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by GEORGE F. TAUBENECK 


Stories of the Weck 

Gags of the Week 
Philosophy of the Week 
Horrible Thought of the Week 
Significant Historical Notes 
Read and Weep 


Week-End Thoughts 


Stories of the Week . 


Conceiving his duty to _ include 
Americanization, as well as Christian 
indoctrination, a missionary passed 
around a Sears Roebuck catalog 
among the South Sea islanders. 

Somewhat to the astonishment of 
the missionary, a tall young Samoan 
ordered Item No. 34FET89 (a bouf- 
fant, low-peek evening gown for 
ladies) from a picture in that cata- 
log. 

Weeks later his package arrived, 
and the missionary so informed him. 
The Samoan dressed in his best 
lava-lava, anointed himself with 
flagrantly fragrant oils, and arrived 
to claim his prize. 

Upon examining the dress he re- 
fused to pay. 

“Where is the girl who was in 
it?” he indignated. 

Third - dimension movies 
frighten burlesque houses. Witness 
an advertisement in the Los Angeles 
Times: 

“Our girls are fully curved. You 
don't need special glasses to view 
and appreciate them completely.” 


Overheard on a commuter bus: 
“Yeah, we got a home freezer in 
our apartment. It’s the janitor.” 


Gags of the Week 


Current humor appreciated by the 
“younger generation” may leave 
some of us cold; also high, dry, and 
puzzled. But we must reckon with it. 
Samples: 

“Hear about the musician who puts 
mustard and horseradish on his ice 
cream ?” 

“Nope. What’s with?” 

“He likes hot licks.” 


Two iteeeere | were speeding in 
a Jaguar sports car. At 120 miles 
per hour the cut-down right door flew 
open. 

Obviously the driver couldn’t turn 
his head. 

“Who got in?” he sidemouthed. 


“We can avoid a_ recession,” 
double-domes a _ revered economist. 
“If (and then he spoils our beauti- 
ful dream) we work extra hard, and 
make exactingly intelligent deci- 
sions.” 

Somebody always takes the joy out 
of life. 


A_ psychiatrist norte a homely 
woman. 

“TIT know,” he admitted to tut-tut- 
ing friends, ‘she’s ugly, she has a 
bad figure, she limps, she’s cross-eyed 


don’t . 
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This is News? 
Climate Heats Up, 


Need Space Ship 
To Regulate It 


WASHINGTON, D. C. — Weather- 
men have got the idea that they 
might be able to do something about 
the weather, which, scientists are 
pointing out, is getting hotter and 
drier all the time. 

But their idea presents no threat 
to the air conditioning industry in 
its self-assigned task of doing some- 
thing about the weather right now. 
The weathermen’s idea is still in the 
science-fiction stage. 

As described by Dr. Harry Wexler, 
chief of the Scientific Services Div. 
of the U. S. Weather Bureau, the 
idea goes something like this: 

“The sun is responsible for the 
weather. Many people believe that 
solar radiation governs temperatures 
on the earth. But there are many 
things in our atmosphere that inter- 
fere with solar radiation. Dust, 
for instance, and the amount of car- 
bon dioxide in the air. No atom 
(Concluded on Back Page, Column 1) 


New Orders Booked 
By Carrier Nearly 
Doubled In a Year 


SYRACUSE—Net profit of Carrier 
Corp., manufacturer of air condition- 
ing equipment, for the 12 months 
ended July 31, 1953, was $5,961,454 
as compared with $4,916,075 during 
the preceding similar period. 

During the period under review, 
completed sales totaled $153,782,463 
and new orders were booked in the 
amount of $171,518,550. The compar- 
able figures for the 12 months ended 
July 31 of last year were $102,879,887 
and $93,017,291, respectively. 

On July 31, the Corporation had a 
backlog of unfilled orders amounting 
to approximately $137,000,000 as com- 
pared with some $95,000,000 a year 
earlier. These figures include the un- 
(Concluded on Page 4, Column 5) 


Cooling Doing South 
More Good Than 
Cheap Labor 


G-E ‘Evaluating’ Dealer Franchises, 
Studying Direct Shipments Plan 


LOUISVILLE, Ky.—General Elec- 
tric’s major appliance division has 
embarked on (1) a program of 
“dealer evaluation” which may reduce 
the number of franchised dealers in 
1954; and (2) is studying the pos- 
sibility of direct shipments to dealers 
—by-passing distributor warehousing 
and handling—-where such shipments 
would be justified and feasible. 

Herbert A. Warren, manager of 
distribution for the G-E major ap- 
pliance division, said that the “dealer 
evaluation” program is directed to- 
wards effecting an appreciable in- 
crease in the average number of unit 
sales to each dealer. 

“The dealer development program 
for the present,’ Warren declared, 
“will consist primarily of evaluating 
marginal or low-volume dealer ac- 
counts during the fall months. By 
carefully appraising each dealer ac- 
count at this time, the distributor will 
be in a better position to determine 
which of his dealers are qualified to 
receive a 1954 franchise agreement. 

“The final dealer patter should be 
based on a selection of those dealers 
who have sufficient interest in the 
major appliance business to produce 
a reasonably large volume com- 
mensurate with their potentialities 
and marketing opportunities.” 

A story in the Wall Street Journal 


ties in a G-E drive to cut distribution 
costs with the study of the possible 
direct shipments to the dealer. 


“Such a development wouldn't 
eliminate distributors from the pic- 
ture, but it would certainly reduce 
their functions,” said the Wall Street 
Journal story. “For one thing, their 
warehousing activity presumably 
would be greatly reduced. Under such 
a setup, a distributor’s chief job ap- 
parently would be aiding dealers with 
their merchandising, promotional, and 
service problems. He’d also act as an 
order taker. For this he’d receive a 
fee which probably would be less than 
the mark-up he gets now from the 
manufacturer.” 


It is pointed out that shipping 
direct to dealers probably would not 
be practicable everywhere _ since 
dealers aren't able to accept delivery in 
carload lots, and in such cases some- 
one would have to perform the ware- 
housing function. 


The story says that “G. E. is not 
unaware of the problems that would 
spring from such a_ revolutionary 
development. For instance, suppose 
distributors refused to go along with 
the idea? Would G. E. have to estab- 
lish regional warehouses of its own? 
Would it have to increase its field 
force in order to service dealers?” 


More Communities Move 


To End Death Traps 


DETROIT—More steps were taken 
last week by numerous community 
groups to help rid their towns of the 
menace to children posed by aban- 
doned refrigerators. 

Takoma Park, Md. passed a city 
ordinance forbidding the storing of 
unused refrigerators outside locked 
or unattended rooms for more than 
24 hours unless they have been rend- 
ered harmless. 

Warwick, Va. now requires that 
abandoned refrigerators be sealed or 
that lids and doors be removed. 

In Milford, N. H., the American 
Legion has urged citizens to save a 
life by calling the Legion if they have 
an old refrigerator they want to get 
rid of. Legionnaires volunteered to 
collect the boxes, take them to the 
city dump, and destroy them. 

George F. Wessler, president of the 
Camden, N. J. chapter of the Re- 
frigeration Service Engineers Society, 
has announced that members will re- 


Kelvinator Strike Ends 
By Mutual Agreement 


DETROIT Representatives of 
Nash-Kelvinator Corp. and the MESA 
(Mechanics Educational Society of 
America) today announced mutual 
agreement on settlement of the strike 
that has cut off manufacturing opera- 
tion at the Detroit Kelvinator plant 
on Plymouth Road since July 27. 

Terms of the settlement were to be 
submitted Friday, Sept. 4 at a union 
mass meeting called to vote on ratifi- 
cation of the agreement. 

Following ratification a_ sufficient 
number of employees will be called 
in next week to take the annual parts 
inventory normally scheduled for late 
August. Upon completion of this reg- 
ular annual inventory and prepara- 
tion of the plant for re-opening, pro- 
duction will be resumed on the same 
schedule that was in effect before the 
strike. 


Landis Heads Sales of 


Work To Revise 
FHA, Provisions 
OnHome Cooling 


Industry Agrees on Load 
Factors; Joins NAHB in 
Appeal for Revisions 


CHICAGO — Technical committees 
from the Air Conditioning & Refrig- 
eration Institute and the National 
Warm Air Heating & Air Condition- 
ing Association have reached agree- 
ment on a standard set of factors for 
determining cooling requirements for 
residences, and a presentation will 
be made as soon as possible to the 
Federal Housing Administration to 
get a re-writing of its Mechanical 
Bulletin No. ME-10, setting up mini- 
mum cooling requirements. 

Mechanical Engineering Bulletin 
No. 10 was issued July 9 by the 
Underwriting Div. of FHA. It has 
drawn considerable criticism from 
air conditioning manufacturers, engi- 
neers, and contractors and also from 
builders. One of the principal points 
of criticism of ME-10 is the sugges- 
tion that FHA makes to its field 
offices to call in an independent engi- 
neering firm for consultation should 
there be any question as to the ac- 
ceptability of the design of an air 
conditioning system, 

It is understood that one of the 
reasons that FHA has made this and 
other suggestions in ME-10 is that 
it felt that the industry had no 
agreed-upon standards on which it 
can rely. That is why the association 
committees have been working on a 
standard base for over-all design re- 
quirements. 

Members of the Air Conditioning 
and Refrigeration Institute Commit- 
tee are said to have reached complete 
agreement on a standard method for 
determining the heat load in resi- 
dential air conditioning installations, 
and that this standard will be in- 
cluded in the proposed rewriting of 
ME-10. A task committee comprised 
of members of ARI, NAHB, and the 
National Warm Air Heating and Air 
Conditioning Association will prob- 
ably make a presentation on the pro- 
posed re-writing of ME-10 within the 
next 60 days. 

National Warm Air Heating and 
Air Conditioning Association is also 
said to be revising its Manual No. 
11, using some of the material pre- 
pared by the ARI committee. 


Westinghouse Offers 
$385 Precipitron 


HYDE PARK, Mass. — A _ new, 
ceiling-suspended model of the home 
Precipitron, especially designed to fit 
the pocketbook as well as the air- 
cleaning needs of the average home- 
owner, has been developed by the Air 
Conditioning Div. of Westinghouse 
Electric Corp., states W. B. Cott, di- 
vision sales manager. 

Though installed cost of the new 
home Precipitron units necessarily 
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mares she has!” or doors of any abandoned refrigera- . —_ pe . on Pe ed — me 
ATLANTA, Ga.—‘“Air conditioning tor if the owners are not able to do Welbilt Conditioners poe Yee be purchased oan Pa 


Matrimony puts an end to more 
petting than all the park police put 
together.—McCall Spirit. 


Philosophy of the Week 


What a different world this would 
be if people would listen to those who 
know more, and not merely try to 


is doing more for industrial expansion 
in the South than the “so-called cheap 
labor market ever did,” declared 
James Dwyer of the Newspaper 
Printing Corp. of Nashville, Tenn., in 
addressing the recent Southern News- 
paper Mechanical Conference here. 
Dwyer said that air conditioning 
had ‘‘worked wonders” for his com- 


so, Anthony Lombardi, president of 
the New Jersey state association of 
Refrigeration Technicians, Inc., made 
the same offer. 

The Wilmington, Del. city council 
moved to get an ordinance aimed at 
safeguarding children from the aban- 
doned box danger. 

In Marion, Ark., where five chil- 


NEW YORK CITY Howard 
Landis has been appointed sales 
manager of the Air Conditioner Div. 
of the Welbilt Stove Co., Maspeth, 
Long Island. This position is a new 
one. 

Landis has been major appliance 
editor of Retailing Daily for the past 


stalled for approximately $385. The 
larger floor model unit, PH-242, costs 
approximately $585, installed. Previ- 
ous prices were in the $1,000 class. 

The Precipitron is the Westing- 
house-developed electronic device 
which removes up to 90% of all air- 
(Concluded on Back Page, Column 4) 
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As we permit the life of one child 


Air conditioning is literally paying 


by Circuit Judge Z. B. Harrison. He 


to be twisted or broken, by so much for all vacations and sick leaves_ said, “The suggestion that there was ° e Any ae 

it do we diminish the strength of our through increased efficiency, he re- foul play is well founded. A thorough Westfield, N. y Studies Number of Communities Restricting Water 
J democracy. er Digest. ported. He called attention to the investigation is necessary.” = Use Doubles in 4 Years tresses ewes 5 
acoecemnensen temperatures in the 70’s in which his Water Restriction Law pees ny Ai cena to Ac- r 


Through religion we can minimize 
the evils of envy and greed, intoler- 
ance and a lust for power. Through 
science, we can reduce the physical 
burdens of mankind . . . break down 
the barriers of ignorance and mis- 


printers now work as compared with 
the 107° F. temperatures the employes 
formerly endured, and spoke of the 
tremendous lift in morale while 
noting a sharp decrease in expensive 
typographical errors. 


Air Conditioning Pushes 
Electricity Use to Record 


NEW YORK CITY—Heavy use of 
air conditioning during the current 


WESTFIELD, N. J.--Restriction of 
water used by larger commercial re- 
frigeration and air conditioning equip- 
ment has been proposed in a new 
ordinance here. 


Pre-Cast Concrete Frame Simplifies Through- 
The-Wall Room Cooler Installation .... 8 

Multiple-Coat Finish Advised To Minimize 
Corrosion on Air Conditioning Equip- 
ment 


Over 


200 Running Ft. of Refrigerated 
Independent 


understanding . . . in a spiritual cru- heat wave set a new record in elec- A public hearing will be held be- Display Cases Helps 
sade for a free and peaceful world, Operators Demand Cooling tricity consumption during the week fore the Town Council Monday, Market Meet Big Chain Competition .. 14 
science and religion must work to- ending Aug. 29, the Edison Electric Sept. 14. How To Build an Outside Sales Force.... 16 
gether.—DAVID SARNOFF, Radio Corp. SANDUSKY, Ohio — Forty tele- Institute reported recently. Installation of water conserving Whgt's New ..............cceceeeees 12 
of America. ' phone operators who walked off their Utilities during that week dis- devices on all units of more than 3 Refrigeration Problems — ‘Freon-22' In 
a jobs here Sep. 1 because of the heat tributed 8,539,557,000 kwh. as com-_ tons capacity and regulatory devices I 15 
War is not a way out from danger threatened not to return to work pared with 7,646,253,000 kwh. during on smaller units would be required potents ...... 00.0.0 ccccccccccucucces 18 
and strain. It is a way down into a wyntil air conditioning was installed the like week in 1952. by the proposed ordinance. Government Contracts ............200- 18 
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“IFCO’ 
ROOM AIR 


Conditioner 
COVERS 


Smartly styled and _tail- 
ored to fit all makes of 


. — 
= ne 


Suggested List Price, $6.95 


room air conditioners. 


“IFCO” covers are made of heavy duck material. Waterproof, 
windproof, mildewproof, dustproof, and flameproof treated. 


Trouble-free “IFCO” covers will not react with painted, 


varnished or lacquered surfaces. Store easily—no adhesion 
or breakage complaints to concern yourself with! 


Sell the Best — That Have Stood the Test 
Field tested for 5 years! 


Territories available. Write for details and attractive discounts. 


IROLITE FINISHING CO. 


857 GREENWICH STREET NEW YORK 13, N. Y. 


‘Round’ Market Will Be 
99% Self-Serve and 
Include Cafeteria 


FITCHBURG, Mass. — Something 
brand new in supermarket design — 
a “round” store—is taking shape 


| here. It will be a “99%” self-service 


operation, according to the owners. 


Scheduled to be completed in De- 
cember and opened the following 
March or April, the market will have 
16 sides forming a rough circle. The 
$250,000 structure is being built for 
the Caravella brothers —- Thomas, 
Dominic, and Joseph, operators of 
Tom’s Cash Market on Fairmount 
Place. 

Diameter of the store will be 150 ft. 
It will have 18,000 sq. ft. of space. 

Roof of the central part of the 
market will be supported by a suspen- 
sion system that will include four 
beams 80 ft. apart. This will eliminate 
the need for any other floor-to-roof 
beams in that section. 

In the main shopping section there 
will be 32 roof beams extending from 
the central hub. This area will meas- 
ure 103 ft. deep at its deepest point 
and 76 ft. wide at its widest point. It 
will include a _  100-ft.-long meat, 
poultry, fish, and delicatessen section 
and a 40-ft. dairy section. 

Other features planned for the 
market are a cafeteria capable of 
feeding 1,000 persons an hour, an ice 
cream bar, a florist shop, and 180-car 
parking lot. The round shape of the 
market will permit cars to park all 
around it. 

Design of the market will result in 
lower construction and operating 
costs, Tom Caravella said. 
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DAVID F. $. GALLOWAY 
Cooling and Heating Supplies 
Pensacola, Florida 


4. 


* at 
PAUL CONNOLLEY JACK BROWN JOHN F. BURNETT 
Berner Pease Co., inc. Graves Refrigeration Co. Enochs Sales Co. 
Miami, Florida Miami, Florida Mobile, Alabama 


Lewis COLE 
Hajoca Corp. 


Columbus, Georgia 


0. D. ALTMAN 
Factory Representative Georgia-Florida Territory 


serving you through these 
reputable wholesalers 


Minneo polis 13, Minn. 


CONSULT YOUR McQUAY WHOLESALER 
FOR EVERY REFRIGERATION NEED 
McQuay is proud of its complete line of proved and preferred 


refrigeration equipment and of the men who represent the 
company to you. There is a McQuay wholesaler in your territory, 


> qualified by long experience and backed by the entire 


McQuay sales and engineering organization, who can give you 
the right answer to your specific problem — whether it’s selling 
help, technical advice or quick action you want. Consult your 


McQuay wholesaler or write McQuay, Inc., 1607 Broadway N.E., 


Plont 2—1729 Broadway N.E. 
Minne polis 13, Minn. 


Minneapolis 13, Minn. 


Plant 3— 4th ond Pork Ave. 
Foribouwlt, Minn. 


Plumbing, Heating Group 
To Hold Meeting In N.Y. 
From Sept. 20 to 23 


WASHINGTON, D. C.—The second 
annual convention of the American 
Institute of Wholesale Plumbing & 
Heating Supply Associations, Inc. will 
be held Sept. 20-23 at the Waldorf- 
Astoria hotel in New York City, the 
group announces. 

A highlight of the convention will 
be an open meeting Tuesday morning, 
Sept. 22, featuring A.I.’s “Guided 
Salesmanship” sales training pro- 
gram. Professional actors will de- 
monstrate how this program can be 
duplicated in members’ own Offices. 

The program calls for an A. I. 
board of directors meeting on Sun- 
day, Sept. 20. Monday morning, there 
will be an open meeting during which 
conferees will hear address by Vin- 
cent R. Impellitteri, mayor of New 
York City; Edward F. Howrey, chair- 
man of the Federal Trade Commis- 
sion; and Dr. Kenneth McFarland, 
educational consultant to General 
Motors. 

Monday afternoon and evening will 
be given over to separate member 
association luncheons, directors’ 
meetings, receptions, and cocktail 
parties. 

Scheduled for Tuesday morning are 
a closed meeting for all registered 
wholesalers, the ope’ ~~ ~*” iy 
above, and an addres 
vice president of Gr 

Separate closed r 


member  associatior 
Tuesday afternoon, 
banquet, with ent 


dancing, is set for’ 

Introduction of : 
and addresses by I 
executive vice pres 
States Steel Corp.,, 
Kindelan, Jr., preside 
Plumbing Supply Co. 
the final, open sessic 
morning. 

There will be a 
tour of United Natic 
Wednesday afternoon 


Air Conditionep 
Speeds Repair 


MEMPHIS, Tenn. 
ing the paint shop oi 
pair shop so that : 
humidity can be 
matter what the outs 
and humidity conditic 
enabled Harry L. Gal 
jobs that would have 
for many days. 

Galster, who is president of Martin 
Aviation Corp. here, declared, “Any 
time the humidity is over 65% it is 
impossible to apply dope and re- 
finish fabric.” 

Speaking of a repair job on a Stin- 
son station wagon airplane damaged 
in a whirlwind here last March, he 
said, “First we had that month-long 
siege of rain, then the hot, humid 
drought. Though all mechanical re- 
pairs had been made, the job was 
held up by painting.” 

Installation of the air conditioner 


| enabled Galster to finish the job. 
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Galster explained that too humid air 
causes “blushing,” a condition where 
the application of dope pulls mois- 
ture out of the air and deposits it on 
the fabric. This is like trying to paint 
on wood that is wet, he added. 


Hamburger To Direct 
Houston Dealer Assn. 


HOUSTON, Texas—-Stanley Blount, 
president of the Houston Appliance 
Dealers Association, has announced 
the appointment of Phil Hamburger 
as managing director of the organiza- 
tion. 


Ebco Is Building 
Air Conditioned 
Single-Story Plant 


COLUMBUS, Ohio — Construction 
recently began on a_ single-story, 
windowless, year-round air  condi- 
tioned factory for The Ebco Mfg. Co. 
here. 

The company has been a pioneer 
maker of refrigeration appliances 
since 1924 and is at the present time 
manufacturing Oasis electric drink- 
ing water coolers, Oasis electric air 
driers (dehumidifiers), and Oasis re- 
frigerated beverage dispensers, as 
well as other well-known brands of 
similar products. 

According to A. R. Benua, Ebco 
president, this modern plant will 
have an area of 240,000 sq. ft. of 
floor space and useable ceiling clear- 
ance of 19 ft. in the factory, with 
overhead conveyors throughout. 

General construction is of buff 
colored brick except in the office sec- 
tion which will be made of terra cota. 
All walls and the roof are heavily in- 
sulated. 

Both heat and air conditioning will 
be distributed to all parts of the fac- 
tory from six penthouses located on 
the roof. Each penthouse will con- 
tain two 50-ton air conditioning 
units using evaporative coolers. All 


WAV 


PAG 


All expansion mentioned can be 
accomplished without interruption to 
operations and all will be confined in- 
side approximately 40 acres compris- 
ing the eastern end of Ebco’s tract. 
This leaves 73 acres of the site to be 
used for other purposes. 

Benua said the balance of 1953 and 
part of 1954 will probably be re- 
quired to build, equip, and organize 
the new factory. 


Government Reduces Copper 
Set-Asides for Ist Quarter 


WASHINGTON, D. C.— The Na- 
tional Production Authority has re- 
cently reduced the percentage of pro- 
duction capacity that producers of 
copper and copper-base alloys must 
reserve for the acceptance of author- 
ized controlled materials orders dur- 
ing the first quarter of 1954. 

Set-asides of copper wire mill prod- 
ucts for military and atomic energy 
orders have been reduced from 26 
to 20% of production. Brass mill 
products, with the exception of al- 
loyed seamless tube and pipe, have 
dropped by 4 to 8%. There has been 
no reduction scheduled for alloyed 
seamless tube and pipe. 


ROOM AIR CONDITIONERS..1954 


Nationally-known manufacturer of a complete quality 


engineered and competitively priced line of window 


air conditioners invites inquiries from quantity 


private brand users for 1954 season. 


BOX 4379, AIR CONDITIONING & REFRIGERATION NEWS 
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DEALERSHIPS 


ae eee 


yes of these 
izines and 
"s are told 
Kelvinator 
roducts. 


udvertising ... exclusive features ... expanding market 


make the new Kelvinator Washers, Dryers and lroner easier to sell! 


PRODUCTS... Exclusive advantages that give prospects a real reason to 
buy, are found in the entire Kelvinator Family of Home Laundry Equipment. 

The “Shampoo Washing Action” of the new Kelvinator Automatic 
Washer — its “‘X-Centric Agitator’ —its ‘‘Overflow Rinsing’’—have instant 


appeal for women because they so clearly give the washer superior ability . 


to get dirty clothes really clean, with complete safety for the finest fabrics! 

The new Kelvinator Clothes Dryer, too, has more sales appeal built into it. 
Drying is done by high velocity air circulation rather than high heat, with 
safe temperatures for all fabrics, even synthetics! Added saleable safety fea- 
tures: the non-snagging contours and porcelained surfaces of the drying 
cylinder; the automatic safety door that stops dryer operation when opened! 

And every other Kelvinator Laundry Appliance is equally powered-to-sell by 
performance! 


PROGRAM. .. Millions of laundry equipment prospects will be made 
aware of Kelvinator’s superior features through hard-hitting national ad- 


_ yertising and sales promotion programs. 


Beginning September 14th, Kelvinator kicks oft an aggressive Fall and 


Winter program with four-color, two-page spread in LIFE . . . followed by 
appealing high-impact ads in THE SATURDAY EVENING Post, Goop 
HousEKEEPING, LApIES’ HomE JOURNAL, PARENTS MAGAZINE and other 
consumer publications during peak months. 

In addition, Kelvinator provides tested and proved local advertising and 
merchandising materials for retailers to tie-in with the national program. 


POLICIES ... In every respect Kelvinator laundry equipment backs up 
the long-standing policy that ““When Kelvinator heralds a new line, the 
unusual may be anticipated: revelations in styling —advanced utility —new 
steps ahead in efficiency, economy and care-free performance.” 

As a retailer, never before have you seen products more skillfully con- 
ceived to build sales by demonstration—which confirms a further Kelvinator 
policy that you can depend on Kelvinator for “products in which successful 
retailing is the paramount consideration.” 

This, coupled with the Kelvinator policy of “‘an adequate market for 
every dealer”, virtually assures continuing growth and success for the re- 
tailer. Interested? Just call us or write. 


€ 
JOIN THE Maelwaseatovr PARADE TO BETTER BUSINESS! 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 
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RETAIL-MINDED 


LEADERSHIP 


REFRIGERATORS + RANGES + FREEZERS + WASHERS + DRYERS + IRONERS - WATER HEATERS - DEHUMIDIFIERS - KITCHEN CABINETS - SINKS + “ELECTRO-DRAIN” GARBAGE DISPOSERS - ROOM AIR CONDITIONERS 
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Suggested List Price, $6.95 


or breakage complaints to 


857 GREENWICH STREET 


“IFCO’ 
ROOM AIR 


Conditioner 
COVERS 


Smartly styled and _tail- 
ored to fit all makes of 


room air conditioners. 


“IFCO” covers are made of heavy duck material. Waterproof, 
windproof, mildewproof, dustproof, and flameproof treated. 


Trouble-free “IFCO” covers will not react with painted, 
varnished or lacquered surfaces. Store easily—no adhesion 


concern yourself with! 


Sell the Best — That Have Stood the Test 
Field tested for 5 years! 


Territories available. Write for detalls and attractive discounts. 


IROLITE FINISHING CO. 


NEW YORK 13, N. Y. 


Neo. 11 of @ Series of 12 Advertisements 


‘Round’ Market Will Be 
99% Self-Serve and 
Include Cafeteria 


FITCHBURG, Mass. — Something 


brand new in supermarket design — 
a “round” store—is taking shape 


| here. It will be a “99%” self-service 


operation, according to the owners. 


Scheduled to be completed in De- 
cember and opened the following 
March or April, the market will have 
16 sides forming a rough circle. The 
$250,000 structure is being built for 
the Caravella brothers —- Thomas, 
Dominic, and Joseph, operators of 
Tom’s Cash Market on Fairmount 
Place. 

Diameter of the store will be 150 ft. 
It will have 18,000 sq. ft. of space. 

Roof of the central part of the 
market will be supported by a suspen- 
sion system that will include four 
beams 80 ft. apart. This will eliminate 
the need for any other floor-to-roof 
beams in that section. 

In the main shopping section there 
will be 32 roof beams extending from 
the central hub. This area will meas- 
ure 103 ft. deep at its deepest point 
and 76 ft. wide at its widest point. It 
will include a _ 100-ft.-long meat, 
poultry, fish, and delicatessen section 
and a 40-ft. dairy section. 

Other features planned for the 
market are a cafeteria capable of 
feeding 1,000 persons an hour, an ice 
cream bar, a florist shop, and 180-car 
parking lot. The round shape of the 
market will permit cars to park all 
around it. 

Design of the market will result in 
lower construction and operating 


—<e> 


costs, Tom Caravella said. 


DAVID F. S$. GALLOWAY 
Cooling and Heating Supplies 
Pensacola, Florida 
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0. D. ALTMAN 
Factory Representative Georgia-Florida Territory 


serving you through these 
reputable wholesalers 


Minneopolis 13, Minn. 


eee. 
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Plont 2—1729 Broadway NE. 
Minneapolis 13, Minn, 


Plant 3—4th ond Pork Ave. 
Foribavtt, Minn, 


ee ] 


Yr 


PAUL CONNOLLEY JACK BROWN JOHN F. BURNETT 
. Berner Pease Co., inc. Groves Refrigeration Co. Enochs Sales Co. 
Miami, Florida Miami, Florida Mobile, Alabama 


Lewis COLE 
Hajoca Corp. 
Columbus, Georgia 


ee oe 


CONSULT YOUR McQUAY WHOLESALER 
FOR EVERY REFRIGERATION NEED 


McQuay is proud of its complete line of proved and preferred 
refrigeration equipment and of the men who represent the 
company to you. There is a McQuay wholesaler in your territory, 
qualified by long experience and backed by the entire 

McQuay sales and engineering organization, who can give you 

the right answer to your specific problem — whether it’s selling 
help, technical advice or quick action you want. Consult your 
McQuay wholesaler or write McQuay, Inc., 1607 Broadway N.E., 


Minneapolis 13, Minn. 
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Plumbing, Heating Group 
To Hold Meeting In N.Y. 
From Sept. 20 to 23 


WASHINGTON, D. C.—The second 
annual convention of the American 
Institute of Wholesale Plumbing & 
Heating Supply Associations, Inc. will 
be held Sept. 20-23 at the Waldorf- 
Astoria hotel in New York City, the 
group announces. 

A highlight of the convention will 
be an open meeting Tuesday morning, 
Sept. 22, featuring A.I.’s “Guided 
Salesmanship” sales training pro- 
gram. Professional actors will de- 
monstrate how this program can be 
duplicated in members’ own offices. 

The program calls for an A. I. 
board of directors meeting on Sun- 
day, Sept. 20. Monday morning, there 
will be an open meeting during which 
conferees will hear address by Vin- 
cent R. Impellitteri, mayor of New 
York City; Edward F. Howrey, chair- 
man of the Federal Trade Commis- 


sion; and Dr. Kenneth McFarland, 
educational consultant to General 
Motors. 


Monday afternoon and evening will 
be given over to separate member 


association luncheons, directors’ 
meetings, receptions, and cocktail 
parties. 


Scheduled for Tuesday morning are 
a closed meeting for all registered 
wholesalers, the open meeting noted 
above, and an address by Fred Smith, 
vice president of Gruen Watch Co. 


Separate closed meetings of each - 


member association will be held 
Tuesday afternoon. The convention 
banquet, with entertainment and 
dancing, is set for Tuesday evening. 

Introduction of industry leaders 
and addresses by David F. Austin, 
executive vice president of United 
States Steel Corp., and Stephen E. 
Kindelan, Jr., president of Providence 
Plumbing Supply Co., are planned for 
the final, open session on Wednesday 
morning. 

There will be a_post-convention 
tour of United Nations headquarters 
Wednesday afternoon. 


Air Conditioned Paint Shop 
Speeds Repair of Airplane 


MEMPHIS, Tenn.—Air condition- 
ing the paint shop of his aircraft re- 
pair shop so that a relatively low 
humidity can be maintained no 
matter what the outside temperature 
and humidity conditions might be has 
enabled Harry L. Galster to complete 
jobs that would have been postponed 
for many days. 

Galster, who is president of Martin 
Aviation Corp. here, declared, “Any 
time the humidity is over 65% it is 
impossible to apply dope and re- 
finish fabric.” 

Speaking of a repair job on a Stin- 
son station wagon airplane damaged 
in a whirlwind here last March, he 


| said, “First we had that month-long 


siege of rain, then the hot, humid 
drought. Though all mechanical re- 
pairs had been made, the job was 


| held up by painting.” 


Installation of the air conditioner 


enabled Galster to finish the job. 


Galster explained that too humid air 
causes “blushing,” a condition where 
the application of dope pulls mois- 
ture out of the air and deposits it on 
the fabric. This is like trying to paint 
on wood that is wet, he added. 


Hamburger To Direct 


Houston Dealer Assn. 


HOUSTON, Texas—-Stanley Blount, 
president of the Houston Appliance 
Dealers Association, has announced 
the appointment of Phil Hamburger 
as managing director of the organiza- 
tion. 


Ebco Is Building 
Air Conditioned 
Single-Story Plant 


COLUMBUS, Ohio — Construction 
recently began on a_ single-story, 
windowless, year-round air  condi- 
tioned factory for The Ebco Mfg. Co. 
here. 

The company has been a pioneer 
maker of refrigeration appliances 
since 1924 and is at the present time 
manufacturing Oasis electric drink- 
ing water coolers, Oasis electric air 
driers (dehumidifiers), and Oasis re- 
frigerated beverage dispensers, as 
well as other well-known brands of 
similar products. 

According to A. R. Benua, Ebco 
president, this modern plant will 
have an area of 240,000 sq. ft. of 
floor space and useable ceiling clear- 
ance of 19 ft. in the factory, with 
overhead conveyors throughout. 

General construction is of buff 
colored brick except in the office sec- 
tion which will be made of terra cota. 
All walls and the roof are heavily in- 
sulated. 

Both heat and air conditioning will 
be distributed to all parts of the fac- 
tory from six penthouses located on 
the roof. Each penthouse will con- 
tain two 50-ton air conditioning 
units using evaporative coolers. All 
air will be filtered. Heating will be 
done with oil. The 20,000 sq. ft. of 
office space will have its own heat- 
ing and cooling plant. 

General offices and showrooms will 
be located at the southeast corner of 
the building. This section of the plant 
will be “strikingly designed and ap- 
pointed” for the display of the com- 
pany’s products as well as the com- 
fort and convenience of its guests, 
suppliers, and other visitors. 

The new plant site is just east of 
Columbus and directly south of the 
present administration building at 
Port Columbus. It is bounded on the 
north by two main line railroads, 
both of which will service the plant 
via a double track spur entering the 
building. It is easily accessible by 
truck or automobile, being on Hamil- 
ton Rd., a 4-lane divided superhigh- 
way connecting many arterial high- 
ways. 

Huge parking areas for visitors 
and office and factory workers will 
be provided. 

A feature of the new plant is its 
flexibility of design. The factory floor 
area (220,000 sq. ft.) can be doubled 
by extending the plant to the north 
boundary. Additional bays can also 
be contructed to the west as needed. 

All expansion mentioned can be 
accomplished without interruption to 
operations and all will be confined in- 
side approximately 40 acres compris- 
ing the eastern end of Ebco’s tract. 
This leaves 73 acres of the site to be 
used for other purposes. 

Benua said the balance of 1953 and 
part of 1954 will probably be re- 
quired to build, equip, and organize 
the new factory. 


Government Reduces Copper 
Set-Asides for Ist Quarter 


WASHINGTON, D. C.— The Na- 
tional Production Authority has re- 
cently reduced the percentage of pro- 
duction capacity that producers of 
copper and copper-base alloys must 
reserve for the acceptance of author- 
ized controlled materials orders dur- 
ing the first quarter of 1954. 

Set-asides of copper wire mill prod- 
ucts for military and atomic energy 
orders have been reduced from 26 
to 20% of production. Brass mill 


products, with the exception of al- 
loyed seamless tube and pipe, have 
dropped by 4 to 8%. There has been 
no reduction scheduled for alloyed 
seamless tube and pipe. 
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ROOM AIR CONDITIONERS..1954 


Nationally-known manufacturer of a complete quality 
engineered and competitively priced line of window 
air conditioners invites inquiries from quantity 


private brand users for 1934 season. 


BOX 4379, AIR CONDITIONING & REFRIGERATION NEWS 
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DEALERSHIPS 


Through the pages of these 
national magazines and 
others, consumers are told 
about the new Kelvinator 
Home Laundry Products. 


Extensive advertising ... exclusive features... expanding market 
make the new Kelvinator Washers, Dryers and lroner easier to sell! 


PRODUCTS... Exclusive advantages that give prospects a real reason to 
buy, are found in the entire Kelvinator Family of Home Laundry Equipment. 
The ‘Shampoo Washing Action’ of the new Kelvinator Automatic 
Washer— its ““X-Centric Agitator’’—its ‘“Overflow Rinsing’’—have instant 
appeal for women because they so clearly give the washer superior ability 
to get dirty clothes really clean, with complete safety for the finest fabrics! 
The new Kelvinator Clothes Dryer, too, has more sales appeal buiit into it. 
Drying is done by high velocity air circulation rather than high heat, with 
safe temperatures for all fabrics, even synthetics! Added saleable safety fea- 
tures: the non-snagging contours and porcelained surfaces of the drying 
cylinder; the automatic safety door that stops dryer operation when opened! 
And every other Kelvinator Laundry Appliance is equally powered-to-sell by 
performance! 


PROGRAM... Millions of laundry equipment prospects will be made 
aware of Kelvinator’s superior features through hard-hitting national ad- 


_ vertising and sales promotion programs. 


Beginning September 14th, Kelvinator kicks oft an aggressive Fall and 


Winter program with four-color, two-page spread in LIFE . . . followed by 
appealing high-impact ads in THe SATURDAY EVENING Post, Goop 
HousEKEEPING, LADIES’ HOME JOURNAL, PARENTS MAGAZINE and other 
consumer publications during peak months. 

In addition, Kelvinator provides tested and proved local advertising and 
merchandising materials for retailers to tie-in with the national program. 


POLICIES .. . In every respect Kelvinator laundry equipment backs up 
the long-standing policy that “‘When Kelvinator heralds a new line, the 
unusual may be anticipated: revelations in styling—advanced utility —new 
steps ahead in efficiency, economy and care-free performance.” 

As a retailer, never before have you seen products more skillfully con- 
ceived to build sales by demonstration—which confirms a further Kelvinator 
policy that you can depend on Kelvinator for ‘products in which successful 
retailing is the paramount consideration.” 

This, coupled with the Kelvinator policy of “an adequate market for 
every dealer’, virtually assures continuing growth and success for the re- 
tailer. Interested? Just call us or write. 


€ 
JOIN THE haelwuasectov PARADE TO BETTER BUSINESS! 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 


LIMITED 
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LEADERSHI 


REFRIGERATORS + RANGES + FREEZERS - WASHERS + DRYERS - IRONERS - WATER HEATERS - DEHUMIDIFIERS - KITCHEN CABINETS + SINKS + “ELECTRO-DRAIN” GARBAGE DISPOSERS - ROOM AIR CONDITIONERS 
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WHY WAIT 
HOURS? 


When you have “freeze-ups” 
other moisture troubles) 
stop them right away? Why wait for 
the moisture to be picked up? 

Thawzone goes right to the mois- 
ture. No delay. It travels through the 
refrigerating unit right away. 
get action quickly, wherever the 
moisture may be. 

Remember, the drier that destroys 
moisture is Thawzone. The water 
can’t come back. And no clogging 
with oil or pressure drop with Thaw- 
zone. Costs only about 8¢ per Ib. of 
refrigerant treated. 

For all “Freon” or methyl units. 
Your wholesaler has... 


é THAWZONE 


THE LIQUID DRIER 


Redmond 


MicroMorors 
One of largest stocks 
outside factory! 


FACTORY DISTRIBUTORS 


CNG EO-ERREA, Sone” 


You | 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


(or 
why not 


| 
| 
| 
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Revere Cuts Copper 
Prices; Industry- Wide 
Revision Expected 


NEW YORK CITY—An industry- 
wide revision of the copper and 
copper-alloy products price structure 


| was seen in the offing last week as 


the result of price cuts put into effect 
by Revere Copper & Brass, Inc. 

The company said its new schedule 
“is predicated on the domestic pro- 
ducers’ copper price of 30 cents a 
pound, and current prices for high- 
grade zinc, tin, nickel, aluminum, 
lead, etc.” 

Biggest price cuts will be 2.1 cents 
a pound in prices for copper prod- 
ucts such as sheet, tube, rod, and bar. 
The amount of the reductions for 
other products will depend mainly on 
the percentage of copper contained 
in the brass and other alloys. 

Revere said it has made allowances 
in the new prices for higher costs 
due to recent wage and salary adjust- 
ments. 

The industry has been expecting 
a general cut in brass prices, since 
the quotation has been based on a 
refined copper cost of 32.6 cents since 
the first of April. Recently, however, 
most fabricators have been able to 
fill their needs with 30-cent copper. 


Revell Gets Charter 


NEW ORLEANS—Revell Refrig- 
eration, Inc., 2521 South Broad St., 
has been granted charter of incor- 
poration listing capital stock of 
$5,000. It was also granted a Missis- 
sippi state permit. 


Oklahoma Store Agrees To 
Cease Cutting G-E Prices 


OKLAHOMA CITY —In response 
to a complaint by General Electric 
Co., an attorney for Federal Depart- 
ment Stores, Inc. admitted at a re- 
cent hearing here before Judge Wal- 
lace of the federal district court that 
Halliburton’s has violated G-E fair 
trade prices. 

Assurance was given to the court 
that further violations would not re- 
occur pending the judge’s final order 
in the case, and the defendant ex- 
pressed doubt that a permanent in- 
junction trial would be necessary. 
While a restraining order had already 
been issued, Judge Wallace decided 
that a preliminary injunction would 
not be required. 

Representatives of General Electric 
said the company would be willing to 
terminate the case on a basis which 
would insure Halliburton’s observ- 
ance of its fair trade prices. 


‘Name Your Own Price Sale’ 


SYRACUSE, N. Y.— A “Name 
Your Own Price Sale” drew ex- 
cellent results at Carmen’s appliance 
stores in Syracuse, N.Y. 

Carmen's used full page newspaper 
advertising to promote the deal. 
Every appliance on display was 
tagged with its regular price. The 
customer was invited to name his 
own price as a basis for working out 
a sale. 

“Name your price,” said ad copy. 
“Set your terms. Be satisfied. All 
famous makes. No tricks. No gim- 
micks.” 


SCOTSMAN & 


AUTOMATIC ICE MACHINES 


ae MOST COMPLETE a 


i bet 


SUPER FLAKERS 


WRITE TODAY! AMERICAN GAS MACHINE CO., DIV. OF QUEEN STOVE WORKS, INC. 


THE 


: Be ee ie 


SUPER CUBER 
MODEL SC-100 
(110 Ibs. daily) 


NEW! 


temperature! 


problems... 


SOLID! 


NEW. 
SCOTSMAN 


* eee we 


@ Less Service Cost—No water is reused... 
no seasonal adjustments! 


@ Uniform Full Size Cubes—regardless of air or water 


e Lowest Operating Cost—2'2 qts. of every 3 qts. of 
water used is made into perfect ice cubes! 


no cleaning 


@ Lowest Installation Cost—requires 
only “% inch water connection = | 
and % inch drain connection! .« 


THE PERFECT CUBE! 


NF 7m CLEAR! 


ROUND! 


Every cube is full, uniform size. 
Solid cube—longer lasting. 
Round cube—easier-to-handle. 
The finest, all-purpose cube! 


e ALBERT LEA, MINN. 


Location Important 


Milk Vendor Operators 
Report Varied Results 


CHICAGO—-Milk is being sold via 
refrigerated vendors with varying 
sales results, it was indicated at the 
recent convention of the National 
Automatic Merchandising Associa- 
tion. 

One of the apparently successful 
operations is that of City Milk Vend- 
ing Corp., Maspeth, Queens, N. Y. It 
was reported during a dairy product 
vending session of the convention that 
the company now has 100 milk dis- 
pensing machines in New York City 
apartment buildings, compared with 
16 three years ago when the firm 
launched this business. 

Everett J. Newcomer, discussion 
leader at the session, said the com- 
pany has lined up some 150 more 
locations for its machines but plans 
to expand the operation slowly. The 
machines dispense milk in quart con- 
tainers. 

Successful sales results were also 
reported by Paul Learn of Learn 
Dairy Co. in Oak Park, Ill. Learn 
has seven dispensers located near gas 
stations and drive-in restaurants. 

This company sells milk in half- 
gallon containers at 40¢. Sales usu- 
ally double on Sundays, holidays, and 
in the evenings, Learn said. 

A different story was told by an 
operator from Sturgis, Mich. He said 
sales from four machines in small 
towns in the vicinity of Sturgis have 
been poor. 

Neither City Milk Vending nor 
Learn Dairy are bothered to any 
degree by the pilferage problem. 
Each of the former’s machines are 
equipped with a burglar alarm and 
as a further safeguard, the company 
offers a $500 reward to discourage 
thieves. Learn’s vendors are housed in 
a heavy steel case which has prac- 
tically eliminated thefts and van- 


| dalism. 


Newcomer advised operators to 


m™| place their machines in middle and 
| low-income 
| there are children. He said the best 
| location for a machine is the laun- 
dry room of an apartment building. 


neighborhoods where 


City Milk Vending’s units give 
change in shiny new pennies as an 
attraction to children, Newcomer 
pointed out, and the company offers 


| to pay for phone calls made by cus- 
| tomers reporting mechanical failure 


of a machine. 


Philco Reopens Sales Office 


| In Washington, D. C. 


PHILADELPHIA — The reopening 
of Philco Corp.'s Capital Div. sales 
office at 1025 Connecticut Ave., N. W., 
Washington, D. C., was reported by 
James M. Skinner, Jr., vice president- 
distribution. 

James T. McMurphy has been ap- 
pointed division manager of television 
and radio and Alfred O. Tepper has 
been made manager of major ap- 
pliances. 

The Capital Div. covers Delaware, 
Maryland, District of Columbia, Vir- 
ginia, West Virginia, and part of 
North Carolina. 


Reveo Appoints 2 
New Distributors 


DEERFIELD, Mich.-Revco, Inc., 


" manufacturer of home freezers, has 


appointed two new distributors and 
one manufacturer's representative. 

A & M Distributing Co., Louisville, 
Ky., will handle distribution over all 
of the state of Kentucky. 

White Auto Stores, Wichita Falls, 
Texas, will cover the Northeastern 
half of the state. 

The James E. Gray Co. of Denver 
will act as manufacturer’s represen- 
tative and will cover the follow- 
ing states: Wyoming, Utah, Colorado, 
New Mexico, and Montana. 


Carrier Orders -- 


(Concluded from Page 1, Column 2) 
shipped portions of government con- 
tracts, some of which are not related 
to Carrier’s normal production. The 
backlogs of defense business amounted 
to approximately $88,000,000 on July 
31, 1953, and $64,000,000, 12 months 
ago. 

Commenting upon Carrier’s busi- 
ness and recent earnings, Cloud 
Wampler, president, stated that dur- 
ing the 12 months ended July 31, both 
completed sales and new orders 
booked were at record high levels. 

But he also pointed out that profit 
margins have not been entirely satis- 
factory, due principally to mounting 
costs on one hand and _ intensified 
competition on the other. 

Nevertheless, and in spite of con- 
tinued excess profits taxes, it is ex- 
pected that for fiscal 1953, which will 
end Oct. 31 next, Carrier will be able 
to report net earnings in excess of 
those for the preceding fiscal year. 

On July 31, 1953, there were 
1,078,547 shares of common stock out- 
standing. Accordingly, the earnings 
per share were $5.31. The correspond- 
ing figure for the 1952 period was 
$5.44 on each of 866,229 shares. 

As of Aug. 20, 1953, the 4.87 
series preferred stock of Carrier 
Corp. was redeemed. Prior to the 
redemption date, all of this issue was 
converted into common stock with 
the exception of 136 shares. 

Before income and excess profits 
taxes, Carrier earned $17,449,454 dur- 
ing the 12 months ended July 31. The 
comparable figure for the correspond- 
ing period a year earlier was 
$13,797,075. Income and excess pro- 
fits taxes per common share for the 
two periods were $10.65 and $10.25, 
respectively. 


Water Restrictions - - 


(Concluded from Page 1, Column 4/ 


Household refrigerators, freezers, 
and room air conditioners would not 
be affected, according to John T. 
Hopkins, town engineer. The measure, 


he indicated, is aimed only at the 
larger installations in commercial 
establishments. 


Owners of these also would be re- 
quired to obtain an installation permit 
from the town engineer. 

Such devices as cooling towers and 
other systems which recirculate water 
would be acceptable water conserva- 
tion measures, it was indicated. 

Meanwhile, representatives of West- 
field and other municipalities served 
by the Plainfield-Union Water Co. 
have formed a committee to study 
water supply problems. 


Welbilt Names Landis - - 


(Concluded from Page 1, Column 4) 
three years housewares editor of the 
paper. 

The Welbilt Stove Co. has an- 
nounced a program of expansion in 
the air conditioner field. The firm 
marketed room coolers on a limited 
basis this year. 

Beginning in the 1954 season 
Welbilt will expand room cooler dis- 
tribution nationally and will have 
ready the first models of a series of 
basement air conditioners. 


Y , 


LUSH TERRITORIES FOR DEALERS, DIS. 
TRIBUTORS, and REPS—write for details 


(Marsninzh Repeat we 


4745 Worth St., Phila, Po. 
Export Div.—250 Park Ave., New York, N.Y. 


Carrier 
——_ 


———— ae 


1845 E. MADISON 
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DISTRIBUTOR 
PHOENIX—ARIZONA 


Requires services of experienced refrigeration sales engineer to handle 
rapidly expanding dealer organization. Must be capable of assisting 
dealers in design and sales, holding sales meetings on famous Carrier 
Weathermaker packaged air conditioning. Merchandising ability prime 
requirement. $8,000 per year plus commissions. 


JOHNSON BROTHERS MFG. CO. 


PHOENIX, ARIZONA 
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Survey Shows 


Communities Restricting 
Unlimited Water Usage 
Double In Last 4 Years 


DAYTON—Evidence of a national 
trend to more and more restrictions 
on unlimited use of water has come 
to light in a recently-completed sur- 
vey by Chrysler Corp.'s statistical de- 
partment. 

“In just four years,” declared C. E. 
Buchholzer, president of Chrysler's 
Airtemp Div., “the number of com- 
munities in the country restricting 
unlimited water usage has actually 
doubled.” 

In 1949, only 104 localities reported 
they had passed restrictions or were 
seriously considering the passage of 
some type of regulation against un- 
limited water usage. The number of 
cities reporting water-conservation 
measures in 1953 is 225. 

A similar survey conducted four 
years ago provided the following com- 


parison: 


Restrictions 1953 1949 
A ee eer ree 47 10 
A rae ere ee ee 70 67 
Water and Sewer ........ 36 5 
Water pending ............ 49 22 
Sewer pending ........... 3 


Sewer and Water pending* 19 
Water and Sewer pending* 1 


225 104 
* Not noted in 1949 survey. 

“Principal reasons for the regula- 
tions are inadequate water supply 
and sewage facilities. Detroit is an 
outstanding examples of this particu- 
lar situation. 

Unlimited water supplies are 
readily available. But the city’s grow- 
ing industrial and residential demand 
for water exceeds distribution and 
sewer facilities. And there is little re- 
lief in sight before 1954, local offi- 
cials have stated.” 

In the west and southwest, a plain 
lack of water has caused stringent 
regulations even on normal usage. 


RACCA Seeking Speakers 
For Local Unit Meetings 


CHICAGO—-Ray Kromer, executive 
vice president of the Refrigeration & 
Air Conditioning Contractors Associ- 
ation, reports that RACCA’s national 
office is seeking to line up speakers 
for monthly meetings of local associ- 
ations. 

Kromer invites any manufacturer 
who can provide speakers to cor- 
respond with him directly so he can 
compile a list of available speakers 
to be passed along to local secre- 
taries. 

Kromer’s address is 228 N. LaSalle 
St., Chicago 1, Il. 


Washington, D.C. Group 
To Study Control of 
‘Plug-In’ Conditioners 


WASHINGTON, D. C. — A com- 
mittee to recommend control meas- 
ures for the use of “plug-in” type air 
conditioners on electric circuits not 
heavy enough to carry the added load 
is being formed by Robert H. Davis, 
director of inspection for the District 
of Columbia. 

A number of suggestions have al- 
ready been offered to district officials 
and these will be placed before the 
committee, Davis said. 

He said that the committee will 
contain representatives of the Elec- 
tric Institute of Washington, the 
Potomac Electric Power Co., air con- 
ditioning distributors, installers, and 
building owners. 

The great increase in the sale of 
this type of air conditioner in the 
past year has prompted the forma- 
tion of the committee, Davis indi- 


cated. 
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Augusta’s Bon Air Hotel 
Really Has Bon Air 


AUGUSTA, Ga.—The Carrier At- 
lanta Corp. has completed installa- 
tion of an extensive Carrier air con- 
ditioning system in the Bon Air 
hotel here. 

Sleeping rooms and suites and 
every public room, including Crystal 
Room, Plantation Room, Magnolia 
Room, Ball Room, and Lobby, is now 
air conditioned. 

The Oglethorpe Lounge, Terrace 
Room, and Coffee Shop have been air 
conditioned for some time. 


Free Ham Sandwiches 
Boost Levy’s Range Sales 


NIAGARA FALLS, N. Y. — Free 
ham sandwiches drew traffic during 
a promotion of Frigidaire “Thrifty- 
30” electric ranges at Levy Bros. 
furniture store. 

To help pull traffic to the appliance 
department, the store baked hams in 
one of the featured ranges and offered 


a ham sandwich free to visitors dur- 
ing the three-day promotion. 

Levy Bros. offered the range for 
$184.95 and included a 15-lb. ham 
as a bonus with each range purchase. 
chase. 


Bally Walk-Ins Used In 


Polio Vaccine Research 


BALTIMORE — Two 6 by 6 ft. 
Bally walk-in coolers are playing an 
important role in experimentation 
with new polio vaccines by scientists 
of the Poliomyelitis Research Center 
at Johns Hopkins University and 
Hospital here. 

The walk-ins are used to preserve 
vaccine samples under development 
and study. They are set up to main- 
tain a constant temperature of 37° C., 
plus or minus 1° C. 

The walk-ins were installed by J. 
P. Pfeiffer & Son, Inc., local distribu- 
tor for Bally Case & Cooler Co. 

The scientists are trying to develop 
an active vaccine that will help the 
body manufacture its own resistance 
to polio. If successful, it will mean 
long term or permanent resistance. 


Sanitation Foundation OK’s 
Dunhill Fountain Equipment 


BROOKLYN—Dunhil! Soda Foun- 
tain Corp. announced recently that it 
has been issued approval decals by 
the National Sanitation Foundation. 

Dunhill’s 3-sink bobtails, creamers, 
ice cream cabinets, No. 450 sink sec- 
tion, No. D-10 dipperwell, sandwich 
units, equipment stands, steam tables, 
ice storage bins, and urn stands, etc., 
have been approved as fulfilling the 
Foundation’s Sanitary Standard Re- 
quirements No. 1, the company said. 

All approved Dunhill equipment will 
bear the Seal of Approval as directed 
by National Sanitation Foundation. 


Bevco’s July Cooler Sales 
Highest for Single Month 


ST. LOUIS—-The Bevco Co., Inc. 
here reports that its shipments of 
electric beverage coolers in July set 
a new record for a single month. 

“Despite this increase in sales, the 
company still intends to show new 
models of coolers,” said Sam C. Dor- 
man, president and sales manager. 


Rses Mid-West Assn. Plans 
Convention Sept. 25 to 27 


TULSA, Okla.—Fifth annual con- 
vention of the Mid-West Association 
of the Refrigeration Service Engi- 
neers Society will be held Sept. 25-27 
at the Hotel Tulsa here. 

Denver J. Wathen has been ap- 
pointed general chairman and Lee 
Weaver co-chairman of the conven- 
tion. 

Wathen said that a number of 
speakers have been engaged to con- 
duct the educational programs which 
will begin on Friday morning and 
continue throughout the duration 
of the convention. 

Visiting ladies will be entertained 
by the auxiliary during the conven- 
tion. 

The banquet and dance Satur- 
day night will be open to all. The 
registration fee is $1. 

The Mid-West Association includes 
RSES local chapters in Oklahoma, 
Arkansas, and Missouri, as well as 
Kansas. 

There are 12 chapters and nearly 
900 members in the group. 


~NEW FRIGIDAIRE ICE“CUBELET’ MAKER 
OBSOLETES CRUSHED, CRACKED, FLAKED ICE 


Here, life-size, is a comparison between the sensational new Frigidaire Ice 


‘‘Cubelet”’ and the solid, standard-size Frigidaire Ice Cube. Note how each 
one is crystal-clear, purer than the water it’s made from. Each is a glist- 
ening, perfectly uniform gem — no odd shapes, no holes. They stay separate 


—do not freeze together in the bin. 


Simple, Trouble -Free 
Operation Loaded With 
“Buy Appeal” 


Customers will buy the completely auto- 
matic operation that never requires an 
instant of attention. There’s absolutely 
nothing to do, ever, except open the bin 
and scoop out the cubes or “‘Cubelets.”’ 
Customers will buy the low-cost oper- 
ation that —for as little as 26c per day — 
produces 200 Ibs. of ice, over 5,000 cubes 
or about 20,000 ‘“Cubelets.’’ Customers 
will buy the almost complete lack of mov- 
ing parts—the elimination of all noisy, 
troublesome grinders, choppers and other 
complicated mechanical devices. 

Only Frigidaire gives you the oper- 
ation that’s as simple as ABC—won’t 
you follow it through in the diagram at 
the right ? 

Water from the reservoir (A) flows 
evenly over freezing plate (B). Water is 
recirculated until ahe ice sheet is frozen 
to a preselected thickness. The sheet 
then slides down onto electrically warm- 
ed grids (C) that cut the sheet into even, 
uniform cubes or “‘Cubelets” which drop 
into an insulated bin. The operation con- 
tinues until bin is full and then shuts off 
automatically only to start again when 
cube level has been reduced. 

That, truly, is ice-making reduced to 


Fr igidair € Ice Cube Makers 


its simplest, trouble-free form. And cus- 
tomers buy it. Look what one owner has 
to say: 


Mr. Joseph H. Mittino, 
Owner, Shangri-La, 
St. Louis, Missouri: 


“After comparing, 
I was convinced 
that the Frigid- 
aire Automatic Ice 
Cube Maker was 
less complicated 
and had so many 
less moving parts 
that it would naturally give less trouble. 
Compared with city ice, the cubes are much 
slower melting and the size is more practi- 
cal for various glasses used for mixed drinks. 
I like the clear cube without any holes and 
the convenience of locating the machine 
under the bar, as well as its attractive 
appearance.” 
For complete information § write 
Frigidaire Division, General Motors 
Corporation, Dayton 1, Ohio. 


BUILT AND BACKED BY GENERAL MOTORS 
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Frigidaire opens up a sensational new 
selling opportunity with the only auto- 
matic ice maker that delivers these tiny, 
uniform, crystal clear gems of ice. It 
offers a brand new kind of ice, a new 
standard of ice service, to bars, fountains, 
restaurants, hospitals, hotels and motels 
—for drinks, ice cups, ice displays, ice 
packs, and other uses. It makes ordinary 
crushed, cracked, chipped and flaked ice 
old-fashioned. ‘“‘Cubelets” won’t pack or 
jam, have no sharpedges and cool quickly 
without excessive melting. 

This new Ice “‘Cubelet’” Maker and the 
regular Ice Cube Maker go hand in hand 
to give Frigidaire Dealers the inside 
track on every phase of a fast-booming, 
money-making market. 


Proved in use by thousands 
of satisfied users 


Enthusiastic users from coast to coast 
testify to the sales-winning advantages 
of these two great units. 

Mr. Marshall K. Wood, President, The Gallaher 
Drug Compony, Dayton, Ohio: “We now 
have these machines installed in 26 of our 
stores. The ““‘Cubelets’’ are much more satis- 
factory than crushed and chipped ice pre- 
viously used. They are ideal from a sanita- 
tion standpoint and are cleaner and easier 
to handle from machine to fountain. Our 


Teams Up With Outstanding Cube 
Maker to Cover All Automatic 
Ice Making Needs 


customers say they like the clearness of the 
tiny cubes and prefer them because there 
is less dilution of our fountain drinks. We 
have experienced no service troubles and 
operating costs are remarkably low com- 
pared to the cost of commercial ice.”’ 


Mr. Joseph A. Albo, 
Sorrento Restau- 
rant, Pittsburgh, Pa.; 
“The Frigidaire Ice 
Cube Maker filled 
my need for a com- 
pact machine that 
made a solid cube. 
I was buying com- 
mercial ice and was 
losing about 4 of 
it from melting and 
had 4 to 5 reject 
drinks a day because of dirty commercial 
cubes. My savings will pay for the ice 
maker in about 1 year.” 


STYLED AND BUILT TO SELL 


Here’s outstanding beauty and com- 
pactness on the outside and real 
trouble-free dependability on the in- 
side. You can SELL its amazing econ- 
omy. You can SELL the benefits of 
pure ice in a superior form. You can 
SELL the modern streamlined ap- 
pearance of the all-steel cabinet with 
its lustrous neutral gray finish. You 


can SELL the space-saving dimen- 


sions of a unit that's only 38'9" high, 
4414" long and 31'4" deep including 
hardware. You can SELL the utility 
of the handy porcelain work top. You 
can SELL the simplicity of operation, 
the almost complete lack of moving 
parts and the famous Meter-Miser 
Compressor that’s warranted for 5 
full years. Here are real sales tools 
for real sales volume. 
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Box Lunch Contest 
Could Spark Fall 


Freezer Drive 


LOUISVILLE, Ky.—A “Back to 
School” freezer promotion, featuring 
a “Box Lunch Contest” to convince 
mothers of school age children how 
they can save work and worry by 
preparing box lunches by the week, 
has been suggested to General Elec- 
tric freezer dealers by the General 
Electric Co. 

Here's how the contest would work, 
according to factory promotion ex- 
perts: 

“Women are asked to submit five 
favorite recipes for box lunches which 
can be frozen and stored in a food 
freezer. Invite the ladies to your 
store for entry blanks and a free copy 
of ‘New Hunches for Box Lunches’ 

a fine little booklet that will help 
them with their recipes. 

“When all the recipes are turned in, 
a committee of local judges selects 
five to 15 recipes from those sub- 
mitted. For these preliminary win- 
ners, you might want to award a 
special prize . 

“Then these winners are asked to 
make up their box-lunch recipes in 
duplicate, one for judging, the other 
to be auctioned off for a local charity. 
Judges determine which is the best 
box-lunch recipe, and to this lucky 
lady should go a very special grand 
prize.” 

The company suggested a G-E 
freezer for the prize, but added that 
any other prize the dealer considered 
suitable for his area would do. 


Deepfreeze Aims Ad at 
Independent Food Stores 


NORTH CHICAGO Deepfreeze 
Appliance Div. of Motor Products 
Corp. recently promoted its “National 
Co-Operative Freezer Food Service” 
in an advertisement directed at the 
independent retail food store field. 

The ad was headlined “Deepfreeze 
Announces a Food Service That Will 
Build Your Business—Not Fight It.” 
It appeared in the August issue of 
Meat Merchandising. 

The company says its freezer-food 
program is designed to ‘keep food 
sales with normal retail outlets and 
home freezer sales with established 
appliance outlets.” 

As outlined to Deepfreeze salesmen 
recently, the program will be super- 
vised by Deepfreeze distributors. 

“One of the chief functions of Deep- 
freeze distributors will be to keep a 
constant check on their programs to 
insure the use of ethical selling prac- 
tices at all levels,” the company said. 

All participating appliance dealers 
and food outlets will be known as 
branches of the National Co-Opera- 
tive Freezer Food Service and will be 
identified by window decals. 


Manitowoc Names Anderson 
District Sales Manager 


MANITOWOC, Wis.—-J. C. Ander- 
son has been named district sales 
manager for Manitowoc upright 
freezers, according to Carl Geisler, 
Manitowoc western sales manager. 
Anderson will supervise sales activity 
in the south central area with head- 
quarters in St. Louis. 

Anderson is a former branch man- 
ager and factory representative for 
Bendix and factory specialist for 
Westinghouse. 


Reveo Appoints Distributor 
To Cover British Columbia 


DEERFIELD, Mich. -—- United Dis- 
tributors, Ltd., of Vancouver, British 
Columbia, Canada, has been ap- 
pointed to handle the distribution and 
sale of Revco food freezers according 
to Harold Overmyer, vice president 
in charge of sales. 

Principal owners of United Dis- 
tributors are Stanley Wright and 
Jack Phillips. The company will cover 
the entire province of British Colum- 
bia. Sales will be directed by D. Mc- 
Millan, vice president. 
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‘Make Way for the Freezer’ 


Amana Executive Says Women Want Kitchens 


Designed To Accommodate ‘Supermarket’ 


CHICAGO-—-Kitchens must be re- 
designed and built to accommodate a 
“new arrival’’—the food freezer— 
because American homemakers have 
shown overwhelmingly that they 
want the freezer installed in the 
kitchen. 

This was the contention expressed 
here by George C. Foerstner, execu- 
tive vice president of Amana Refrig- 
eration, Inc., Amana, Iowa, manu- 
facturer of home food freezers, at 
the summer Home Furnishings Mar- 
ket. 

“But, unfortunately, many house- 
wives cannot realize the wish because 
so many kitchens are too small,” 
Foerstner said. 

In calling upon architects, de- 
signers, and builders “to make way 
for the freezer,” he revealed that 
31% of Amana freezers today are be- 
ing installed in kitchens. 

“Our engineers have concentrated 
on designing freezers that provide 
the utmost frozen food capacity in 
the smallest possible space,” Foerst- 
ner said, “but now help is needed 
from architects and kitchen planners. 

“Our surveys convince us_ that 


women want the convenience of the 
food freezer right in their kitchens, 
and that if kitchens were built to 
accommodate them, a vastly _in- 
creased number of freezers would be 
installed there. 

“Just as kitchens had to be rede- 
signed for installation of mechanical 
refrigerators 20 years ago, so will 
a similar adjustment have to be made 
for freezers,” Foerstner said. 

“Home economists and_ kitchen 
planners have been striving to re- 
duce steps and wasted motion for 
homemakers,” he continued. ‘We 
urge them to recognize the need for 
bringing together the home’s food 
preparation center, the kitchen, with 
the home's food storage center, the 
freezer, as an important way to re- 
duce time and work in the kitchen. 

“Women apparently were content 
to have their freezers in the garage 
or basement before they became ac- 
customed to the convenience of hav- 
ing all the food right in their home,” 
Foerstner said. ‘Now, not only do 
they want the ‘supermarket in their 
home’—they want the supermarket in 
their kitchens.” 


Offer of 3 Pairs of Free Nylons Attracts 35 


Freezer Purchasers In Promotion In Norfolk 


NORFOLK, Va.—-Price’s, appliance 


sion commercials, three pairs of nylon 


a ——— ~ an —— ——--—- ~~ = —® / : 
. chain here, recently completed a two- hose, for making an appointment 
Pr vay ; ~ | week contest and promotion that sold with a representative to hear the 
EF ac -, - wt | 35 Amana freezers. Amana freezer story. 
. Ss For selling the greatest number of “We had a lot of inquiries and a 
ud | | freezers in that period, J. L. Adams, lot of appointments,” H. B. Price, Jr., 
“Ch | a specialty appliance salesman in_ reports. 
“ Price’s Wards Corner store here, and A similar hosiery offer was made 
; . | Henry Johns, a freezer specialist, to members of Price’s own Home- 
pore salah . | each won a $100 Benrus watch. maker’s Club, and this offer met 
a ’ | | Consumers were offered, via televi- with a “very substantial reply.” 
* - es 
Revco Appoints R. Wade Willey as Works Manager 
DEERFIELD, Mich. — R. Wade Willey formerly held key positions 
Willey has been named works man-- with the Grand Rapids Div. of Nash- 
———— ager of Revco, Inc., food freezer Kelvinator Corp. and did research 
manufacturer here, it is announced work with Ferro-Enamel of Cleve- 
by Gregg F. Forsthoefel, president. land. 
Willey comes to Revco from a Prior to the merger of Clyde 
similar position with Clyde Porcelain Porcelain with Whirlpool, Willey was 
Steel Div. of Whirlpool Corp., Clyde, administrative vice president of the 
2 Ohio. steel firm. 
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(Concluded from Page 1, Column 1) 


pit—-of unknown depth. On the other 
hand, tension so intense as now is 
almost bound to relax eventually if 
war is postponed long enough. That 
has happened too often before in 
history for situations to change.—- 
B. H. LIDDELL HART in Science Digest. 


Music washes away from the soul 
the dust of everyday life.—Keynote. 


There is this to say about men who 
sing: They get along with their fel- 
low men, they are good citizens, they 
are open-minded, they acquire a 
sense of the nicer thing of life. Our 
prisons are filled largely with men 
and women who never learned to 
sing.—Cleveland News. 


The history of mankind seems like 
kite flying; sometimes, when the 
wind is favorable, we let go the 
string a little and the kite soars a 
little higher; sometimes the wind is 
too rough and we have to lower it 
a little, and sometimes it gets caught 
among the tree branches; but to 
reach the upper strata of pure bliss 
~-ah, perhaps never.—LIN YUTANG. 

There is far more hunger for love 
and appreciation in the world than 
there is hunger for bread.---Sunshine 
Magazine. 


It is only to friends you may look 
for favors for which no adequate 
return may be required or expected. 
In the dealings between friends, 
entries are never footed, nor balances 
carried forward. All accounts are 
squared at the end of the day and 
all are closed without figuring profit 
or loss.—JUDGE C. F. MOORE. 


Horrible Thought of the 
Week 


A Stanford university professor 
has devised an ingenious model of a 
four-story building that can _ be 
wrecked and quickly shoved upright 
again. 

It seems, he explains, that “in the 
past engineers have been mainly in- 
terested in how much a building 
would take before the walls begin 
to crack. Now it has become a ques- 
tion of finding out the point at which 
a building will collapse.” 


Significant Historical Notes 


The Tax Foundation, which has 
been spending much time and energy 
urging Americans to get out and 
vote, has come up with a command- 
ing argument for citizens who give 
vent to the old cry: 

“What good is my vote? It won't 
accomplish anything.” 

The Foundation declares that one 
vote gave us Texas. 

It recounts that Edward A. Han- 
negan of Indiana was elected to the 
U. S. Senate by his state legislature 
(as was then the custom) by a one- 
vote margin. When the vote on 
whether to annex Texas was taken, 
he was sitting in as president pro 
tem. The vote was a tie. 


Hannegan broke the tie, and we 
annexed Texas by a one-vote margin. 


Although records of the Singer 
Sewing Machine Co. in Manilla were 
destroyed during the Japanese inva- 
sion, 50,000 Filipinos who had bought 
machines on the instalment plan vol- 


Westinghouse — 


Air Conditioning 


THE MOST COMPLETE LINE 
IM THE INDUSTRY 


@ Self-contained UNITAIRE® from 2 to 
15 hp. 


@ Central plant UNITAIRE from 15 to 25 bp 


@ Hermetically-sealed compressors from 2 
to 100 hp. 


@ Water-cooled and evaporative condensers 
and water coolers in matching ratings. 


@ Complete line of coils, fans, air handling 
units and electronic air cleaners 
you Caw 8s SURE...iF rs 


Westinghouse 


Hyde Pork, Boston 36, Mosscchusetts 


45-80286 
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untarily resumed payments when the 
war ended. 


Read and Weep 


Once upon a time, as most whim- 
sical stories begin, there was no such 
thing as an income tax. (This is a 
fact———not whimsy). Prior to 1909 
there was no tax on personal in- 
comes in the United States of 
America. 

In that fateful year, however, poli- 
ticians proposed the idea to Con- 
gress—where it became the subject 
of much spirited debate. 

The legality of such a rash mea- 
sure was in doubt. 


Moral codes agreed that what a 
man earned was his to do with as 
he saw fit. Nevertheless, income 
taxes were incorporated as “Direct 
taxes to be levied in such a manner 
that each state shall bear a propor- 
tion of the whole tax equal to its 
proportion of the whole population.” 


On that theme, the then Senator 
from Texas, Mr. Bailey, declaimed: 
“To tax a man for trying to make 
a living for his family is such a 
patent and gross injustice that it 
should deter any legislature from 
perpetrating it.” 

Mr. Bailey did concede, however, 
that earning power above $150,000 a 
year ought to bear a small “direct 
tax,” and accordingly he supported a 
tax of 2% on large incomes. The 
Senator from Iowa, Mr. Cummins, a 
rank liberal for his day, wanted the 
tax graded from 2% to 6%. 

Violent objection was raised by 
Senator Elihu Root who charged that 
the income tax was not conceived 
as a revenue device, but was a means 
of leveling the incomes of citizens. 
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If Congress consented to a 2% tax, 
reasoned he, what would prevent 
some future Congress from levying 
a 50% tax? (Look at the “fix we’re 
in” now. Need we say more?) 


Senator Borah refuted such a fan- 
tastic metaphor by asserting that the 
assumption that any future Congress 
would be so ruthless and foolish was 
typical of the demogogic attacks by 
which the enemies of the income tax 
were attempting to scuttle it. 

What happened since is history. 
The assumptions not only are trag- 
ically true, but the hand-in-the-tax- 
payers-pocket boys have seen fit to 
take 87% of the highest incomes cur- 
rently. Senator Langer of North Da- 
kota (we hope with tongue in cheek) 
proposes to make it 100% of all per- 
sonal incomes over $25,000. 


It is foolish to assume that this, 
too, may come to pass. Why stop at 
$25,000? Why not $10,000, or $5,000? 
Or better vet, why not just work for 
the Government? It would save 
money in the long run. No taxes to 
pay, no Bureau of Internal Revenue 
costs to consider, and no _ free 
America to worry about. 

Or—are we sheepish Lost Souls 
from a Planned Poverty Era? 


Let’s encourage our Congressmen 
to cut taxes! 


Week-End Thoughts 


To forget wrong is the best re- 
venge.—Wayside Pulpit. 

You never can be kind too soon. 
Why? Because when you finally find 
time for kindness it may be too late. 
Your associates, friends, or relatives 
may be gone—-to another job, or to 
Eternity.—DR. RAYMOND FOSDICK. 


Norge Appoints Distributors 
In Cleveland and Albany 


CHICAGO — New distributor ap- 
pointments in Cleveland and Albany 
were announced recently by H. L. 
(Red) Clary, vice president in charge 
of sales for the Norge Div. of the 
Borg-Warner Corp. 

In Cleveland, the Northern Ohio 
Appliance Corp., 5403 Prospect Ave., 
will distribute the Norge line effec- 
tive Sept. 1. President of the firm is 
Ben DeGroot. The Norge sales man- 
ager is Vern Ketchem. Some 20 
northern Ohio counties are in the dis- 
tribution area. 

Effective Aug. 21, the W. A. Case 
and Son Mfg. Co., 438 S. Pearl St., 
becomes the Norge distributor in the 
Albany area, serving 26 counties in 
New York, Vermont, and Massachu- 
setts. 


School Kitchen Installation 
Doubly Valuable for Yontz 


CHRISMAN, IIl. — Installation of 
Youngstown Kitchen equipment in the 
local high school meant more than 
just a sale to S. W. Yontz & Son, 
the dealer who sold it. 

He arranged with school officials 
to hold his group demonstrations in 
the new school kitchen. The installa- 
tion has four major work areas, each 
featuring a 42-in. twin cabinet sink. 
There are also several rotary corner 
cabinets and a generous sprinkling of 
what-not shelves. 

Yontz said that three more high 
school districts are being planned in 
the area and all of them are slated to 
have Youngstown Kitchens installed. 


Aurora, Colo. Ordinance 
Requires Disposers 


In All New Homes 


AURORA, Colo.--The Aurora city 
council recently adopted an ordinance 
requiring every new home built in 
the city to have an electric garbage 
disposer in the kitchen. 

Aurora, a Denver suburb, is the 
first city in the state to have such a 
law. Councilmen hope to persuade 
owners of already established homes 
to install disposers, too. 

The ordinance is an indirect result 
of a law recently passed by the 
Colorado state legislature requiring 
that all garbage fed to hogs must be 
cooked. Up to now Aurora's garbage 
collector has been picking up the 
garbage free and feeding it raw to 
the hogs. Now, he has announced that 
he will have to charge the city for 
his services because of the added cost 
of cooking the garbage. The tab 
would be between $18,000 and 
$23,000. 

It was at this point that the city 
council decided on the ordinance re- 
quiring the installation of disposers. 

Builders generally applauded the 
city’s move. Paris Guy, city sanitation 
officer, declared that local plumbers 
were working out a deal to install the 
disposers in existing homes for $130 
per installation. 

The city was considering buying 
disposers at wholesale and selling 
them to residents at cost. But council- 
men voted against it when it was 
learned that the state legislature 
would have to pass legislation to 
permit the city to deal in n appliances. 


omer §€6PERK UP sagging 


appliance sales 


with the NEW 4-WAY 


iT HEATS 


Palmaire Mt, 


COOLS 


rnitced right 
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ATTRACTIVE 
ACCESSORY STAND! 
Adds beauty and util- 


ity. An “extra” profit 
item for youl 


Don’t Miss 
this BIG-PROFIT-MAR- 
GIN item backed by a 
reliable manufacturer 
with a liberal and de- 
finite Distributor and 
Dealer Policy. 


DEALERS AND 
DISTRIBUTORS 
WANTED! 


CIRCULATES 


Provides year ’round comfort! 


IT'S PORTABLE! Never before so versatile a product ot 
such rock-bottom prices —and with such high profit margin 
to youl At the touch of a finger, your customer can dial 
“personal weather”—heater, humidifier, cooler, air 
circulator—in any room in the home. Dozens of uses: 


nursery, den, kitchen, rumpus room, sun porch, base- 


ment workshop. Handsomely finished in two tones of 
green ... attractive with any style of home decoration. é 


As a Humidifier, Paimaire Jr. ends winter dryness. 


Helps prevent furniture cracking. Relieves scratchy 
throat. Soothes uncomfortable nasal conditions. 4,600 


writers’ Laboratories Seal. 


BTU Heat output. Operates safely, silently, economi- 
cally. Uses only 1350 watts, A.C. current. Bears Under- 


Your customers will read about Palmaire Jr. in TIME, 
GOOD HOUSEKEEPING, SUNSET and HOLLAND'S mag- 
azines. They'll be looking for it in your store! 


A GREAT NEW ITEM 


f 


h- a BY A FAMOUS MANUFACTURER... 
oe PALMER MANUFACTURING CORP. 


Phoenix, Arizona 
America’s Largest Manufacturer of Evaporative Coolers! 


A subsidiary of McCRAY REFRIGERATOR CO., INC. 
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PALMER MANUFACTURING CORPORATION, Dept. P-1 
2200 West Filmore Street, Phoenix, Arizono. 
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Gentlemen: | am interested in obtaining information about 
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ROOM COOLER 
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Quiet Heet Expansion Program Puts All Operations 
Under One Roof, Quadruples Production Capacity 


NEWARK, N. J. — The recently- 
completed expansion program of 
Quiet Heet Mfg. Corp. has nearly 
quadrupled the company’s capacity 
for production of Quiet Kool air con- 
ditioners and Quiet Heet oil burners, 
the firm reports. 

Major feature of this expansion is 
the complete modernization of 100,000 
sq. ft. of space at 46 Oliver St., 
Newark. This will now enable Quiet 
Heet to consolidate all its manufac- 
turing, engineering, testing, and ware- 
housing facilities under one roof. 

“Considerable planning and careful 
design by plant engineers have pro- 
duced a highly integrated plant lay- 
out which not only will increase pro- 
duction many times over, but new 
economies will result from improved 
material flow and increased effi- 
ciencies,” the company states. 

“Automatic methods are the key- 
stone to the Quiet Kool operation, 
with particular attention given to 
quality controls and testing. In order 
to meet the high manufacturing 
standards set for Quiet Kools and 
still meet peak load demands, many 
new testing devices and unusual tech- 
niques have been introduced. 

“An elaborate inspection room has 
been set up where every room air 


conditioner is put through a series of 
grueling tests to insure that each unit 
will perform under any circumstance 
throughout the world. 

“Heat conditions simulating the 
hottest days with high humidity 
saturation prevail here in this labora- 
tory. After running 24 hours steadily, 
testing is carried on at short intervals 
for cooling capacity ratings, air vol- 
ume circulation, dehumidification, gas 
pressure maintenance, and noise and 
vibration peformance. 

“The electronic leak detector scans 
the entire system to insure that all 
gas lines are hermetically sealed. 
Electrical equipment and wiring is 
rigidly inspected to meet Underwriter 
safety standards everywhere, fans 
are turned to their maximum effi- 
ciency with the least amount of noise. 

“Filters and thermostats go through 
their checks, compressors are re- 
checked, and then cabinet housings 
are carefully scrutinized. One of the 
largest Bonderizing machines in the 
east has been installed to give com- 
plete corrosion protection. 

“Automatic conveyors, automatic 
packaging machines, and automatic 
loading facilities give complete mo- 
bility from entry of raw materials to 
exit of finished products.” 


Pre-Cast Concrete Frame Simplifies Through-the- Walt Installation 


Room Units Can Be Added 
By Chipping Off Plaster; 
No Major Changes Needed 


MIAMI, Fla.—-A pre-cast concrete 
frame that simplifies installation of 
room air conditioners through the 
wall of a house is being built by the 
Pre-Cast Corp. here. 

Pre-Cast designed the frame for 
sale to home builders and contractors. 
It can be made to fit the specifica- 
tions of any make of room cooler, or 
a universal frame can be installed 
that will accommodate all sizes and 
makes. 

The frame is said to reduce costs 
when placed in the wall during con- 
struction of the home. Even if the 
installation of an air conditioner is 
not contemplated at that time, the 
frame can be installed in an appro- 
priate location and then plastered 
over. 

Then when the homeowner decides 
to buy a room cooler, all he needs to 
do is chip away the plaster and slide 
in the unit. 

Cost of the frame is about $7, ac- 
cording to the manufacturer. Much of 
this cost is absorbed by the number 
of cement blocks it replaces, he 
added. 

The manufacturer said that air 
conditioning dealers have also been 
purchasing the frames for installa- 
tion in existing buildings. He pointed 
out that they provide a good close 
fit in the wall and make it easier to 
remove units when necessary for 


service or repair. 
-® 
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MADE AUTOMATICALLY 
_ WITHOUT TRAYS 
Gy IN NEW SERVEL 
REFRIGERATOR 
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in the Servel Automatic Ice-Maker, these Mueller Brass Co. products help improve 
performance and provide lasting dependability in any commercial refrigeration system. 


Your refrigeration wholesaler can supply you with Mueller Brass Co. products, or 


! 


““ICE CIRCLES’’ ARE 


-.- AND MUEL 


maker regulate the supply 


write us today for complete information 
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wy WROUGHT C 
FITTINGS AND 
FILTERS COPPER TUBE 


MUELLER 


LIQUID 
FITTINGS INDICATORS — 
BRASS CO. vox 


VALVES HELP DO THE JOB! 


You don’t ever have to fill or empty ice trays in the new Servel home 
refrigerator. An automatic ice-making unit freezes ice cubes 
without trays. and puts them in a basket ready for you to use. 
As you use the ice cubes, the supply is constantly replenished by the 
automatic unit. Two Mueller Brass Co. water control valves 


(a mold inlet valve and a tank inlet valve) on the automatic ice- 


long life and efficient operation. © Mueller Brass Co. makes a 
complete line of valves, driers, strainers, liquid indicators, fittings 


and accessories for virtually every refrigeration need. Like the valves 


LER BRASS CO. 


of water for the unit and help insure 
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STREAMLINE Packless 
line Valves ore indi- 
vidual and multiple 
packaged in sturdy 
metal-edge containers. 


LINE refrigeration 
products. 


T HURON 9, MICHIGAN 


FRAMES are built to fit 
any size window unit. 
Model shows how it looks 


from interior. 


PRE-CAST CONCRETE 
frames are placed at win- 
dow level when home is 
being built. When covered 


with plaster no line shows. 


Welbilt Stove Plans 
Full Line of Room Units, 
Complete Home Systems 


NEW YORK CITY—Welbilt Stove 
Co. of New York is planning to ex- 
pand aggressively in the home air 
conditioning field, Henry Hirsch, gen- 
eral manager and treasurer, an- 
nounced recently. 

The company has already started 
developing a full line of both room 
and basement model air conditioners, 
Hirsch said. 

This year Welbilt sold a limited 
number of room air conditioning 
units on a test basis in a few areas in 
the south and east. Next year the 
company will extend distribution of 
its room units across the country. 

Beginning with the 1954 season, 
room units bearing the company’s 
name will be made in the Welbilt 
plants in Maspeth, Long Island. 
Chassis for current models were made 
by another manufacturer on a sub- 
contracting basis. This arrangement 
has been discontinued. 

In addition, the first pilot models 
of a new line of basement air con- 
ditioners for homes will be produced 
by April, 1954. This equipment will 
be made initially in 2 and 3-ton sizes. 

The Maspeth plants, where Welbilt 
has been manufacturing gas ranges 


since 1929 and electric ranges since 
1945, will be expanded to accom- 
modate the new products. 

A new wing and one building have 
been completed and plans are being 
drawn for another section to this ad- 
dition. 

Hirsch said that Welbilt is com- 
pletely sold on the great growth 
potential of the air conditioning in- 
dustry, and believes that the mer- 
chandising activities of additional 
companies in the field can only serve 
to further stimulate the demand 
market for air conditioner equipment 
of all types. 

The introduction of air condition- 
ing units next year on a national 
basis will mark the 25th anniversary 
of Welbilt, which has been growing 
steadily since the war. For the first 
six months in 1953 the company, 
which is privately held, grossed 25% 
more than for the same period in 
1952. 


Cory Names John White 
Mfg. Aide to President 


CHICAGO—-John N. White has 
been appointed manufacturing assist- 
ant to the president of Cory Corp., 
according to J. W. Alsdorf, president. 

In his new capacity, White will 
serve as liaison between the Cory, 
Nicro, Fresh’nd-Aire, and Flavor- 
Seal manufacturing plants for Als- 
dorf. 
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The market's 


against rain, snow, 
diti s (21 ti 


everywhere, ready and waiting, and ever-growing 
for these new International Air Conditioner Covers. Every air 
conditioner needs one—no owner can do without it—protects 
rust, drafts and dirt—saves costly servicing 
made models 


and repairs. Fits all air 
to choose from). 


stays. Individually boxed in envelope type 
from $6.45 to $8.45. 


Write for price list. 


INTERNATIONAL AIR CONDITIONER COVER 
New York 12, N. Y. 


39 Gt. Jones St., 


Attaches in a jiffy—fits perfectly. Waterproof, 
flame-resistant, self-extinguishing. Neutral tone durably stitched 
with black plastic binding and reinforced with stitched-in metal 


To retail 
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ee Me ori cccddees\ ues 6 more than 25 years ago for the Morro . e 
Sheet cee! 96 a | _ ee ee 6 Velho Gold Mine in Brazil. Other air Westinghouse Appoints 
: a — Stadium Restaurant ............ 8 conditioned mines include the famous Be di “Ta 
¢ UMGIOE, GI noice cissesessccuecie 33 Robinson Deep Mine in South Africa aff 
z TRE SEE iki cheesd sacetasess 40 and the Magma Copper Mines in ne ict to Seim’s St 
. Po es eer re 8 Arizona. 
_ é HY . 
Superior Coach Corp. ........... 15 All of the new mine air condition- sal rena Fee oe 
Sweeney Engineering Co. ....... 3 ing jobs will be done with big Carrier gngineering manager Fg hy 
TI, Ba, Te SD xv ccs cceswes 10 centrifugal cooling machines installed H. E. Seim, vice president and gen- 
Van’s Dress Shop ..........-.-.- 3 as much as a half mile underground. 4-4) ‘manager pr es Westinatiiae 
Walgreen Drug Store ........... 15 The total cooling capacity for the 


*Westinghouse Electric Corp. ... 6 


two South African mines will be 2,400 


Sturtevant Div. and Air Conditioning 


: Div. at Hyde Park, Mass., and the 
Handy Sales Tool Late 0 nw on St oe en 
*Yingling Clinic or urea 8 Conn., a subsidiary of the Westing- 

‘ is , — - oo. EE SOS 949920280 esoeases . E ~ - house Electric Corp. 
List of His Air Conditioning Installations *Kessler-Nobel Climie «44.0.0... : ee . - = oe hey noe elise aucune 
Be EE ST yn nr ee Ne Serves New adri ote dict will oversee and assist in the 
Helps Contr actor Impr ess His P rospects *Alexander Insurance ae teens : pa direction and coordination of the en- 

o ’ 


LIMA, Ohio—An up-to-date list of 
air conditioning installations he has 
made in the city of Lima has proved 
to be a handy sales tool for C. F. 
“Mike” Sweeney of Sweeney Engi- 
neering Co. here. 

The cumulative 
Sweeney to show prospects where he 


list is used by 


titors. A comparison between them 
shows that Sweeney has _ installed 
more tonnage than all the others 
combined. 

Sweeney’s 1,612 tons of air condi- 
tioning is distributed as follows: (As- 
terisks indicate installations made in 
the past year.) 


Carrier To Air Condition 
Mines on 3 Continents 


SYRACUSE, N. Y.—-Four mines on 


MADRID, Spain—-An air condition- 
ing system built in Spain is a feature 
of the fashionable new Hotel Castel- 
lana Hilton which opened here re- 
cently. 

The system was built by Ramon 
Vizcaino, S. A. of San Sebastian, dis- 
tributor in Spain of Worthington 


gineering and development of these 
divisions which manufacture Sturte- 
vant air handling and air cleaning 
apparatus, Westinghouse air condi- 
tioning equipment, Bryant wiring de- 
vices, and Hemco molded plastic 
products. 

A native of Perry Center, N. Y., 
Denedict joined Westinghouse in 1928 


has installed air conditioning. It not Tons three continents have signed con- Corp. air ne gore =. ae at East Pittsburgh, Pa., following 
only impresses them with the experi- Acme Photo Supply ............ g tracts for the installation of under- onnee pg A a. ~ : Mares n the graduation from Tri-State college, 
ence of the firm and the acceptance Anchor Grill .................... 6 ground cooling systems to aid digging a ye Angola, Ind., with an electrical engi- 
it has among local businessmen, but Argonne Drug Store ............ 4 operations deep in the earth, it was neering degree. His first 10 years 


also recalls to them various places 
they visit frequently that have been 
cooled by Sweeney. 


*Argonne Hotel (3 tons new) .... 8 
Argonne Hotel 
Argonne Hotel 


reported recently by Carrier Corp. 
They include two gold mines in 
South Africa, a coal mine in Belgium, 


Bedding Firm Will Install 
G-E Atmosphere ‘Heat Pump’ 


with the company were spent in high 
voltage laboratory work and special 
studies on insulating materials. 


* mi Aus lia. 

‘Tima cama at tie qeuaiiny atthe EE ESS ene enseensss-- 8 SO Oe eae at ansiguaanta. tadeiang Galen 
work they may expect, the prospects Bailey-Moening Barbers ....... 2 them is that rock temperatures climb BIRMINGHAM, Ala.--The latest ager of engineering and service for 
become much easier to sell, Sweeney *Baldwin-Lima-Hamilton Corp _ gs as the mines go deeper underground type G-E “heat pump” which pro- the New England area, he was named 
indicated. Gentsel Ghats Geode : g  pproaching temperatures of 130° F. duces heat and coolant from the at- manager of industry engineering at 

Last year, AIR CONDITIONING & Colonial Finance Bldg. vila ater ag 25 in some cases, making working con- mosphere will be used in the new ad- East Pittsburgh headquarters in 1945. 
REFRIGERATION NEWS published @ (Gojonial Finance Gide. ....<cs.. 99 ditions intolerable. The lone excep- dition to the Perfection Mattress & In 1948 he became engineering man- 
similar list to indicate where the Congress Cafe E apee ee re 15 tion is the Australian mine where Spring Co. plant recently announced. ager for the Westinghouse Atomic 
market for commercial air condition- aos ..................... 8 high surface air temperatures have The new addition will house the Power Div. 
ing lay in an industrial town of about’ §=Geovtord Shoes... :s«:Sté«eted the need for air conditioning. general offices, sales offices, and con- He returned to headquarters in 
50,000 population. Ceti Mee Beaten 6 The first mine cooling system in ference rooms. 1952 as assistant engineering man- 

The current list shows. that *Davis Drug Store ............... 6 history was designed by Willis H. The work is scheduled for comple- ager for industrial products at Pitts- 
Sweeney has added nearly 500 tons *Davis Drug Store ............... 8 Carrier, father of air conditioning, tion in mid-October. burgh. 
of air conditioning to his total in the D.W.G. Cigar Corp oT cer eons Te 5 > _ eepunanvata evionininahinviaiigiieeliaiieaamemaalgil 
past year in the city of Lima alone. pO wks tee sebik giacde 30 | | 
It also indicates that more than 25% L————_ 20 
of this was in repeat business to old sp po pikes 30 * bt 2d phe 
customers. Sweeney’s territory in- Ed’s Ci st <li sll ad ath g wl >) 2 
cludes 12 counties in western Ohio. “iniedlie Gato Mer si esh anaes once - 7 DOA ree oo" 

Sweeney maintains a similar list s«pxcello Corp. yes pee ehygeas 12 os 
of installations made by his compe- — ajgman’s aoe Geer i Gin saa 60 a 

, © S86 COC OK OEEEHES * 
First Lima Drugs ............... 16 Data 
SS ee eee 6 
Gordon’s Beauty Shop .......... 5 4 
I, Nyce huh aise Ke bam 80 ’ 
SN I Go hod Waceed tN aed bie 28 
Hart’s Jewelry Store ............ 25 @ 
*Hart’s Jewelry Store (2 tons new) 12 “I * ¥ e 
Heimann’s Furs ................ 6 - 
i High Street Market ............. 18 
POOUONROUIBO oc icicccccccesces 8 + | 
WATER-COOLED Hunter Drive-In Drugs ......... 12 2 _. 0 0 
Poy Pe re 6 and 4 
H | i H \ E i \ og P|) 6 
a eee 8 
iv +i 4 RS eer ce 8 
P o . £2 a 90 
Bocce sd fans. — wet eeeeeeeeees “4 It would be a cold day in many an industrial 
pe Packing Co. 2 5 plant without modern unit heaters. These effi- 
“She pga 10 cient units pour out warmth and comfort right 
Manhattan Cigar Store ......... 15 where they are needed. 
McLaughlin-Keil, Architects .... 4 
*Memorial Hospital .............. 4 At the heart of each unit is a quiet, dependable 
Memorial Hospital .............. 20 fan that sends the heat on its way. On many of 
~ *Metropolitan Bank .............. 4 America’s best known unit heaters Emerson-Electric 
MORE EFFICIENT DOUBLE-TUBE Naborhood Super Market ...... 15 ° 
COUNTER-FLOW DESIGN Neon Products .................. 24 spockat fae-aay GATT GOT ine fale, 
“New vee fi gy! a always Neon Products .................. 4 
maintained wit & water- 
sealed Cnndenses Veckane then tag Woolen Mill ......... 25 
are cleanable— quickly, econom- in Sb bbeeOeeeee beeen vecé ewes 6 
ically. Do as the industry does— Ohio Theater cbvee senses scence 125 
ageonprlcengeen, dene daa a cost Bean : — — beeen eee [ Emerson-Electric specializes in building motors 
Princess Beauty Shop Pe oe for equipment with a reputation for dependa- 
| WHOLESALERS IN PRINCIPAL CITIES Ranger Theater ................. 40 bility. It has done so for 63 years, and offers 

LY L fl M, P vi Hf *St. Rita’s Hospital .............. 20 efficient motors for a wide variety of applica- 

alstead & [itc, 2 *Sarno’s Restaurant ............. 6 tions, in ratings from 1/20 to 5 h.p., and her- 

eT ere = Seawnee Country Club ......... 10 metic motors ¥% to 20 h.p. 

IE: vec buniedveavedew's 60 
EL oY eee 10 | Look to Emerson-Electric if you are looking 
m te st for the right motor to power your product effi- 
LA ciently, dependably. Your inquiry is invited. 


| RUGGED... 
COMPACT... 


Bulletin 836 
PRESSURE SWITCH 


Available for pressures between 30-in. vacuum 
and 700 Ib sq in. Metal bellows operate a relia- 
ble snap action precision switch, which has no levers, 
hinges, or pivots. Range and differential can be 
easily adjusted in the field. Also, see the Bulletin 837 
Temperature Control. Write for full information. 
Allen-Bradley Co., 1313 S. First St., Milwaukee 4, Wis. 


THE EMERSON ELECTRIC MFG. CO. 
HERMETIC 
MOTORS 


St. Lovis 21, Mo. 
e 
@ Ye to 20 H. P. 


We offer manufacturers of hermetically sealed 
units a broad background of engineering 
experience in hermetic motor design. We also 
have unequalled facilities for the production of 
hermetic motor parts. Cooperative engineering 
service available without charge. 
Write for Bulletin No, 435. 


MOTORS-+ FANS 


ELECTRIC 


APPLIANCES 
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CAIN AND ABEL 
STAFF USES A TWO- 


SYLLABLE WORD 
ONE WOULD DO-- 
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INTERPRETER WOULD NEED AN 
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“THANX AND A TIP OF 
THE HATLO HAT TO 


Thousands of 
refrigeration men 


have ordered these 


useful books. 


See them at your nearest refrigeration 
supply jobber, or order from publisher 


THE REFRIGERATION Lipmany 


SODA FOUNTAIN 
REFRIGERATION 


INSTALLATION AND 
SERVICE METHODS 


Soda Fountain Refrigeration 
by Arch Black and Dean C. Seitz 


MANUAL NO. SF-1--Development of mechanical refrigeration 
applications for ice cream cabinets, soda fountains, creamer 
units. Two-boiler creamer units—construction, installation, 
service. Thermo-syphon systems for one and two-boiler units. 
Service. Three-boiler soda fountains. Pressure and tempera- 
ture valves. Refrigeration of jar enclosures. Methods. Service 
valves and controls. Liquid Carbonic fountains—installation, 
operation, service. Direct expansion Russ fountains. Service 
complaints, remedies. 104 pages. Price $1.50. 


MANUAL NO. SP-2-—Bastian-Blessing 1936 and 1937-38 hookups, 
using Frigidaire water coolers, complaints, and remedies. 
Brunswick-Baike-Collender 1986-37 and 1938-89 hookups, using 
Temprite flooded-type coolers. Pressure and expansion valves. 
Accessory fixtures multiplexed to fountains—sandwich tables, 
back bar base. Fountainettes. Bob-tail units. Calculations 
and tables for determining load requirements, condensing unit 
sizes. Carbonator construction and service. 96 pages. $1.50. 


MANUAL WO. SF-3—Ice cream counter freezer installation, 
operation, and service methods. Service complaints and 
remedies for all types of counter freezers. Price $1.50. 


BUSINESS NEWS PUBLISHING COMPANY 


450 WEST FORT STREET 
DETROIT 26, MICHIGAN 


\ MABTER 
.. SERVICE 
- MANUALS 


COMMERCIAL 
REFRIGERATION 


COMMERCIAL REFRIGERATION 


by K. M. Newcum 


MANUAL NO. C-1—The theory and principles of refrig- 
eration presented in a more complete manner than in 
household manuals. Properties of refrigerants, including 
effect on lubricating oils. Types of refrigerant cylinders. 
valves, and safety devices. Methods of drying and 
transferring refrigerants. 96 pages. 59 illustrations 
10 tables. Price $1.50. 


MANUAL NO. C-2—Installation and service methods 
Detailed information on commercial condensing units 
and their component parts. Water regulating valves. 
both electric and pressure-actuated types. Flooded 
evaporators and low side float valves. Two-temperature 
flooded systems. 112 pages. 108 illustrations. Price $1.50 


MANUAL NO. C-3-—Installation and service methods 
continued. Chapters on expansion evaporators, including 
blower units and all modern types. Thermostatic and 
temperature controls. Refrigerant control valves 
Electric motors, starters, overload relays. 144 pages 
116 illustrations. 7 tables. Price $1.50. 


USE THIS HANDY ORDER FORM TODAY! 


Business News Publishing Company 
450 W. Fort St, Detroit 26, Mich. 
Commercial Refrigeration 
eevebeee copies of SF-1 [ 
Oo c2 0 C3 O 


9-7-53 


Please send me 
Manuals as follows: 
SF-2 —-) SF-3 9 C-1 


a 


Remittance Enclosed [) Bill Me [} 
post-paid if remittance accompanies order. 


—— me maa ae as wr 


Books sent 
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AN INTERNATIONAL INSTITUTION + SUBSCRIBERS ALL OVER THE WORLD 


Trade Mark , . . i 
ry nell ' oy AIR CONDITIONING AND ; % BR cag 
a ) REFRIGERATION Peed 82 


F. M. COCKRELL, Founder 


‘The Conscience of the Industry’ 


Published Every Monday by BUSINESS NEWS PUBLISHING CO. 
450 W. Fort St., Detroit 26, Mich. Telephone Woodward 2-0924. 
New York office: 521 Fifth Ave., Telephone Murray Hill 7-7158. 
Chicago office: 134 S. LaSalle St., Telephone Franklin 2-8093. 


Subscription Rates: U. S. and Possessions, Canada, and all countries in the Pan- 
American Postal Union: $5.00 per year; 2 years $8.00. All other foreign countries: 
$7.00 per year. Single copy price, 40 cents. Ten or more copies, 30 cents each; 
50 or more copies, 20 cents each. Please send remittance with order. 


GEORGE F. TAUBENECK 
Editor and Publisher 


Pui B. REDEKER, Editorial Director 
C. DALE MERICLE, Associate Editor 


E. L. HENDERSON, General Manager 

ROBERT M. PRICE, Adv. Mgr. 

ALLEN SCHILDHAMMER, Western 
Adv. Mgr. 

ALICE M. BARROW, Adv. Secy. 

WALTER J. SCHULER, Production Mgr. 

LLOYD SILER, Circulation Manager 

CECILIA COSTYN, Subscription Mor. 


JOHN SWEET, Assistant Editor 
HUGH MAHAR, Assistant Editor 
GEORGE HANNING, Assistant Editor 
MARGARET DEAN, AS8sistant Editor 


Editorial Assistants: PAT O’CONNOR, 
JOY SLAUGHTER, C. J. BONDY, JOAN 
KLERSY. 


Member, Audit Bureau of Circulations. Member, Associated Business Papers. 
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“| have always felt that whatever the Divine Providence permitted 
to occur | was not too proud to report. The people are not served 
by pussyfooting, or by that sort of journalism in which nobody will 
ask who is the editor of a paper or the writer of an article, and 
nobody will care.''"—Charles A. Dana. 


How Can They Get Together ? 


Executives and foremen are farther apart today than they 
were a year ago in evaluating supervisory needs, according to the 
Research Institute of America. An institute survey made last 
year showed the two groups at odds on specific problems but agree- 
ing on the three main areas in which foremen need information: 

lst) Human relations; 2nd) operations and procedures; 
3rd) economics. 

A similar survey this year reveals that human relations, still 
rated first by supervisors, has dropped to second place for 
executives; while operations and procedures, ranked third by 
foremen, are rated most important by their superiors. 

Executives and supervisors received identical questionnaires 
in 1952, and again in 1953, covering the subjects they considered 
most important. From the two surveys the Research Institute of 
America notes a “surprising” increase in interest among super- 
visors in economic information. 

Executives place this third, as both groups did in 1952; super- 
visors now rate it second. Institute analysts attribute the shift to 
the “election campaign which stimulated a general public interest 


_in economic matters now being reflected by supervisors, and to 
_ international crises which sharpen concern over national affairs.”’ 


They expect this trend to continue. 

These shifts deserve all the attention top management can 
give them, since “at the very least, they imply that higher man- 
agement is either losing touch with front line needs or is more 
aware of what supervisors need than the supervisors themselves. 
In either case the first step toward improving the situation is 
better communication between the two levels.” 

This is particularly evident, the institute believes, from the 


_ discrepancy between executives and supervisors on the importance 


of operational information: “Looking ahead at the very unclear 
picture presented by the coming year, top executives generally feel 
that management’s number one task is keeping operational costs 
at a minimum. Unfortunately it would seem they have not yet suc- 
ceeded in communicating this down the line. At the same time it 
is highly significant that frontline people show a considerable loss 
of interest in cost matters as compared with last year.”’ 

Other discrepancies uncovered by the two polls include: 

Communications: Executives show more interest in this topic 
than their supervisors, or than they themselves did last year. 

Pressure: Continues to be a greater concern to supervisors 
this year and last than to executives, “indicating that foremen con- 
tinue to encounter more difficulty meeting their superior’s demands 
and getting cooperation from subordinates than executives realize.”’ 

Turnover: Both groups gave this a low ranking last year. 
Executives now place it higher, supervisors lower. 

Dealing with superiors: Rated high by supervisors both years, 
low by executives. 

Aggression and hostility: Rated slightly higher in 1952 by 
supervisors than by executives. “This frequently hidden source of 
difficulty is now of significantly greater concern to executives than 
to foremen.” 

Trying to determine which group is right would be “useless” 
the Research Institute of America admits. The two groups, operat- 
ing under substantially different types of pressure, see their needs 
differently. Management’s chief concern should be, not to achieve 
uniformity of attitude, but to understand and relieve underlying 
pressures that create differences of opinion. 
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Multiple Coat Finish Advised To Minimize 
Corrosion on Air Conditioning Equipment 


LAKE PLACID, N. Y.—‘“For air 
conditioning service, where the fac- 
tors tending to promote corrosion are 
present to a high degree, nothing 
but the best [finishes] should be 
used,”’ believes Paul P. Blackmore, 
sales promotion manager of Inter- 
chemical Corp.’s Finishes Div. 

In a discussion on “Preventing 
Corrosion of Air Conditioning Equip- 
ment” presented at the 40th semi- 
annual meeting of the American So- 
ciety of Refrigerating Engineers, 
Blackmore reviewed research on the 
causes of corrosion and suggested 
ways to prevent it. 


ELECTROCHEMICAL 
PHENOMENON 


“It is now generally agreed that 
corrosion of metals is an _ electro- 
chemical phenomenon,” he - said. 
“Characteristic chemical reactions 
are instigated by stray electric cur- 
rents induced in the metal between 
certain anodic and cathodic areas of 
different electrical potential. 

“It is well known that if two dis- 
similar metals are placed in proxim- 
ity to each other in the presence of 
an electrically conducting medium, 
current will flow from one to the 
other.” 

Electrolytic corrosion can _ also 
occur, however, in the absence of dis- 
similar metals, Blackmore explained. 

“It becomes obvious that to inhibit 
corrosion we must eliminate these 
little storage batteries that are set 
up in the metal. We may do this 
either by passivating the cells or by 
depriving them of the essential in- 
gredients that permit them to func- 
tion—namely moisture and oxygen. 
In our development program on cor- 
rosion inhibiting finishes, Interchemi- 


cal technicians have done both and 
have come up with convincing evi- 
dence that the latter procedure is 
much to be preferred. . 

“The rate of corrosion is governed 
by the rate at which oxygen is de- 
livered to the cathode in the presence 
of moisture. By the very nature of 
its operation, an air conditioning unit 
creates this sort of condition to the 
nth degree,’ Blackmore commented. 


‘PASSIVATION’ RECOMMENDED 


“Passivation,” he explained, ‘con- 
sists of causing the metal atoms at 
the surface of the substrate to react 
chemically with some substances that 
will convert them to insoluble com- 
pounds that will be resistant to fur- 
ther attack. Bonderizing and similar 
treatments accomplish this by de- 
positing a film of zinc-iron phosphate 
crystals. .. . Passivation by chemical 
treatment prior to painting is recom- 
mended. 

“The second way of combating cor- 
rosion—namely, barring cathode-stim- 
ulating oxygen from the scene—in- 
volves the creation of an impermeable 
barrier to protect the substrate from 
its invironment. 

“It has been frequently said that 
there is no such thing as an imperme- 
able film, and with this statement we 
agree. But there are certainly wide 
variations in degree.”’ 

According to Blackmore, one of 
the factors of permeability is the 
thickness of the film. Below certain 
thicknesses, the protection of the 
film is very low. Also, he said, in- 
creasing thickness will reach a point 
of diminishing returns. 


The use of multiple-coat finishes 


was strongly advised. 
“For severe exposure conditions, 
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such as those encountered by air 
conditioning equipment, one-coat sys- 
tems are not recommended,” he de- 
clared. “Since multiple-coat systems 
give superior performance and since 
much better primers can be built if 
the formulator does not have to 
worry about physical appearance, a 
primer-topcoat system is recom- 
mended.” 


Primers, he explained, should per- 
form three functions: 


“Create a maximum of adhesion 
between the finishing system and the 
substrate on which it is applied. 

“Provide additional impedance to 
moisture, corrosive atmosphere, or 
other deteriorants which may consti- 
tute part of the environment to 
which the finish is subjected. 

“Fill or seal pores or metal im- 
perfections, thereby imparting addi- 
tional ‘build’ or ‘fullness’ to the sys- 
tem.” 


DIP OR SPRAY? 


Discussing the question of whether 
to dip the work or to spray, Black- 
more commented, “by virtue of the 
very nature of their construction, 
some areas of an air conditioning unit 
that are most vulnerable to attack 
by corrosion are least accessible to 
a spray gun. 

“Therefore, on those portions of the 
chassis where the purpose of the 
finish is functional rather than deco- 
rative, applying the finish by dip- 
ping or flow coating methods insures 
protection of difficult-to-reach areas. 

“Spraying the topcoat usually over- 
comes any physical blemishes from 
the dipping operation and enables the 
operator to provide additional film 
buildup on those places which need 
the most protection, such as welded 
seams, sharp edges, and drip pans.” 


Smallwood eee 
Curtis In Canada 


ST. LOUIS-—-H. ©. Morrison, vice 
president of Curtis Mfg. Co. here, 
has announced the appointment of 
Walter Smallwood as factory sales 
representative for Canada, except 
British Columbia. He will represent 
all products of the Refrigeration Div. 

Smallwood, who has been associ- 
ated in management capacities with 
Canadian General Electric Co., Ltd. 
and J. H. Lock & Sons, Ltd. for the 


past 17 years, will have offices and 
warehouse at 187 King St., E., To- 
ronto. 


Curtis condensing units and pack- 
aged air conditioners will be stocked 
in Toronto, and service parts will be 
available from complete stocks 
carried by Marshall Refrigeration Co., 
Toronto, Ontario, and regional job- 
bers throughout Canada. 


Tenney Appoints Kain 
To N.Y. City Territory 


NEWARK, N. J.—-Tenney Engineer- 
ing, Inec., announces the appointment 
of Henry J. Kain to its sales staff. 
Kain will cover the New York City 
territory. His headquarters will be at 
Tenney’s Newark offices. 

Kain has over 15 years experience 
in the refrigeration field and for the 
past eight years owned and operated 
his own sales and service business in 
New York. 

He is a charter member of the New 
York City chapter of R.S.E.S. and 
has been president of the chapter for 
the past two years. 
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HE Model 207C is an all-tem- 


perature, all-application expansion 
valve, featuring the exclusive A-P liquid 


ized service stations are listed. 


Squeak Stopper 


PRETTY DOROTHY DUNNE stops rubber 
squeoks with a quick application to a 
refrigerator door liner of a coloriess rubber 
lubricant developed by Permatex chemists. 
Usually thought of as silent, many rubber 
parts in refrigerators and appliances develop 
squeoks unless lubricated. Permatex ‘‘Rub- 
lub" is effective for other rubber components 
used in lacustris and household eqepnens. 


Describes G-E Service Plan for 
Fractional, Integral-Hp. Motors 


SCHENECTADY, N. Y.-—-A new 
four-page, two-color bulletin describ- 
ing the new G-E motor service plan 
for fractional and integral-horsepower 
motors and generators has been an- 
nounced by General Electric Co. 

The booklet (GEC-972) explains 
the types of service provided, service 
warranties, motors covered by the 
plan, and _ fractional horsepowe#? 
motor factory repair service. Author- 
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Ml charge. This popular unit is a streamlined 
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version of the famous Model 207...the indus- 

try’s largest selling expansion valve. It features all the job-proved 
advantages that popularized the Model 207. Check the six points 
| listed below and you'll see why leading jobbers throughout the 
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country stock and recommend dependable A-P valves. 


UNIT COOLER 


Versatile A-P liquid charge makes Small size and ease of installation 

1 valve ideal for all applications ...low e make it a real boon to servicemen. Fits 

MODEL stu’ COIL LIST | @ temperature, commercial or air con- handily in those hard-to-get-at corners. 
NO. @ 1° 7.0 C.F.M. SURFACE PRICE ditioning. Only one valve to buy. 

F " 147.00 Unusual versatility of application ii ¥ 
260-UC 260 485 82.34 Sq. Ft $ | Ie’o cade for the these meet popular 5 slenplilies jebher's stadia. Sideles nevdred =~ far - in the A 4 wes 
347-UC 347 680 109.39 Sq. Ft. 182.00 | e refrigerants ...Freon 12, Freon 22 and ® organizations need buy fewer valves rs "Gal S es aah areal otis 
433-UC 433 760 121.49 Sq. Ft 198.00 | Methyl Chloride. ..in '¢ and | ton sizes. for all emergency repairs. Po ypoun 2 ae “ bese 

. » Fee a j r on 2 arte antl 
on 3 ton size: GO" capiliery. Complete 
: 540-UC 540 995 154.13 Sq. Ft. 241.00 | It maintains “straight-line” super-heat. Now available for first time with capacity range 144 to 244 tone Freon 
688-UC 688 1260 204.19 Sq. Ft. 307.00 Less than \<° variation from -20° to @ “ternal equalizer connections for 12. Available with or without exter- 
967-UC 847 1670 256.50 Sq Fe 348.00 | © 40° suction temperatures. high pressure drop coils. nal equalizer. 
1080-UC 1080 1975 307.92 Sq. Ft. 411.00 Gb North Sind Sizes, Milwaghker 45, Wisconsin 
3 sreet+ sr] A-D CONTROLS CORPORATION 
; 1490-UC 1490 2770 3 Sq For Bapert: 13 BE. Poriteth St, New York 4, No ¥., Ue 
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What's New 


When requesting further information on new 
products, please use “Information Center” form. 


Redwood Cooling Tower Combats High Corrosion 


KEY NO. C-910—— 


KANSAS CITY, Mo.—An all-red- 
wood cooling tower designed for lo- 
calities with high corrosion incidence 
has been announced by the Marley 
Co. here. 

The new tower is claimed to be the 
first small cooling tower to employ 
forced draft design with vertical air 
discharge. The air is blown through 
the tower and discharged vertically 
at the end of the cooling chamber, 
the company explained. 

The redwood “Aquatower” is cur- 
rently being produced in three models 
for refrigeration and air condition- 
ing in the 5 to 10-ton range. All me- 
chanical equipment is located out of 
the hot, humid air stream, the com- 
pany said. 

Marley says the all-bolted casing 
and basin construction assures dura- 
bility, while the nailless tower filling 
will not warp, crack, or sag. Me- 
chanical equipment and tower filling 
are quickly accessible. Open water 
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distribution system facilitates speedy 
inspection and cleaning. Performance 
is uniform at any rate of flow, the 
company asserts. 

All mechanical equipment is Mar- 
ley-designed for cooling tower service 
exclusively. It includes stainless steel 
fan shaft, sleeve-type bronze fan 
bearing, and deep pitched fan. The 
cooling tower is finished with red- 
wood stain. 

This new Marley tower is shipped 
completely assembled. It may be put 
into service by making electrical and 
water connections. 


Food Waste Disposer Fits 
90% of Existing Sinks 


KEY NO. C-911 


LOUISVILLE, Ky.—-A new food 
waste disposer, sized to to fit 90% 
of existing sinks without alteration 
of drain connec- 
tions, has _ been 
announced by 
Harold T. Hulett, 
general manager 
of General Elec- 
tric’s electric sink 
and cabinet de- 
partment. 

The new FA-45 
disposer, while 


2 in. shorter than other models in 
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the line, employs the same shredder 
mechanism and motor and also car- 
ries the same 5-year protection 
policy. 

Used with a high outlet trap, it can 
be installed where there is a mini- 
mum distance of 5% in. from the 
bottom of the sink bowl to the center 
line of the wall drain opening. An 
additional advantage is that its 
short length often permits installa- 
tion in places where undersink ob- 
structions, such as radiators, do not 
provide clearance for standard-size 
models. 

The manufacturer’s recommended 
national retail price is reported to 
be $124.95. 


Test Plug Shuts Off End 
Of Tube Temporarily 


KEY NO. C-912 


CHICAGO—New test plugs, for use 
anywhere that it is desirable to shut 
off the end of a tube temporarily, 
have been announced by The Imperial 
Brass Mfg. Co. here. 

These plugs are said to be especi- 
ally convenient for use in instrumen- 
tation, radiant heat, refrigeration, LP 
gas, and similar installations. They 
make it possible to test tubing instal- 
lations before they are put into serv- 
ice or when trouble shooting for 
leaks. 

Plug is inserted in end of tube and 
wing nut is tightened. This expands 
synthetic rubber portion of plug and 
seals tube. It is stated that these 
plugs will hold pressures up to 100 
Ibs. and can be used on all liquid or 
gas tubing lines except those where 
material conveyed would deteriorate 
synthetic rubber. 

Plugs are available in five sizes: 
% in., % in., % in., 5% in., and %in. 
O. D. 


Lintern Offers Crane 
Cab Cooling Systems 


KEY NO. C-913———— 


PAINESVILLE, Ohio—-The Lintern 
Corp. here is offering four new air 
conditioning units for conditioning 
cabs on overhead traveling cranes 
operating (1) in temperatures up to 
115° F. and (2) in temperatures up 
to 140° F. 

The Lintern air conditioning equip- 
ment protects the operator from ob- 
noxious dust and fumes as well as 
keeping the temperature normal. 
These new units are known as 


Lintern Aire-Rectifiers. 


For higher temperatures—up to 
180° F.—three models of larger Aire- 
Rectifiers are widely used. Installa- 
tions have been made in steel plants 
throughout the United States; also in 
Canada, England, South Africa, 
France, Belgium, Brazil, Chile, and 
other parts of the world. 


Buy Peerless 


_ FOR PERFORMANCE 


DRIP-PUMP 
for 
Condensate 
on Air 
Conditioners 


The Peerless Drip-Pump solves the 
troublesome — problem—on 
air conditioners, coolers, refrigerators 
and other machines where condensate 
is present—by eliminating hazardous 
avity drains altogether! The Drip- 
ump lifts condensate up and out, 
overhead . . . saves valuable space. 
Illustration shows Model DP-2 high 
capacity high lift pump for air condi- 
tioner applications. Also available is 
Model DP-1 packless centrifugal type 
pump, driven by “flea-power” motor 
. . . the ideal pump for use for dome, 
unit or flash coolers. Both models are 
ruggedly built for long, hard service; 
easily and quickly installed. Write for 
full information. 


Peerless of America, Inc. 


1501 No. Magnolia, Avenue 
a Chicago 22, Illinois, U.S.A. ay? 
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KEY NO. C-914——— 


MINNEAPOLIS — A new line of 
multi-zone air conditioners, which 
provide both cooling and heating 
from a single unit to any number of 
separate conditioned areas, each with 
individual temperature control, has 
been introduced by United States Air 
Conditioning Corp. of Minneapolis. 

The new equipment is particularly 
well adapted to multi-room building 
applications where independent and 
variable cooling and heating loads are 
encountered, according to L. P. Han- 
son, UsAirco vice president in charge 
of sales. 

The equipment is being offered in 
four models, designed to serve up to 
12 to 16 separate zones and ranging 
in capacity from 7,500 to 18,000 c.f.m. 
The equipment is of sectional con- 
struction, consisting of filter, blower, 
heating coil, cooling coil, and multiple 
zone mixing damper sections. 

Designated Type B multi-zone air 
conditioners, the units are of the 
blow-through type. 

“Air leaves the fan discharge and 
passes from the cooling and/or heat- 
ing coil to the multiple zone damper 
section from which it is discharged 
through as many separate air streams 
as required for the individual zones,” 
the company explained. 

“The mixing dampers for each zone 
operate independently. In this way, 
independent temperature regulation 
can be obtained for each zone and 
each separate air stream, whether it 
be for heating or cooling. 

“Exact room conditions and tem- 
perature can be obtained for each 
zone by incorporating a simple and 
direct system of temperature regula- 
tion. Air volume to each zone re- 
mains substantially the same at all 
times when the system is in opera- 
tion so that proper distribution and 
air motion is maintained in the space 
being served. 

“During the cooling season when 
no heat is required, the heating coil 
and hot deck dampers act as a by- 
pass. During the heating season, the 
cooling coi] and cold deck dampers 
act as a by-pass if no refrigeration is 
required. However, both the heating 
and cooling coils can be left in opera- 
tion the year around if required so 
that both heating and cooling can be 
obtained simultaneously for separate 
zones. 

“Cooling coils for use with water 


or direct expansion refrigerant are 


os 


rust, 


Typical “Packaged” 
Cireutating Chitied Water System 


UsAirco Develops Multi-Zone Heating, Cooling System 


furnished in any number of rows of 
tubes deep required. Standard steam 
coils, steam distributing tube coils, 
and water coils are available for heat- 
ing, and any of these three types of 
heating coils may be used in con- 
junction with either water or direct 
expansion cooling coils. 

“With automatic temperature con- 
trol, a separate damper motor, either 
pneumatic or electric, can be used 
for each set of multi-zone dampers. 
These damper motors are operated 
from a zone thermostat located in 
space which is conditioned and served 
by the required zone. No summer- 
winter change-over is required as 
multi-zone dampers operate in the 
same manner and in the same direc- 
tion for both heating and cooling. 


“Internal access to all sections is 
available through access panels. All 
sections are easily bolted together 
and present a neat, smooth external 
appearance without any external 
flanges or seams appearing outside 
of the unit.” 
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PACKAGED CIRCULATING CHILLED WATER SYSTEMS 


Sell your condensing unit with 
Stainless Steel or Duco finished cabinets. 
equipped to suit with top/side shelves, 
bubblers., 
Master equipped to 


A complete 
“packaged”’ refrigerated 
air conditioning line. 
For dealer plan 
write Dept. 


ACR953 


Window Units 
Y%%,1HP 


Store 
Conditioners 
2to lOHP 

Packaged 
Central Station 
Air Conditioners 
3 to SOHP 


usAlRca 


UNITED STATES AIR CONDITIONING CORPORATION 
MINNEAPOLIS 14 MINNESOTA 
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Promote your own condensing unit sales with 
Filtrine’s 
capacity .. 
40 years’ dependability. 


COOLERS FOR MESS HALLS — CAFETERIAS 


Conform with Fed. Spec. 


20-year-life construction 
. Super Storage... 


00-C-566b 


COOLERS FOR X-RAY & PHOTOGRAPHY 


REMOTE COOLERS FOR ALL USES 


Filtrine 


glass-fillers. Can he Taste- 
remove chlorine, 
sediment from water. Taste- Master 


Sell your condensing vnit with Filtrine models re- 
peatedly named by V.A., Signal Corps, Air Force, ete. 
for X-ray and photo-labs. Under counter design and 
floor-mounted models with stainless steel work-table 
top. Filters (extra) to prevent scratched and pin-holed 
negatives. 


Sell your condensing unit! Systems for drinking or 
processing water—completely packaged with pump, 
controls, your condensing unit factory installed. 
Capacities 5-400 g.p.h.; storage 5-150 gals. Filters 
and Rectifier-Dechlorinators (extra) to insure taste- 


free, sparkling water. 


Sell your condensing unit with 
remote models for new and 
replacement jobs—all applica- 
tions. Capacities 10-1000 g.p.h.; 
storage 7-300 gals. Filters, 
avail- 


Rectifier-Dechlorinators 
able for all sizes. 
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Remote Model Ceeters 


Write for catalog and Specification Guide 


FILTRINE MANUFACTURING COMPANY - BROOKLYN S - N.Y. 
“Water Coolers and Filters for 40 Years” 
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Air Conditioned Homes 
For $12,950 In Dallas 


DALLAS—Plymouth Park, located 
on the outskirts of Dallas, offers a 
large, well built home, year-round air 
conditioned by the Carrier Weather- 
maker system, for only $12,950. 

All three models of the home fea- 
ture three commodious bedrooms, a 
huge 13 by 29-ft. living-dining room 
area, and two baths. Kitchens are 
knotty pine paneled and _ include 
breakfast nooks. ; 

Homes include carport with a 
double carport available at slight 
extra cost. Ample closet space with 
sliding doors is another feature of 
the house. A storage wall forming the 
end of the carport is sufficient in size 
to accomodate all the extra accumula- 
tion of the average family. 

The average lot size is 65 by 120 
with careful planning of Plymouth 
Park roads affording privacy. 

The homes are designed around the 
Weathermaker home idea coming out 
of the recent architect’s contest spon- 
sored by Carrier. The air conditioning 
units are installed in a small closet in 
the living room of some models and 
in a small hallway of others. Units 
were supplied by the Bock Corp., 
local Carrier distributor. 


Marley Appoints Bloebaum 
San Francisco Manager 


KANSAS CITY, Mo.—The Marley 
Co., manufacturer of water cooling 
towers and cooling equipment, an- 
nounces the appointment of Orville 
Bloebaum as San Francisco district 
manager. He succeeds the late A. C. 
Elias who recently succumbed after a 
short illness. 

Bloebaum joined the Marley organi- 
zation in 1949. 


oo —~—4 


LARKIN 


MEANS PERFORMANCE 


LARKIN TURRET HUMI-TEMP 


The acid test of any product is per- 
formance. That’s why you will find 
Larkin products used so widely for 
so many different refrigeration and 
air-conditioning applications. Users 
know from past experience that 
they can count on Larkin for top 
performance — day in, day out — 
year in, year out. 

. 


Manufacturers of the original Cross-Fin Coil 
« Humi-Temp Units « Frost-O-Trol Hot Gas 
Defroster ¢ Evaporative Condensers ¢ Cooling 
Towers @ Air Conditioning Units and Coils 
¢ Direct Expansion Water Coolers « Heat 
Exchangers ¢ Disseminator Pans. 


WATCHDOG OF THE NATION'S FOOD SUPPLY / 


} 


TARKIW ColLe)” 


x se MEMORIAL DR.,S.E. * ATLANTA, GA.: 


) 


Z 
: 


2 ef Over 9,000 Items Illustrated, 


Described and Priced 


REFRIGERATION 
Parts and Supplies 


ELECTRIC MOTOR PARTS, 
4 AIR CONDITIONING 
: and HEATING 


The HARRY ALTER CO. Inc. | 
+1728 S. ag Ave. Chicago 16, Ill. 
York 13, N.Y. 


134 lafayette St 


~ Saue Money! Order from: 


HARRY ALTER’s Fall and Winter 


Briarcliff Hills Model Home Will Sell 
For $17,500 with Year-Round System 


BRIARCLIFF HILLS, N. Y.—Set- 
ting the lowest price range for con- 
ventionally built air conditioned 
homes in the greater New York area, 
seven model homes are being offered 
in a development at Torbank, here. 

Most moderate priced in the new 
community, located on the border of 
Briarcliff Manor and Ossining, in 
Westchester County, will be a three- 
bedroom home at $17,500, equipped 
with an electric kitchen and a Carrier 


Coleman Opens Offices 
In Philadelphia, Dallas 


WICHITA, Kans.—-The Coleman 
Co., manufacturer of home heating, 
air conditioning, and camping equip- 
ment, announces 
the establishment 
of two zone sales 
offices — one_ in 
Philadelphia to 
serve 11 eastern 
states and the Dis- 


Hascal Simmons 


trict of Columbia, 
and one in Dallas 
to serve 12 south- 
ern and_ south- 
western states. 

Carl L. Burrows, 
vice president in 
charge of sales, said the new offices 
were an important part of an ex- 
pansion program designed to ex- 
pedite the company’s service to dis- 
tributors of Coleman heating and air 
conditioning equipment and _ their 
dealers. In all, he said, four zone op- 
erations are being established—-one 
having been recently opened in Chi- 
cago and one to be opened in Omaha, 
Neb. 

L. L. White, formerly manager of 
Coleman's Philadelphia branch, has 
been named eastern zone manager. 
Associated with him are Max M. 
Knight, A. A. Courtney, and Alden E. 
Olander as regional sales managers 
and N. L. Kane and L. W. MclInteer 
as field service engineers. 

Lawrence T. Ash, formerly a field 
director with the company’s gas 
utility division, replaces White as 
manager of the Coleman branch office 
and warehouse in Philadelphia. O. S. 
McCollum is assistant manager. 

Effective Aug. 15, both the eastern 
zone and Philadelphia branch opera- 
tions will be based in a new indus- 


L. L. White 


| trial building at 133-143 W. Hunting 


Park Dr. in northeast Philadelphia. 

Zone manager of the _ southern 
offices is Hascal Simmons, with head- 
quarters in the Merchandise Mart in 
Dallas. His staff includes Harold E. 
Wallof, Robert Lyda, and Ivan Ad- 
kisson as regional sales managers 
and Irving Paeff and Dean Snyder 
as field service engineers. 


- WHOLESALE ONLY © 
“Harry ao on 


> 


Weathermaker, providing year-round 
air conditioning. 

The seven models offered, all with 
three bedrooms, including ranch and 
split-level styling, are on a hillside 
site just south of Maryknoll Semi- 
nary, off Route 9-A at the intersec- 
tion of Route 133. 

The crest of the hill offers a mag- 
nificent view of the Hudson River 
and famed Mount Tor, from which 
the community derives its name. One- 
hundred and seventy homes are 
planned for the project which is but 
30 miles from midtown Manhattan. 

The air conditioning for each home 
is provided by a two-ton Weather- 
maker, providing warm air for win- 
ter, cooled, dehumidified air for 
summer, and a year-round filtered at- 
mosphere. 

The units, situated in the basement 
or heater room occupy but a square 
yard of space and distribute condi- 
tioned air via ducts. A single thermo- 
stat controls the system and the 
switch from heating to cooling is ac- 
complished instantly, in pushbutton 
fashion. 

While models vary, generally the 
homes will also feature General 
Electric dishwashers, electric hot 
water heaters, electric ranges, refrig- 
erators, and washing machines, 

All possess kitchen cabinets, cedar 
shingle exteriors, colored bathroom 
fixtures, chrome bath accessories, alu- 
minum sliding windows, Gate City 
awning windows, and plots ranging 
from 12,000 sq. ft. to a full acre. 

Sales agent for the development is 
Critchley and McFadden, of Tarry- 


town, N. Y. The Weathermakers were ° 


provided by Carleton-Stuart, of New 
York City. The builders are Morris 
and David Bogdanoff. 


Lima, Ohio Firm Installs 
30 Year-Round Systems 


LIMA, Ohio — Although Sweeney 
Engineering Co. here has not yet put 
any special emphasis on selling year- 
round air conditioning units, it has 
installed some 30 units in both homes 
and. commercial and_ professional 
establishments in northwest Ohio, 
reports C. F. Sweeney. 


Sweeney pointed out that he is | 
“steering clear of cheap, speculative | 


builders” and putting his Carrier 
“Weathermakers” in “better” homes 
so that when demand for year-round 
air conditioning rises, he will have 


“good, representative” installations 
to show prospects. 
And he is convinced that the 


market for this equipment will be- 
come increasingly important as home- 
owners become more aware of the 
advantages of air conditioning. 

Although the Weathermaker was 
designed especially for residences, it 
reportedly is doing a good job in the 
commercial and profeSsional estab- 
lishments. One of these is the head- 
quarters of Glen H. Alexander, gen- 
eral agent for Kentucky Home Mu- 
tual Life Insurance Co. of Louisville. 

Resembling a home, Alexander's 
building is a 30-ft. by 42-ft. one-story 
structure iocated on the eastern edge 
of Lima. Installed about a year ago, 
his 4-ton Weathermaker serves four 
offices and a waiting room. 

The insurance agent said the unit 
was doing “a perfect job” of cooling 
and heating the building. He added, 
enthusiastically: “All new homes 


should have this kind of equipment.” 

Sweeney has also put year-round 
units in two medical clinics and a 
loan association building in Lima, 
Van % Wert, and ven. 


Condilioning 
ENGINEERED FOR EVERY NEED 
PRICED FOR EVERY BUDGET 


e Air Conditioning Units 
1%-20 tons 

© Multi-Packaged Systems 
Up to 60 tons 

© Prop-R-Temp Heat Pumps 
2-20 tons 

e Evaporative Condensers 

© Packaged Water Chillers 


TYPHOON AIR CONDITIONING (O., Inc. 


794 Union Street, Brooklyn 15, W. Y. 
oom 


It’s So Compact 


ONE WAY TO SHOW THE 
COMPACTNESS) of _ the 
Chrysler-Airtemp packaged 
air-cooled residential air 
conditioner is to place on 
top of it someone like 
Miss Mary Jane Hays, 
Washington, D. C. beauty 
contest winner. 


to combine 


anitrol heating 


with your cooling! 


Sty 


. SRLS ENGL Ae 


new or existing summer air conditioning 
_ systems. 


WRITE for specifications on Janitrol Duct Furnaces, Bulletin DF-53. 


| SORFAEE COMBUSTION CORPORATION + TOLEDO 1, On16 
—atso manees of Surface mouse: rurwaces Mothabor womorr: * 


eererertre 


Here is a proved and practical way to sell and profit 
from year ‘round conditioning instead of getting only 
part of the job. 

Instead of bidding against your competitors on straight 
summer conditioning jobs for commercial and industrial 
installations, you offer a complete system for both heating 
and cooling. You also increase your sales potential by 
securing heating installations during what would be 
normally your slower months. 

anitrol’s constant research and engineering have resulted 
in an ideal unit especially designed for combined systems. 
As an example of this, all heat exchanger tube assemblies 
of Janitro!l Duct Units are coated inside and out with a 
special ceramic finish for positive protection against 
corrosion to assure longer life. 


THREE JANITROL DUCT UNITS provide 
comfort during the heating season in the 
Birmingham, Alabama church shown below. 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 7, 1953 || : 
' eee a ee eee nner nner rn enc rrnnrcnercneercceecnecn creer cnce renee reer eS . 
‘ (Sh Ege eee ae et ee a F ne F, ie: it e 
(Year-Round Residential | 
| ear-Round Kesidentia . 
| 
a 
! ~~ “yall Ratreshing © \z _— 
| é YEAR-ROUND wy < 
Sa ae R | (= 
$b Lan po Ca 
. ; ug 
| Penal 
: : | ' 
.' ~ 4 : + ' ¥ 7 
ay Bet atl e 
| ; _ Sow ||) | . 
_ | , 
see | — bai 
i B eee | 
- a —— = & ' 
| Seer Rieeay a ; * 
L. T. Ash : | : = is =e a _ E ¢ a @ ? 
; > | z Z.' oi! 2 
a 3 | ie 
— T.)”COU WN SG cat simple as 
] Ww, ae~ 
+ WE 
: Sd e@. 
Lh ) 7. ? gs SS ‘=x, *. % 
a SORE nae | | eet aoe 
j So ——y ee | 4 ee 
) CEs : . oe z ag 
Se ee | a 
| | 
— LTT 
SS | : a 
) | ra %, 
| : “itt? $ 
| | - sz -| 
| | A Sa Rr Te rT & 
| | | EST method of conserving space. 4 q 
Janitrol blowerless Units fit right into i. F . 
the common duct. . : 
— . t 
. os _* 
| tien, lower initial and operating costs, omy 3 ail 
~% OE Re Eee ey) Ne Sn Es ONES Oe OT ; 
errrr—“(‘_CO - 
ba oT ea | ‘ 
f | ee | : 
: | ie 
. 
| 
DEPENDABOOK A"? . 
; ° "5 ee. cl PE x \ Aa j = E see 
_ Sa SO, ee es 
ee ee so te AY, 5 ye 
| - is af 5 — : : % | a | 
¥ 4 . ” ™ “4 s, [2 y Z "? y 
eof an . «, ew , “" 3 . 
‘* 3 Fag “s hn: ye i , 4 | 5 Ke - ‘a a Oe ‘s . . . / 
plus ; fF, - oo Ned te le — ie o~ | Sn S- 
ee ne — yw | us. = aa , _ ‘ 
_ = / 7 ¥ “if ; . ' oe - ; : ; Si ie ‘ ue hae 9 
rms . — We Tk ie ie ; 
EE SS : 
a a r we = * ta 
. ee Ve 
— 7 : | " 
ee = «i 
‘ ; ; , : : = * : : Pay 4 . . a Se pa ae si J S . Pe : te eit ft ; v4 % 3 ¥ . mi 
fs i, 7 ; die. & ‘ £ — 4 5 - a - 5 et : ee ee wit, 4 ° E: z 2 i x d se Sls este iis ote Sabi emt bilan . aS BO at os a AMG td ae Sans i ee nits SEAS Pt eh. o> ons . 4 ak «al 
PN eT eS eR FO AT Ts iy Sr ree DCM Pee oe a. a Re ELE © CE eS red De ee RR er Fe Walt Re eee ee 
fe at ye ane y ORD fii phe sae 05 tee ta dee 20 0 a Ae Ly aes os eet Leet BA PhS eee) tar att tA ve eo tt 


14 


eo 


ae, 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 7, 1953 


> 
a 7 


—- - 
Pad 


hi eee 


mar GS 


_ 3 


moist 
Le 


PARTIAL VIEW of the four racks of compressors in the base- WATER STORAGE TANK is located in the Apex Market's base- STOCKING DELICATESSEN CASES in the Apex Market is Henry 
ment of the Apex Market. The units serve 222 runnirg feet of ment, directly under the cooling tower outside. Melaragno. Store has tripled sales of pickles, relishes, and other 
display cases plus walk-in refrigerators. items which do not require refrigeration by displaying them in , 


these cases as well as on shelves. 


a4 ~ 
al a j 


be 
be 
be 


AS 


¥ 


aT 


COOLING TOWER for Apex Market's refrig- 
eration system rests on cement trash bin 
located in back of the store. 


WANTED 


NEW REFRIGERATION PRODUCTS 


Reliable manufacturer with 
both chemical and mechanical 
production facilities wants new 
products to manufacture and 
sell through Refrigeration 
Wholesalers. 


Send full information to Box 
4167, Air Conditioning & Re- 
frigeration News. 


a> 
wT 


JUST ASK US! 
Turn to “What’s New” Page for 
useful information on new products. 


COLUMBUS, Ohio--‘‘There may be 
larger supermarkets in Columbus, but 
there are none nicer that Tarpy’s 
Apex Market in Upper Arlington,” 
declares Tom Cannon, commercial re- 
frigeration distributor here. 

Cannon, who engineered the layout 
of the new market, asserted that he 
only followed the ideas of Tom Tarpy, 
who was determined to establish his 
Tremont Shopping Center market as 
one of the most progressive in the city. 


REFRIGERATED CASES 
LINE WALLS 


To make his independent store com- 
petitive with the big chains, Tarpy 
lined the side walls and rear with 222 
running feet of refrigerated cases. In 
addition he spots a self-contained ice 
cream cabinet and a self-contained 
frozen food and meat “merchandiser” 
cabinet near the check-out counters 
to stimulate sales of ‘apecial items, 


This new Warren model increases impulse sales... 
increases profits... in any size operation! 


We've said before... 


“Just show him one.. . 


you've got a sale!”’ Here’s 


another indication of the truth of that statement throughout the profitable 
Warren line! Warren’s new Island Merchandiser utilizes unprofitable floor 
space ... pays its way with more sales of smoked meats and dairy products. 
Two-ply Thermopane for sure-clear vision in display guards. For a small- 
space, top-notch profit maker, sell Warren's Jsland Merchandiser! Only 
one of the new Super Merchandiser line! 


CHECK THESE QUALITY FEATURES 


@ No plumbing 
@ On casters 


= 


@ Plug-in installation 
@ \% HP self-contained unit 


AIL aa O77 REFRIGERATORS 


Around the sales floor are 36 ft. 
of refrigerated produce cases, 48 ft. 
of frozen food cases, 16 ft. of self- 
service meat cases, 48 ft. of service 
meat cases, 32 ft. of delicatessen 
cases, 32 ft. of dairy cases, and 10 ft. 
of ice cream cases. 

All of these do their share in boost- 
ting the store’s volume, but store 
manager Ray Clark believes that the 
delicatessen cases do the most un- 
usual job. In addition to the normal 
delicatessen items that require refrig- 
eration, Clark stocks the cases with 
jars of pickles, relishes, and other 
canned goods that could just as well 
be placed on the dry grocery gon- 
dolas. 


SELL 3 TIMES AS MANY PICKLES 


“We have found,” Clark com- 
mented, ‘‘that we will sell three times 
as many jars of pickles from the 
delicatessen case as we will from the 
shelves.” 

Why this-should be so, he couldn't 
say, but he keeps the case well 
stocked with pickles. 

Serving these cases are four racks 
of compressors in the basement, total- 
ing 15 hp. In addition there are 1 hp. 
units serving the produce and frozen 
food walk-in refrigerators and a 
1%-hp. compressor working with the 
meat cooler. All these are wired with 
4-wire, 3-phase, 208 volt current. 

Cannon has a 1%-hp compressor 
hooked to the delicatessen cases, a 
1%-hp. unit hooked to the ice cream 


| case, a 1-hp. unit to the dairy cases, 


a 1-hp compressor to the service meat 
cases, a 1-hp. unit to the open meat 
cases, a 5-hp. and a 2-hp. unit to the 
frozen food cases, and a 2-hp. com- 
pressor to the produce cases. 

All are water cooled units con- 


nected with a cooling tower mounted | 


on top of the cement trash bin be- 
e 

The 
MANSFIELD 
LiInE 


———— 


©@ TINY NEW 
CENTRIFUGAL PUMPS ! 


Serving wide range of applications. Liquid 
transfer, machine tool coolant, plating 
baths, air conditioning, chemical handling, 
abrasive solutions, domestic and com- 
mercial appliances. 


Built on pedestal for belt drive as shown, 
also close coupled to electric motor. 
Materials vary with pump use - synthetic 
rubber bodies, stainless steel shafts are 
standard. 


| Engineering assistance on O.E.M. appli- 


cations. Inquiries invited. 
pveee GORMAN-RUPP 


COMPANY 


| 


Smail (But Super) Market 


222 Running Ft. of Refrigerated Display Cases Helps 


Progressive Independent Market In Columbus, Ohio 
Meet Competition of Large Chains 


hind the store. Water is circulated 
through the cooling tower and a 
storage tank which is installed in the 
basement directly under the cooling 
tower. 

Cannon said that local water re- 
strictions require stores to use re- 
circulated water for their refrigera- 
tion equipment and this was his way 
of meeting those requirements. He 
said he mounted the cooling tower on 
top of the trash bin rather than the 
roof so that it would relieve the roof 
supports of a lot of unnecessary 
weight. 


DONUT SHAPED STANDS HELP 


Other measures that Tarpy has 
taken to make his store a more at- 
tractive place to shop include the in- 
stallation of a drinking water foun- 
tain at the rear of the store, provid- 
ing junior size shopping carts for 
children, covering one wall with a 
colorful mural, making extra wide 
aisles between gondola displays of 
dry groceries, and putting dry vege- 
tables and fruits on two doughnut 
shaped display stands, so that more 
customers can serve themselves at 
one time. 

o————_ - 


Ammonia System 
with KRAMER 
THERMOBANK is 
the unbeatable 
combination for 
low temperatures. 
Defrosting is 
completely 
automatic! 


WRITE FOR 
BULLETIN TA-182 


iW THERMOBANK ror 


Savage Sells Fischman Lines 


In Southern Missouri Area 


PHILADELPHIA —“Style-Master”’ 
and “Challenger” soda fountains and 
luncheonette equipment will be dis- 
tributed in the southern Missouri area 
on an exclusive franchise basis by 
Fred Savage, Springfield, Mo., ac- 
cording to The Fischman Co. here, 
manufacturer of the units. 

Savage was formerly associated 
with the Liquid Carbonic Corp. as a 
sales engineer, and prior to this was 
with the Coca Cola Co. in their Foun- 
tain Syrup Div. for a period of 20 
years. As a result he has a very help- 


ful | knowledge | of layout preneme. 


“Bent on Saving? 
Save on Bends!” 


Still 
fittings to turn corners? Then you 


using old-fashioned ‘‘el” 


are wasting time, and wasting 
money you could be putting in 
your pocket. Handy Benders elimi- 
nate the need for els by bending all 
kinds of pipe and tubing . . . as 
you go, right on the job . . . from 
32” to 1144” O.D. with a 
twist of the wrist. The money you 
save on your first job will prob- 
ably pay the cost of this conven- 
ient, money-saving tool. 


Ask your supply Wamdy 


house, or 
write today to 


OLSCLAW 
ROS., INC. 


420 WILLOW ROAD 
EVANSVILLE, IND. 
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Ammonia 
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AIR CONDITIONING & REFRIGERATION NEWS, 


SEPTEMBER 7, 1953 


Refrigeration Problems 


and their solution 


For Service and Installation Engineers 


“Freon-22 In 
Window Units 


QUESTION: 


Your recent reply on room air con- 
ditioners was most informative and 
for which I am thankful. I would ap- 
preciate some further information on 
window units. 

We have taken on the Blank line 
of window type conditioners and I 
had one of these jobs recently that 
had a gas leak. The name plate, etc., 
was difficult to read and after re- 
pairing the leak, I assumed it to be 
a “Freon-12” machine. 

The results were so poor, I had to 
dig, and then discovered it was a 
“Freon-22"’ job, which, of course, I 
finally gassed it up with. If I decided 
to convert it to “Freon-12,” would 
the capillary tube have to be length- 
ened or shortened, and how much? 

Some time ago, I recall, you ran a 
column in the AIR CONDITIONING & 
REFRIGERATION NEWS on ‘“Freon-22,”’ 
but unfortunately at that time I did 
not clip it out for future reference, 
never suspecting that I would come 
upon this gas in air conditioners. I 
assumed this gas was intended for 
low temperature work. 

Why should anyone use ‘Freon-22” 
instead of ‘“Freon-12” in window 
units? It has such high head pres- 
sures in machines which many times 
are placed in the hot sun on a 
window sill. “Freon-12” jobs under 
these conditions approach 200 Ibs. 
With ‘Freon-22” the head must be 
terrific. 


ANSWER: 


Your experience with the window 
unit serves to emphasize the need of 


by Paul Reed 


having full information on the name 
plate, and put on in such a way that 
it is not easily marred and made 
illegible. It was natural for you to 
assume that the unit was charged 
with “Freon-12,” since all of the air 
conditioning units that you had 
worked on up to that time had been 
charged with “Freon-12.” 

This instance also serves to il- 
lustrate the value of color identifica- 
tion of refrigerants. If that unit had 
been painted a_ distinctive color, 
identifying it as a “Freon-22” unit— 
light green for example, which is the 
color of Kinetic’s cylinders for 
“Freon-22”"—-you would have known 
instantly despite the defacement of 
the nameplate. The entire unit would 
not have to be painted light green, 
but parts of it could be banded with 
light green bands, or the liquid and 
suction lines could be painted light 
green. 

Sometime, perhaps, the industry 
will finally get around to standardiza- 
tion of color marking to indicate the 
refrigerant—units, receivers, lines, 
refrigerant cylinders, etc. It would 
certainly save a lot of confusion and 


mis-identification, as in your. in- 
stance. 
‘F-22? SUCTION PRESSURE 
ABOVE ATMOSPHERIC 
“Freon-22” first came on_ the 


market during World War II, prima- 
rily as a low temperature refrigerant 
for blood plasma _ desiccation, in- 
strument testing, and similar applica- 
tions. It made it possible to obtain 
the low temperatures necessary for 
those applications—-from about-50° to 
-90° F.--without operating at such a 
low vacuum as was necessary with 
“Freon-12.” 

That is still one of the main rea- 
sons for the use of “Freon-22.” For 
a self-service frozen food display case 


@ or other low temperature fixture, the 


MOLDED REMCAL DRYING 
FIBERGLAS DEPTH FILTERING 


Check Super-Flo’s amazing low price, for 
both original equipment and replacement, 
against ordinary driers which do not have 
Super-Flo mol drying elements, mas- 
sive fiberglas depth filters and spun-end 
copper shells. Available to the trade 
through wholesalers everywhere. 


REMCO 


INCORPORATED 
ZELIENOPLE, PA. 


necessary low temperatures can be 
attained, and still hold the suction 
pressures above zero pounds gage. 
This, of course, helps to prevent let- 
ting in moisture in case of leaks. 


LOW DISPLACEMENT FOR 
‘FREON-22’ 


But “Freon-22” has some other 
advantages. One of these, and cer- 
tainly an outstanding one, is that it 
has a low compressor displacement. 
By that is meant that the compressor 
does not need to have as much dis- 
placement for the same capacity as 
a compressor for ‘Freon-12.” 

This gives quite an economic advan- 
tage. Since the ‘Freon-22” com- 
pressor does not need to have as 
great a displacement as the com- 
pressor for ‘“Freon-12," the “Freon- 
22”. compressor does not have to be 
as big in physical dimensions. There- 

fore it costs less to make &. 


| ToRCH-D -MATIC 


FOR FASTER, EASIER SOLDERING 


THE FULLY AUTOMATIC ON - OFF 


AIR-ACETYLENE GAS GUN 


Instant, one-hand operation 
saves time, gas, and eliminates 
open flame hazards when not 
in use. Just pull the trigger and 
the air-acetylene gas lights 
instantly, release and it’s out! 
As simple as all that, and ne 
"time-out" te light up and 
adjust. The Torch-o-matic gas 
gun pays for itself many times 


BRAZING — MELTING — 


over in savings and conven- 
ience. Three sizes of tubes and 
nozzles to take care of any 
job. Will fit your present 
equipment. Halide Leak De- 
tector attachment locates the 
slightest refrigerant gas leak. 
Write for the details on how 
Torch-o-matic can speed your 
operationsand cut down costs. 


VELOCITY POWER TOOL COMPANY 


201 North Braddock Avenue ¢ 


Pittsburgh 8, Pa 


Paul Reed 


Moreover, the “Freon-22" com- 
pressor, being smaller, takes up less 
space. Again, this saves materials 
and money, but sometimes more im- 
portant, it gives a sales advantage to 
the fixture with the smallest amount 
of space devoted to the compressor 
and the condensing unit. 


If there is any one piece of equip- 
ment where every cubic inch is at 
a premium, it is the window unit. As 
a consequence, “Freon-22” has been 
adopted by many manufacturers of 
window units and other medium and 
high temperature self-contained units, 
where space-savings represent definite 
advantages in cost and in sales ap- 


peal. 
“Freon-22” has a slight edge in 
efficiency over “Freon-12” also, al- 


though that is not often a prime con- 
sideration in the decision between 
“Freon-12” and “Freon-22.” 


DISADVANTAGES OF ‘FREON-22’ 


From the above, we may begin to 
wonder why “Freon-22” does not 
entirely supplant “Freon-12." The 
answer is, of course, that “Freon-22" 
has some disadvantages too—-some of 
them quite serious disadvantages. 


First, its head pressure is very 


much higher than that of “Precn- 12” 


for the same condensing temperature. 
This means that the condenser, re- 
ceiver, if any, liquid line, and parts 
of the compressor must be able to 
withstand these higher pressures. 


This means stronger construction 
and, in theory at least, more ex- 
pensive construction, which partially 
offsets the savings made possible by 
the lower displacement of “Freon- 
22.” 

The higher condensing pressures in- 
crease the leak tendencies also. As 


often stated, “Freon-22” is “harder 
to hold.” 
“Freon-22” has higher discharge 


temperatures than ‘“Freon-12.” These 
higher temperatures may cause oil 
troubles—oil breakdown and sludges 
—if care is not used in the design of 
the compressor and of the other 
equipment, and in the selection of 
the compressor oil to be used with 
“Freon-22.” 


Moreover, oil does not dissolve into 
“Freon-22” in the same way that it 
does with “Freon-12.” Oil separates 
out from “Freon-22” at evaporator 
temperatures in much the same 
manner as with sulfur dioxide—that 
is, when cold, the oil separates out 
from “Freon-22,"” and being some- 
what lighter than the liquid “Freon- 
22, tends to float on the top of the 
liquid “Freon-22.” 

Another disadvantage of ‘“Freon- 
22" is its high cost compared to that 
of “Freon-12.”" In a small unit whose 
entire charge may be only a pound 
or so, the difference in cost to the 
manufacturer may be outweighed by 
savings in the cost of the equipment 
itself when using ‘Freon-22.” It is 
more of a factor in the field if the 
charge of refrigerant is lost and must 
be replaced. 

ee Be Continued} 
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Northwestern Offers 20 
Evening, Saturday Courses 


EVANSTON, Ill.— More than 20 
evening and Saturday morning 
courses in engineering will be offered 
this fall by the Northwestern Uni- 
versity Technological Institute to 
make it possible for qualified practic- 
ing engineers with responsibilities to 
continue in advance studies. 

Graduates of engineering or ap- 
plied sciences can register for fully 
accredited courses in chemical, elec- 
trical, and mechanical engineering 
leading to a master’s degree while 
continuing full-time jobs in industry. 
A student may pursue advanced 
studies without qualifying for a 
degree. 

Class meetings will be held once a 
week, and courses will carrry two 
graduate units of credit. Courses in 
unit operations, heat transmission, 
and thermodynamics will be offered. 

Available in electrical enginfeering 
will be classes in conduction, elec- 
tronics, motor applications and con- 
trol, television, and power system 
protection. 


In mechanical engineering, courses 
in machine design, elasticity, and 
heat transfer and fluid flow will be 
offered. Special projects also will be 
arranged by each department. 

Consultation and advisory periods 
for new students will be held from 
9 a.m. to 12 noon Saturday, Sept. 5, 
and Saturday, Sept. 19. New students 
will register Thursday, Sept. 24, in 
Fisk hall, Evanston campus, from 
8:30 a.m, to 12 noon and from 2 to 
5 p.m., and in the Technological In- 
stitute from 7 to 9 p.m. Classwork 
will begin Monday, Sept. 28. 


“it sure gets rid of the gook!’’ 


It in this case is “Virginia’s’”’ new 
degreasing solvent sold under the 
trade name of Virginia No. 10. 
Made expressly for refrigeration, 
electrical and automotive use, 
Virginia No. 10 fills the need for an 
effective degreaser that can be used 
with comparative safety. 

Whatever you expect a degreaser 
to do, Virginia No. 10 does it —like 


a charm. Removes oil, grease and 


grease-bound dirt in a flash. It has 
very good drying properties, is 
non-corrosive 


and, unlike some 


solvents, will not cause the rusting 
of machined parts. 


But Virginia No. 10 is much more 
than a good degreaser. It has a 
dielectric strength of 20,000 volts. 
The significance of this is it will not 
attack electrical insulation or leave 
any current-carrying residues. Its 
flammability hazard is very low. 
And you can stand a concentration 
of 200 parts per million for hours 
without harm—it’s about 8 times 


less toxic than carbon “tet.” 


ESOTOO © KINETIC CHEMICAL’S 
V METHL © CAN OGAS «© PERMAGUM © PRESSTITE TAPE 


Virginia No. 10 is available in 1 
gallon factory-filled cans from your 
favorite wholesaler. Or write 
VirGinia Smettine Co., Dept. 63, 
West Norfolk, Va. 
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FREON” REFRIGERANTS 


SOLVEX PRODUCTS © SUNIGO RETWIGERATION OKS 
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How To Build an Outside Sales Force 


DON'T Throw New Men Out on Their Own Without Adequate Training 
DO Select Carefully, Train Each Thoroughly, Set Up Clear Requirements 


CHICAGO-—-A well-informed, ener- 
getic, enthusiastic outside selling 
force is the answer to the problem of 
increasing net profits, in the opinion 
of George Bates, president of Home 
Equipment Co., Memphis. 

Bates, who is also president of the 
Memphis Retail Appliance Dealers 
Association, recently addressed the 
mid-year meeting of the National 
Appliance & Radio-TV Dealers As- 
sociation on “Forming and Training 
an Outside Sales Crew.” 

“We have found,” Bates said, “that 
you can get a much better price for 
your product when you visit a cus- 
tomer in his or her home than you 
can if they are in your store.” 

He explained that his firm now has 
30 outside salesmen who have been 
thoroughly trained by the company. 
“We usually select a class of six 
men after a screening process to de- 
termine their qualifications, integrity, 
and suitability to our business,” he 
pointed out. 

When seeking salesmen, Bates 
noted, the firm inserts an advertise- 
ment in the paper, preferably in the 
sports section, away from the regular 
want ads. 


25-40 Age Group Make 
Best Salesmen 


“Make your ad eye-catching by 
putting a border around it,” he sug- 
gested. “Be honest and tell exactly 
what you want, such as qualifica- 
tions, training, age, etc. We have 
found that men between the ages of 
25 and 40 make the best outside men. 
A simple credit check will tell you 
if they are dependable. 

“Have a suitable application form 
for them to fill out and have at least 
two or three of your older men give 
you their impressions on each pros- 
pective new man. We personally 
would rather that a man has had no 
experience in our business, 

“In many cases you can locate 
prospective new salesmen through 
your present organization or employ- 
ment agencies, but we haven't had 
too much success with the latter. 

“Next, we must interview each 
man. Get him to talk, find out if he 
is the type of person that can take 
the hard knocks of outside selling 
and still have a smile on his face. 
Find out if he has a goal in life and 
really wants to better himself and 
his family. 


Beware of the Braggart 


“Some of the qualifications to con- 
sider in a new man should be honesty, 


you want, 
with an orientation meeting where 
all of the company’s executives and 
department heads meet the new men 
and tell them what their department 
does. 


by an 
Training should be as varied as possi- 
ble, such as having different people 
take part. Factory and distributor 
people usually will be glad to do this. 


Use Slide Films, Movies 


about 
what it is, how it works, and the need 
for real salesmanship. 


straight commission anytime after 
the first two months. 


“After you have selected the men 
start your training off 


“This will be of invaluable assist- 


ance to the new men as they will 
know who to see for any problem that 
may come up concerning the differ- 
ent departments within your com- 
pany. 


“This naturally should be followed 
intensive training program. 


“Include the use of motion picture 


and slide films to keep interest up. 
Make as many dramatic presenta- 
tions as possible. 


“Subjects for the first part of the 


training session should include the 
requirements of a professional sales- 
man. Many people don’t realize just 
exactly what it takes to make a suc- 
cess in outside selling, and the per- 
son who starts out thinking that it 
is going to be a gravy train is 
whipped before he can get started. 


“One of the most important sub- 


jects to go over with your new sales- 
men is that selling is an honored pro- 
fession. This should be done as early 
as possible to remove any doubt that 
he 
peddler. 


is an ordinary house-to-house 


“This should be followed by a talk 
‘What Is Salesmanship?’ — 


Show Men Opportunities, 


Futures In Selling 
“A session on the subject of the 


opportunities offered in the selling 
profession should come 
time to remove any doubt in their 
minds of their future in selling. 


in at this 


“A few things to mention would 


be that selling gives them not only 
an opportunity to accumulate the 
luxuries of life, but also offers them 
an opportunity to serve others and to 
become a leader in their community. 
Since most successful salesmen are 
extroverts and egotists, this will give 
them an opportunity to exploit their 
natural desire to be a leader. 


“This should be followed by a talk 


on selling the product. 


“On the matter of demonstrating 
the product, you should be sure to 
get them to put a little showmanship 
into their presentations. Get the pros- 
pect to take a part in the demonstra- 
tion and they are well on the way 
to signing the order. 


Emphasize Demonstrations 


“Then there are many experienced 
salesmen who do not realize the im- 
portance of using demonstrating aids, 
such as selling manuals, cutaway 
models of their products, literature, 
or the product itself. So spend some 
time on the need for using all the 
special tools or aids that are avail- 
able. 

“And what could be a more im- 
portant subject than ‘Closing the 
Sale.’ You know many experienced 
successful salesmen will use only one 
method for closing sales, and if they 
miss on that one they are through. 
You should teach your men a multi- 
tude of closing methods and tech- 
niques. 

“This is probably the most feared 
point in the sale for the new sales- 
man, and we have actually found that 
salesmen at first were afraid to ask 
for the order. You should spend as 
much time as possible to convince 
them that our customers expect them, 
as salesmen, to ask them for the 
order, and in many cases will not buy 
until they do... . 


‘How To Answer Objections .. .” 


“‘How To Answer Objections’ 
should be next on the agenda. Im- 
press’ on your new men that objec- 
tions should be welcomed rather than 
feared because each time they have 
an opportunity to answer and over- 
come an objection, they also have an 
opportunity to close the sale. 

“If the customer offers no objec- 
tions but says that he wants to wait, 
it usually means that some question 
has gone unanswered. Inform your 
new men to ask questions to bring 
out the real objections, then re-state 
the objection to be sure that he 
understands it and answers it 
thoroughly. Don’t ever evade or 
minimize any question or objection. 

“Handling price is one of the most 
important subjects to be covered. 
Whenever the subject of price comes 
up during the sale, get your men to 
tie up value with price and to be 
confident when they quote a price. 

“Needless to say, the price should 
never be mentioned until you are 
ready to close the sale, if possible, or 
until at least you have had an oppor- 
tunity to demonstrate your product. 


they appreciate the salesman who 
takes the time to explain it to them. 

“A thorough product knowledge of 
all his products will give him con- 
fidence, and I believe that self-con- 
fidence is one of the most important 
assets a salesman can have. 

“He must know his product's fea- 
tures and advantages subconsciously 
so that he can concentrate on the 
customer’s reactions. He can’t be 
looking for a tip off to close the sale 
if he is trying to figure out what to 
say next about the product, and the 
man who waits for the customer to 
say ‘I'll take it’ will starve to 
death. ... 

“Now after you have completed 
giving the new salesmen a schooling 
in product knowledge, the next thing 
to do is to give them a chance to 
prove to you that they have learned 
what you have taught so far. 


Use Practice Sessions 


“To do this, have an older salesman 
act as a customer and let the new 
salesman try to sell him. This will do 
much to let the new man frame his 
own selling talk so as not to sound 
canned. 

“Now we are ready to go out on 
the firing line. Take the new men 
into a neighborhood and spend at 
least two days cold canvassing. After 
this, a discussion meeting should be 
held to find out what problems or 
troubles they had. 

“Then you should spend some time 
teaching them how to get business 
through other methods, such as bird 
dogs, use the user, and telephone 
techniques for the rainy day. 

“Now comes the most important 
phase—-the follow-up. You can’t go 
with each man all the time, but try 
to spend some time in canvassing, 
demonstrating, and closing with each. 

“In every case, let him do the sell- 
ing except where you think that he 
needs help in closing, but always let 
him write up the order. 


Be Helpful, Not Critical 


“Try to analyze with him what he 
did right and what he did wrong 
after you close the sale. In explain- 
ing what he did wrong, speak in a 
friendly, understanding tone so as 
not to give him the impression that 
you are being too critical. Make him 
think that you want to help him so 
that he will come to you with his 
problems. 

“Always give him a pat on the 
back whether he makes the sale or 
not. This will give him encourage- 
ment to go on with confidence. 


close, or have an experienced man 
along for at least two weeks or until 
he is capable of going on his own. 

“Have a regular meeting every 
morning to discuss the problems in- 
curred the day before, and offer sug- 
gestions. Get them to talk about 
their experiences. Always try to get 
them to leave the meetings excited 
and enthusiastic about their jobs. 

“Up to this point you will have 
spent about one month and will have 
covered every phase of outside crea- 
tive selling, so now it is up to you 
to keep this enthusiasm, pride, and 
know-how. 

“Always greet them with a smile, 
and have planned sales meetings. 
<eep their interest and fighting spirit 
alive through contest games, etc. 


Incentives Are Important 


“Provide from time to time some 
special incentive. Try to have some- 
thing new going on all the time. This 
keeps their job from becoming 
monotonous. 

“All of this helps also to develop 
that greatest of hidden assets called 
loyalty. This is the greatest weapon 
of a strong sales force in a highly- 
competitive market and is something 
that is not in their sales kit... . 

“Many major accounts have been 
switched, many a sale has been made, 
because a salesman in a competitive 
field, with competitive products, has 
as his inner weapon a terrific loyalty 
that he made the prospect feel... . 

“The salesman who is known for 
his constructive work and teamwork 
does more for his total sales and the 
morale of the sales force than the 
individual who creates discontent, the 
latter being more often the case. 

“Another important function is the 
follow-through. The major sin of sell- 
ing in today’s market is, and has 
been, that the salesman makes the 
quick sale and is too anxious to be 
off to other prospects without ever 
realizing what has happened to the 
sale. Like golf, he lacks the follow 
through. 

“The best prospect for additional 
sales is your present customer. It is 
an accepted fact that 30% of the 
sales could be saved or increased if 
the sales personnel would just go be- 
hind the scenes and take a look at 
the conditions immediately after the 
ae 

“Follow through on the installa- 
tion, the maintenance, if it is an in- 
tricate piece of machinery, to see 
that they understand how to work it. 
Go back and give a demonstration 
a week or 10 days after the sale; 
check on its usage... .” 


By doing this, you will create a de- 
sire in the minds of your prospects 
for the things you are selling and 
then price will not seem so impor- 
tam. ... 


Teach Them Your Products 


“After you have trained your men 
on selling in general, you should now 
6 undertake to teach them all about 
your products. . . . Today people in- 
sist on knowing what they are buy- 
ing and will buy only where they can 
find out about the products they are 
seeking. 

“Learning the product means 
more than just what size it is, or 
how much it costs. It means knowing 
what it does and how it does it... . 

“In our own organization, we in- 
sist that our men know in a refrig- 
erator, for example, what makes it 
get cold, what it is made of, and how 
it operates. Even though most house- 
wives are not mechanically-minded, 


/ ft 
Diby id Gonna be Cold wifdide/ 
That’s right. It’s time to get prepared for 
your big winter market . . . new and replace- 


“Greeting customers should be the 
next subject. Here you will find that 
some of your new men will have 
certain mannerisms that should be 
corrected, such as not greeting the 
customer promptly, failing to intro- 
duce themselves, or finding out the 
customer’s name, and failing to ask 
questions to find out what the cus- 
tomer’s real needs are. 


friendliness, sincerity, neatness, 
squareness, loyalty, and a hard work- 
er, Beware of the man who brags 
too much about his abilities. 

“Since all of our salesmen work 
on a straight commission, we start 
our new salesmen in training at $300 
per month and 2%% commission. 
This is over a six-month period, but 
the men have the option to go on 


USED ICE PLANT EQUIPMENT 


2—Ammonia Compressors, Frick, Double Action, 10/2” x 18” J. T., 
140 Ton capacity, 22 Ibs. PS! Suetien, 185 Lbs. PS! Discharge; 
directly connected to GE 225 HP, 2300 voit, 2 phase, 180 RPM, 
60 cycle motor; with control panel and Motor Generator Set. 


2—Water Coolers, Vilter; Shell & Tube 12-Pass, 24” Dia. x 12’-0” 
Long, 156—1'4” Tubes, 612 S. F. of surface; with 12” x 10’-8” 
Suction Accumulator, Ammonia Float, stop & drain valves; with 
pipe “S” Type Stand for Vertical Mounting. 


5—Packice Machines, Vilter, 6-Section, Spray Type, with Horizontal 
Accumulators, Complete with connections & Piping; Louis-Allis 
5 HP Motor; with Briquette Press for #1-16 Briquettes. 


ALLSTATES CONSTRUCTORS, INC. 
P. O. BOX 658, AUGUSTA, GA. 
PHONE — COUNTY 5300 


“Try to go with him on every 
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© Model VUQ-18-A 
(No Inner Doors) 

© 19 cu. ft. Upright 
(Also available with 


inner doors) 
© The ultimate In ment Milk Cooler Controls. Your dairy and 
Freezer compactness farm sales’ll be hotter than a firecracker 
© Many exclusive when you install Ranco controls .. . for use 
selling feate.es 


when temperature around the milk cooler is 
COLDER (or warmer) than the water in the 
cooler . . . built to protect milk with that 
just-right Ranco Temperature. So 
button-up your overcoat and button- 
up plenty of sales with Ranco Milk 
Cooler Controls! 


- +» Send for details of this Victor Upright 
Quickfreezer and other items in the 
Victor line that mean More Sales 
-+» More Profitable Sales for You 


VICTOR PRODUCTS CORPORATION ] 
HAGERSTOWN, MARYLAND we 


MANUFACTURERS OF THE FAMOUS VICTOR QuickFReezens | 


COLUMBUS 1, OHIO 
REFRIGERATION 


CONTROLS 


MANUFACTURER 


OF 
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AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 7, 1953 


“Slants on Service” is a “package” devised by the NEWS to 
meet the needs of readers in the service and contracting business. 


Tecumseh Tells Amount 


Of Oil for Open Units 


How much oil is required for a 
compressor ? 


This is important at all times, but 
especially so when a new compressor 
has been installed as a replacement 
on a remote system. 


Tecumseh Products Co. offers the 
following suggestions with respect to 
its open type machines: 

“If oil is not being thrown against 
the sight glass within a few minutes 
after the compressor is started it 
would indicate lack of lubrication 
from a low oil level or that the oil 
pump is not working. In that case 
immediately stop the compressor and 
correct the oil level and the pump if 
necessary. 

“After the compressor has run for 
half an hour, check the oil level with 
a plunger type measuring rod. To 
check the oil level on compressors 
where minimum and maximum 
depths are given, stop the compressor, 
close the compressor line valves, re- 
move oil filler plug, and measure 


depth with a clean rod or piece of 
copper tubing. Do not measure while 
the oil is foaming. 


“The depth of oil should be as 
follows: 


Model Minimum Maximum 
500, 1300, 1400, 1000, 
. Se are ee 14 in. 2% in. 
FF, FFN, FFP, VD, 
VF, VFP, VFPH.. 1%, in. 214 in. 


P, R, S Center of sight glass 


“Use only Suniso 3G oil in all com- 
pressors except model S. Use Suniso 
4G oil in the S compressor. 

“Some evaporators trap more oil 
than others depending on top or 
bottom feed, diameter of tubing, con- 
tent, and other factors. The oil level 
in the compressor must be checked 
several times and oil added in small 
quantities until the oil in the system 
has reached a balance and the oil 
level remains constant at the right 
level.” 


Feduke’s Provides Patrons 


With Big Beef At Opening 


BINGHAMTON, N. Y.— Feduke’s 
Electric has been opened at 161 
Laurel Ave., handling all types of 
appliances. 

As an opening feature, the store 
gave 125 lbs. of beef with each pur- 
chase of a home freezer. 


Direct Draw 
Refrigerated Faucets 


\ —" 


—— 


Upright Low Temperature 
Freezer 


La Crosse Self-Contained 
Bottle Cooler 


Metal Walk-in 
Cooler 


DEPEND ON 
LA CROSSE 


U TO GIVE YOU 
MORE OF 
EVERYTHING 
IN DESIGN— 
ECONOMY— 
EFFICIENCY. 


Supreme Milk or 
Bottie Cooler 


Bluebird Bottle 
Cooler—Remote 


SEE OUR EXHIBIT 


8th All-Industry 
REFRIGERATION 
AIR CONDITIONING 
EXPOSITION 
CLEVELAND, NOV. 9- 


ere 


AND 


12, 1953 


Drainboard 


WRITE TODAY - FOR COMPLETE INFORMATION. 


LA CROSSE 


2801 Losey Bivd. S., La Crosse, Wis. 
Export Office: 80 Broad St., New York City. Cable Address: Eximport 


Factory and Gen’! Offices: 


COOLER 
COMPANY 


PROFIT! 


“ONE FOOT 


Door. 


[) $3 enclosed ([) Send bill 


---— 
| 
| 
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IN THE DOOR” 


by GEORGE F. TAUBENECK 


The funniest and most stimulating 
book ever written on refrigeration 
and air conditioning merchandising. 
Every tested selling idea is illustrated 
with an hilarious story. Use the ideas 


and the stories in YOUR business. 


Price: ONLY $3.00 
Order directly from CONJURE HOUSE 


Please send a copy of One Foot in the 
9-7-53 


CORR ee 
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Publishing Co. 
450 W. FORT ST. 
DETROIT 26. MICH. 
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Penn Show To Start 
On Road Sept. 14 


GOSHEN, Ind.—A new series of 
Penn educational shows, designed as 
a service to heating and refrigeration 
engineers and servicemen, will begin 
in Indianapolis on Sept. 14 and travel 
through several southeastern states, 
according to R. H. Luscombe, general 
sales manager of Penn Controls, Inc. 
here. 

The show was created to give a 
dramatic visual demonstration in the 
use, construction, installation, and 
servicing of automatic controls. In- 
cluded in the elaborate equipment are 
giant controls which actually operate, 
colored slices, charts, and operating 
systems demonstrators. 

Although the current show is 
patterned after previous ones to some 
extent, it includes new visual demon- 
stration equipment as well as the 
latest current information and service 
helps and it is expected to be even 
more beneficial to the trade, it was 
reported. 

Shows are being arranged and 
sponsored in each city by local 
jobbers of Penn Controls. According 
to Luscombe, each show will give the 
most thorough demonstration of con- 
trols possible in a single evening. 
After the regular session, individual 
installation problems will be dis- 
cussed. 

At present the Penn “traveling” 
Heating Control Show is scheduled to 
appear in the following cities: 

Indianapolis, on Sept. 14; Cin- 
cinnati, on Sept. 17; Evansville, 
Ind., on Sept. 21; St. Louis on Sept. 
24; Memphis, on Sept. 28; Jackson, 
Miss., on Oct. 1; New Orleans, on 


——-® Oct. 5; Mobile, Ala., on Oct. 8; Mont- 


gomery, Ala., on Oct. 12; Birming- 
ham, on Oct. 15; Atlanta, on Oct. 19; 
Chattanooga, Tenn., on Oct. 22; Nash- 
ville, Tenn., on Oct. 26; Knoxville, 
Tenn., on Oct. 29; Louisville, on Nov. 
2; Dayton, on Nov. 5; Columbus, 
Ohio, on Nov. 16; and Fort Wayne, 
Ind. on Nov. 19. 

The “traveling” Refrigeration Con- 
trol Show is scheduled to appear in 
the following cities: Indianapolis, on 
Sept. 15; Cincinnati, on Sept. 18; 
Evansville, on Sept. 22; St. Louis, on 
Sept. 25; Memphis, on Sept. 29; Jack- 
son, on Oct. 2; New Orleans, on Oct. 
6; Mobile, on Oct. 9; Montgomery, on 
Oct. 13; Birmingham, on Oct. 16; At- 
lanta, on Oct. 20; Chattanooga, on 
Oct. 23; Nashville, on Oct. 27; Knox- 
ville, on Oct. 30; Louisville, on Nov. 
3; Dayton, on Nov. 6; Columbus, on 
Nov. 17; Fort Wayne, on Nov. 20. 


Sidles Co. Appointed 
Kelvinator Distributor 


DETROIT Appointment of the 
Sidles Co., Inc., of Omaha, Neb., 
as distributor for Kelvinator and 
Leonard appliances, effective Sept. 1, 
was announced recently by D. A. 
Packard, Kelvinator general sales 
manager. 

The new distributor will serve most 
of Nebraska and western Iowa, 
Packard said. 

Victor L. Toft, executive vice presi- 
dent and general manager of Sidles, 
and K. M. Donahoo, appliance sales 
manager, will supervise the new 
Kelvinator operation. 


Thor Appoints Nighswander 
As Assistant to Chadwick 


CHICAGO Thor Corporation, 
manufacturer of major laundry and 
kitchen appliances, 


wander as assistant to the general 
sales manager. 

The appointment was announced 
by Thor general sales manager, T. R. 
Chadwick. 

Nighswander 


capacity he will assist the general 
sales manager. 


WANTED 


NEW SURPLUS 
UNITS AND COMPRESSORS 
Ye H.P. TO 15 H.P. 


Also expansion valves, fittings, 
belts, controls, motors, other re- 
frigeration parts, for cash! 


TRACO INDUSTRIAL CORP. 
455 W. 19TH ST., NYC 
WATKINS 4-4302 


has announced | 
the appointment of D. R. Nighs- | 


* 


has been associated | 
with Thor for 15 years. In his new 


| 
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Crosley-Bendix Leaders Talk It Over 


TOP COMMAND OF THE 


recently consolidated Crosley and 


Bendix Home Appliances Divisions of Avco Mfg. Corp. sit down 
together for a discussion of policy. James D. Shouse (center), an 
Avco senior vice president, is general manager of the com- 
bined operations. William A. Blees (left) vice president of Avco 
and general sales manager of Crosley for the past four years, has 
joined the top executive staff of Avco in New York. Parker H. 
Ericksen (right) has been named director of sales for Crosley 
products and Bendix home appliances and has been elected an 


Avco vice president. 


Universal Major elec 
6-Mo. Sales 78% Over’52 


NEW YORK CITY — Six months 
sales of Universal Major elec Ap- 
pliances, Inc. and consolidated sub- 
sidiaries reached a record high of 
$7,466,924.11 or 78% higher than 
sales of $4,221,097.67 for a compar- 
able period in 1952, Morton L. Clark, 
president of the Company, reports. 

Net earnings were $225,505.01 or 
164% greater than the earnings of 
$85,887.17 for the like period of 1952. 

Universal manufactured and sold 
about 614 times as many air condi- 
tioners in 1953 as in 1952 and the 
outlook for the 1954 season, which 
actually starts Sept. 1, 1953, is for 
a further increase of from 2% to 
3 times in volume over that enjoyed 
in the 1953 season, Clark said. 

It should be pointed out that due to 
moving of equipment, etc., the 
actual manufacturing season 
1953 did not start until almost Dec. 
31, 1952. The company now has firm 
contracts that will insure high volume 
production for the last four months 
of 1953 and all plans are laid for 
aggressive manufacturing in that 
period. 


Air Conditioning of Lobbies 
In Tampa Airport Bldg. OK'd 


TAMPA, Fla. — The Hillsborough 
County Aviation Authority recently 
voted to pay $75,000 for the air con- 
ditioning of the two main lobbies of 
the Tampa _ International Airport 
Terminal building. 

The authority agreed to sell bonds 
to pay for the air conditioning units. 


At the present time, the offices of | 
the various airlines are individually 
air conditioned by the tenants, as are | 


the restaurants. 
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Rigid stem or capillary tub- 
ing for EYE-LEVEL remote 
reading. Priced from $22. 


for | 


Temperature Indica 


Model F-1 
temperature indicator 


UCANGO 


AIR CONDITIONER PROTECTOR 


The Best Air Conditioner 


Cover on the market... 


@ Made for Rugged Weather 
—Storm-proofed. 

@ Tailored to fit— Strong 
finished seams. 

e Adjusts to fit any air con- 
ditioner. 

@ Quickly installed. 

@ Prevents cold draft 
through air conditioner. 
Here is the Air Conditioner Pro- 
tector that SELLS because it is 
styled better and made better to 
protect the large investment in 
expensive units. Write for com- 

plete information. 


TULSA CANVAS 


PRODUCTS CO., INC. 
1217 EAST 4TH ST. 
TULSA, OKLAHOMA 


JUST ASK US! 


Use Key No. for fastest service. 
of this issue. 


ve for 
tion 
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Auto-lite offers many ther- 
mometer styles, permitting 
plant-wide temperature obser- 
vation at low cost. Standard 
temperature ranges from mi- 
nus 60°F to plus 750°F. Send 
for latest catalog showing vari- 
ous types. 


THE ELECTRIC AUTO-LITE COMPANY 
INSTRUMENT AND GAUGE DIVISION 
TOLEDO 1, OHIO 
NEW YORK « CHICAGO + SARNIA, ONTARIO 


3-way F itt 


adjustable : 
mounting 


TEMPERATURE INDICATORS & RECORDERS 
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PATENTS 
Week of March 24 


2,632,303. HOT GAS DEFROSTING 
MEANS FOR REFRIGERATING SYS- 
TEMS. Victor W. Smith, Trenton, N. J., 
assignor to C. V. Hill & Co., Inc., Trenton, 
N. J., a corporation of New Jersey. Appli- 
cation Aug. 9, 1949, Serial Mo. 109,335. 
8 Claims. (Cl. 62-3.) 


OODNOHHEDH HEEL CeHNEROOU REE EOGONON® 
—Firrerrrremrrarrerrrerrerrserssers 
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1. In a refrigerating system having a 
compressor, a condenser, and an evapora- 
tor connected by conduit means, together 
with a controlled by-pass conduit for con- 
ducting refrigerant from the compressor to 
the evaporator so as to by-pass the con- 
denser for defrosting the evaporator, the 
combination of additional conduit means 
providing a single passage for return of 
refrigerant from said evaporator to the 
compressor, said additional conduit means 
having a restrictor and a re-evaporator 
continuously connected in series therein 
between said evaporator and compressor 
whereby all of the refrigerant returning 
to the compressor during both the refrig- 
erating and defrosting cycles of operation 
is caused to flow through said re-evapora- 
tor, said restrictor being responsive to a 
condition of refrigerant flowing from the 
evaporator to the compressor to impose 
relatively limited restriction to such flow 
during the refrigerating cycle and to 
function as an expansion valve during the 
defrosting operation, and means for circu- 
lating air at a temperature above the boil- 
ing point of the refrigerant in heat ex- 
changing relation with said re-evaporator. 


2,632,304. OL DEFROSTING UNIT. 
Irby C. White, Jr., Jackson, Miss. Applica- 
tion Aug. 1, 1949, Serial No. 108,017. 2 
Claims. (Cl. 62-4.) 


1. A defrosting refrigerating system in- 
cluding, a refrigerant compressor, a re- 
ceiver for condensed refrigerant, a con- 
denser tube connected between said com- 
pressor and said receiver, an evaporator 
coil, a refrigerant conduit connected be- 
tween said receiver and the inlet terminal 
of said evaporator coil, temperature re- 
sponsive valve means in said refrigerant 
conduit for admitting refrigerant from said 
receiver to the inlet terminal of said evap- 
orator coil, a return conduit from the out- 
let of said evaporating coil to said com- 
pressor, a chamber in said return conduit, 


GENERAL 
SALES MANAGER 


Established manufacturer of commercial 
and industrial refrigeration and air con- 
ditioning products, located in West, has 
opening for General Sales Manager. Full 
responsibility for national sales organiza- 
tion. Both business and sales management 
experience necessary. High potential in 
compensation and position. Send resume 
of business and personal history to 
Box 4367, Air Conditioning & Refrigera- 
tion News. 
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a quantity of compressor lubricant oil in 
said chamber, an oil conduit from said 
chamber to the inlet terminal of said 
evaporating coil, a check valve in said oil 
conduit to prevent reverse flow of refrig- 
erant of oil through said oil conduit to 
said container, a solenoid valve in said 
refrigerant conduit, a pump in said oil 
conduit, electrical control means operative 
to periodically close said solenoid valve 
and render such compressor inoperative, 
and to render said pump operative to pump 
said oil into said evaporating coil, said oil 
passing through said evaporating coil and 
said return conduit to said chamber, 
thermostatically controlled heating means 
for maintaining the oil in said chamber 
at a predetermined temperature. 


2,632,305. REPRIGERATING SYSTEM. 
Harold J. Matteson, Glendale, Calif., as- 
signor to General Controls Co., Glendale, 
Calif., a corporation of California. Appli- 
cation Aug. 14, 1950, Serial No. 179,169. 
1 Claim. (Cl. 62-4.) 


A refrigerant control system for main- 
taining, without the use of a float valve. 
a constant level of liquid refrigerant in 
a flooded evaporator of the tank type hav- 
ing adjacent its bottom an inlet for liquid 
refrigerant, and an outlet for vaporized 
refrigerant communicating with the space 
above the liquid refrigerant, comprising: a 
thermostatic expansion valve for control- 
ling flow of the liquid refrigerant to said 
evaporator, said valve comprising a pres- 
sure motor having a movable partition for 
operating the valve, means for applving 
to one side of said partition the pressure 
of the vaporized refrigerant at said outlet 
of the evaporator, and a charged thermo- 
static bulb subjected to the snverheat of 
said vaporized refrigerant and connected 
to apply the pressure of its charge to the 
other side of the partition: a nressure- 
operated throttling valve controlling pas- 
sage of the refrigerant from the evapora- 
tor so as to maintain the pressure in the 
evaporator substantially constant, where- 
by the pressure applied to said one side 
of said partition is also constant and the 
operation of said thermostatic expansion 
valve is therefore responsive only to the 
temperature of said bulb, said pressure- 
operated valve being biased to closed posi- 
tion and opening under the pressure of 
the refrigerant in the evaporator; and 
means responsive to the pressure of the 
refrigerant at the outlet of said pressure- 
operated valve for effecting on- and off- 
eycling of the system. 


2,632,306. COMBINED WATER HEATER 
AND AIR CONDITIONER OF THE HEAT 


-PUMP TYPE. Alonzo W. Ruff, York, as- 


signor to V. C. Patterson & Associates, 
Inc. York, Pa., a corporation of Penn- 
sylvania. Application January 5, 1951, 
Serial No. 204,658. 10 Claims. (Cl. 62-4.) 
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1. Combined water heating and air con- 
ditioning apparatus of the heat pump type 
comprising in combination: a hot water 
storage tank; a refrigerant evaporator for 
absorbing heat from, cooling and de- 
humidifying the surrounding atmosphere; 
heat transfer means of the type in which 
refrigerant is circulated, said means being 
disposed in heat exchange relation to the 
water in said tank, extending substan- 
tially from top to bottom thereof and in- 
cluding, during normal operating condi- 
tions, a desuperheating stage located ad- 
jacent the upper part of said tank, a con- 
densing stage located substantially at the 
midsection of said tank, and a subcooling 
stage located adjacent the bottom part of 
said tank in which the refrigerant is 
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INFORMATION 


The following is a list of proposed procurements issued by the 


PROCUREMENT 


various indicated U. S. Government procurement offices. This 
list is compiled and made available daily on a free pick-up basis. 
Prospective bidders may obtain complete bid sets by a request 
to the purchasing officer under which the purchase is listed in 
this Synopsis. Be sure to identify completely the bid invitation 
ou wish by including in your request the item description, the 
nvitation number or reference number and the opening date. 
This will save time in filling your request. For reasons of 
economy, specifications are normally not included with the bid 
invitations unless the specification is a new one. First time 
bidders on a particular item should request a copy of applicable 
1 > ce and drawings at the time the request for a bid 
18 nade, 


DEPARTMENT OF DEFENSE 


It is not necessary to refer solely to the issuing office for 
additional data on a bid invitatior issued by any of the follow- 
ing U. S. Army Ordnance Offices: Ordnance Tank Automotive 
Center; Detroit Arsenal; Frankford Arsenal; Picatinny Arsenal; 
Raritan Arsenal; Ordnance Ammunition Center, Joliet, II; 
Rock Island Arsenai; Springfield Armory; Watertown Arsenal; 
and Watervliet Arsenal. Complete information on i | pornege 
listed by any of those offices alone can be obtained from the 
Ordnance District Office nearest you. Its address is on file in 
your nearest Department of Commerce Field Office. Do not 
ask an Ordnance District Office for information on . 
unless it is listed by one of the above-named offices. rdnance 
District Offices do not have information on any other purchases. 


Invitations for Bids numbers will be followed by the letter 
““B."" Requests for proposals or quotations will be indicated in 
this column by the letter ‘‘Q’’ or, if numbered, the number 
will be followed by the letter ‘‘Q.” 


Description Quantity Invitation Cppaies 
No. ate 
Post Purchasing and Contracting Office, H.Q. 5th Division 
Armored Division, Camp Chaffee, Arkansas 
Alterations and additions to Job 


cold storage plant. 


Central Purchasing and Contracting Branch, Camp Polk, 
Louisiana 
Air Conditioning of Theater Job (NA-16- 

No. 1 T-1228 Camp Polk, La 027-54-1B) 
Directorate of Procurement and Production, SAP, San Antonio 
Air Materiel Area, Kelly Air Force Base, Texas 
Invitation for Bid /B/ and Requests for Proposal /Q/ are dis- 
tributed to firms listed in the Bidders List maintained by the 
above activity. A complete bid set is available for EXAMINA- 
TION ONLY by prospective bidders at the Air Regional Offices 
located in the local trading area of the above activity. 
Grinder-precision thread lea (41-608-54- 9 Sep 53 


54-4B 18 Sep 53 


21 Sep 53 


grinding automatic dressing, 18-B) 
sizing, infeed, coolant flow stop. Local 
36” max. length between centers, Purchase 


6” x 20” x 36” cap, with coolant 

refrigeration unit, coolant bank a 50 gallons, complete with 
wrenches, belts, guards, piping, all necessary wiring, and 100 
gallons of coolant oil. Motor a.c. 220/440 volts, 3 hp., 60 cycles, 
wired for operation on 220 volt 3 ph. a.c. line. 


Base Procurement Division, EWB, Building 120, Wright-Patter- 
son Air Force Base, Ohio 


For furnishing and installing Job (33-601-54 23 Sep 53 
equipment for controlling and 21-B) 
recording Temperatures and 
Humidities in Variable temperature room of the Aircraft 


Laboratory Bldg. No. 50A, Area B. Wright-Patterson Air Force 


Base, Ohio. 


District Engineer, Corps of Engineers, United States Army, 

San Francisco, Calif. 

Cold stor. and meat cutting 1-Lot (04-203 - 13 Oct. 53 
bldg. and outside utilities 54-11) 


concrete foundations and floor 
wood framed walls and roof, refrigerating and heating plants, 
plumbing and elec. work, stead AFB Reno, Nev. 
Officer in Charge of Navy Purchasing Office, Washington, D. C. 
Ice Cream making equipment 20 7203-S 1 Oct 53 
with 19 sets onboard repair 
parts, specification, Mil, R, 
17071A, 15137A, ships. 
Chicago Quartermaster Depot, Quartermaster Purchasing Division, 
Chicago, Illinois 
Bid Forms Now Available; Do Not Request After Opening Date. 
Refrigerator mechanical 206 ea. 54-19B 28 Sep 53 
household, Spec. AA,R,211C 


General Stores Supply Office, 700 Robbins Ave., Philadelphia 11, 


Pennsylvania 
Gas methyl chloride low 14292 Ibs. 2-1682-B 


Pressure liquefied. 


FOREIGN OPERATIONS ADMINISTRATION 


No. Date 
Description Quantity Invitation Opening 
Philippine Council for United States Aid, Terminal Building, 
Aduana St., Manila, P. I. 
Refrigeration 6 Oct 53 


16 Sep 53 


Two (PHILACUSA- 
Units PR-134) 


GENERAL SERVICES ADMINISTRATION 
Description Quantity Reference Ang. Bee 
No. te 


Business Service Center, General Services Administration 

Region 3, Washington, D. c. 

Airtemp room air condi- 
tioners packed for export 


CONTRACTS AWARDED THROUGH AUG. 31 


Officer in Charge of Construction, Potomac River Naval Command, 

U. S. Naval Gun Factory, Washington 25, D. C. 

Additions to heating facilities at the David Taylor Model Basin, 
Carderock, Maryland, NOy-70590.—Job, $75,450.—W. G. Cornell 
Co. of Washington, Inc., 1003 K. St.. N.W., Washington, D. C. 

Ceepe of Engineers, U. S. Army, North Atlantic Division, 

Philadelphia District, 121 N. Broad St., Philadelphia, Pa. 

Installation of air conditioning.—Job, $84,969.—Mulderig & Stipp. 
6351 Germantown Ave., Philadelphia, Pa. 


6 ea. (3V-32451- 17 Sep 53 
B-R) 


maintained in liquid phase; means con- 
necting said subcooling stage to said evap- 
orator, said means including an expansion 
device; a motor-compressor unit connected 
to pump refrigerant from said evaporator 
at low pressure and deliver said refrig- 
erant at high pressure to the desuperheat- 
ing stage of said heat transfer means; 
means responsive to the temperature of 
the water in said tank to control the 
transfer of heat thereto; electrical switch- 
ing means for rendering said temperature 
responsive means ineffective, in order to 
permit continued air conditioning _ir- 
respective of water temperatures in said 
tank; and valve means for bleeding hot 
water from said tank during periods of 
extended air conditioning demand. 


2,632,307. FLOW-CONTROL SYSTEM 
POR ROTARY - VANE COMPRESSORS 
POR CONDITIONING AIR. Bernard Sidney 
Massey, Neville Raymond Lloyd Quinn, 
John Raphael Allen, and Stanley Clifford 
Warner, Bristol, England, assignors to 
The Bristol Aeroplane Co., Ltd., Bristol, 
England, a British company. Application 
Oct. 30, 1950, Serial No. 192,846. In Great 
Britain Nov. 1, 1949. 21 Claims. (Cl. 62-6.) 


1. A control system for regulating the 
output of a centrifugal or axial flow com- 
pressor comprising means to regulate the 
quantity of air entering the compressor, a 
Venturi system to which the compressor 
delivers, means responsive to the absolute 
delivery pressure of the compressor, means 
responsive to the differential pressure be- 
tween the inlet and throat of the Venturi 
system and means controlled by said pres- 
sure-responsive means to adjust the air- 
regulator means to vary the quantity of 


. air passing through the compressor in 


such a way that the ratio of the Venturi 
differential pressure to the compressor 
delivery pressure is maintained constant. 


2,632,308. ICE DETECTING SYSTEM. 
Robert L. Engelhardt, Van Nuys, Calif., 
assignor to General Controls Co., Glendale, 
Calif., a corporation of California. Appli- 
cation April 24, 1950. Serial No. 157,702. 2 
Claims. (Cl. 62-7.) 


~~ 


1. In a system for determining the ex- 
tent of formation of ice on the inner sur- 
face of a wall of a refrigerated tank 
through which ordinary water, having an 
appreciable degree of electrical conduc- 
tivity, is flowing to an outlet in said wall: 
a pair of electrodes exposed to said water. 
said electrodes being so constructed and 
arranged that the water between them 
provides an electrically conductive path 
only when the whole surface of at least 
one of the electrodes is free from ice, one 
of said electrodes being located adjacent 
said outlet and at a predetermined distance 
from said tank-wall surface; and electrical 
means connected to said electrodes, and 
responsive to the degree of conductivity of 
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said water path, for indicating obstruction 
of said path and thereby the covering of 
at least one of said electrodes by ice. 


2,632,310. REFRIGERATED DISPLAY 
CASE. Alfred J. Kopp, Hammond, Ind., 
and John BR. Boyle, Chicago, Il, assignors 
to Betz Corp., Hammond, Ind., a corpora- 
tion of Indiana. Application April 10, 1948, 
Serial No. 20,246. 13 Claims. (Cl. 62-89.5.) 


1. In a refrigerated display case of 
elongated configuration having an open 
top upper compartment and an enclosed 
lower compartment, vertical walls bound- 
ing both said compartments, a refrigerat- 
ing unit disposed in said lower compart- 
ment adjacent one of the longest of said 
vertical walls, means defining a cold air 
passage extending upwardly of said re- 
frigerating unit adjacent said one wall to 
discharge into said upper compartment, 
said refrigerating unit having openings 
respectively communicating with said air 
passage and with said lower compartment, 
means defining an air exhaust passage ex- 
tending adjacent the opposite wall for con- 
ducting air from said upper compartment 
to said lower compartment, said exhaust 
passage having an intake opening ex- 
tending substantially the entire length of 
said upper compartment, air circulating 
means in said lower compartment for pro- 
ducing a flow of air from said exhaust 
passage through said refrigerating unit 
and thence through the openings in said 
anit, baffle means arranged in said upper 
zompartment at the upper end of said cold 
air passage to afford a plenum chamber 
communicating with the cold air passage, 
and air guiding means for directing air 
from said plenum chamber into said upper 
compartment at a level substantially lower 
than the upper edges of all the walls 
bounding said upper compartment. 


2,632,312. VERTICAL PRESSURE PLATE 
FOOD FREEZING MACHINE. Isaac H. 
Polk, San Jose, Calif. Application 
Pebruary 16, 1948. Serial No. 8,553. 12 
Claims. (Cl. 62-114.) 


1. A machine for the sharp freezing of 
food in packages comprising freezing 
plates disposed in parallel spaced relation 
and providing spaced parallel highly heat 
conductive freezing surfaces between 
which packages of food to be frozen are 
received, means for refrigerating said 
plates, an anti-icing fluid applicator mem- 
ber mounted for movement between each 
pair of plates, and means for supplying 
said applicator members with anti-icing 
fluid during movement thereof in one 
direction, said applicator having a wiper 
for removing anti-icing fluid and slush 
from said plates during movement in the 
opposite direction. 


‘- 
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2,632,313. REFRIGERATING APPARA- 
TUS HAVING MEANS FOR PREVENT- 
ING CONDENSATION. John R. Fehr, 
Dayton, Ohio, assignor to General Motors 
Cor oration, Dayton, Ohio, a corporation 
of Delaware. Application March 3, 1951. 
Serial No. 213,783. 8 Claims. (Cl. 62-117.3.) 


1. A refrigerating apparatus comprising 
in combination, walls forming a cabinet 
having a food storage compartment there- 
in, said compartment being provided with 
an access opening, a movable door having 
a part thereof normally engaging a wall 
of said cabinet about said access opening 
for closing same, a refrigerating system 
comprising means for cooling said com- 
partment and a refrigerant translating de- 
vice including a refrigerant circulating 
unit, means for illuminating the interior of 
said compartment, said illuminating means 
being disposed in heat exchange relation- 
ship with an outer wall portion of said 
cabinet adjacent said compartment access 
opening for transferring heat generated 
thereby to said cabinet outer wall portion, 
and said illuminating means being nor- 
mally ineffective and rendered effective 
automatically by operation of said refrig- 
erant circulating unit. 


2,632,375. ADJUSTABLE DISCHARGE 
LOUVER DEVICE FOR AIR CONDI. 
TIONERS. William 8. Stair, York, Pa., as- 
signor to York Corporation, York, Pa., a 
corporation of Delaware. Application De- 
cember 8, 1950. Serial No. 199,834. 6 Claims. 
(Cl. 98-40.) 


5. In a flow directing device the com- 
bination of an elongated generally cylin- 
drical member having coaxial cylindrical 
journals of diameters approximating that 
of the cylindrical member at opposite ends 
thereof, and a longitudinal slot extending 
substantially throughout the interval be- 
tween said journals, the side walls of said 
slot each having a series of bearings, the 
bearings of the two series being axially 
alined in pairs; a plurality of louvers 
whose length approximates the width of 
said slot, said louvers having trunnions at 
their opposite ends which trunnions are 
materially larger in diameter than the 
thickness of the louvers, and are confined 
in corresponding pairs of said bearings; 
elastic friction means reacting between the 
various trunnions and their bearings: a 
supporting frame having an opening 
shaped to receive and freely fit said 
cylindrical member and having end bear- 
ings in which respective journals are 
mounted to turn: and means for resisting 
endwise motion of said cylindrical member 
and limiting rotary motion thereof, com- 
prising inter-engaging rib and groove 
means associated with at least one journal 
and the end bearing in which it turns 
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HOW TO APPLY VALVES 


By A-P Controls Corp., Milwaukee 


Condenser water regulating valves are the subject of this in- 
stalment in the series on valve application data which is based on 
excerpts from the “Product Application Manual” of A-P Controls 
Corp. and published with permission. 


Condenser Water 
Regulating Valves (1) 


FUNCTION OF VALVE IN 
REFRIGERATING SYSTEM 


The functions of a water regulating 
valve in water-cooled mechanical re- 
frigerating systems are two-fold: 

1. Initiates flow of water to the 
condenser when the equipment begins 
operation and stops the flow of water 
at the close of the operating phase 
of the cycle. 

2. Meters the flow of water 
through the machine’s condenser to 
maintain the most efficient balance 
between condenser water consump- 
tion and electrical power consump- 
tion. . 


WATER COST VS. ELECTRICAL 
COSTS 


With water-cooled condensers, in- 
creasing the flow of water will reduce 
the discharge pressure at which the 
machine operates, with an accom- 
panying reduction in electrical power 
consumption. 

On the other hand, reducing the 
flow of water will increase the oper- 
ating head pressure which in turn 
will increase the amount of electrical 
power consumed. 

From this it is obvious that we 
can, by adjusting the flow of con- 
denser water, determine the propor- 
tionate amounts of electrical power 
and water required for operation of 
a particular refrigerating machine. 
The most efficient machine opera- 
tion, as far as operating costs are 
concerned, can be determined by care- 
fully weighing the cost of water and 
the costs of electrical power. 

On larger equipment it is the best 
policy to increase water consumption 
if water costs are relatively low, and 
to decrease water consumption if 
water costs are relatively high. 


SOLENOID TYPE WATER 
VALVES 


A number of types of water regu- 
lating valves are employed on me- 
chanical refrigerating systems as 
condenser water flow control devices. 
Solenoid valves of sufficient capacity 
may be employed, the valve being at- 
tached at either condenser inlet or 
condenser outlet. 

Wiring the solenoid valve in mul- 
tiple with the condensing unit motor 
will provide the desired operation, the 
valve opening to permit water flow 
at the start of the running phase of 
the cycle and closing at the end of 
the running phase when the machine’s 
automatic switch is opened. 

In many cases it is advisable to 
employ a hand-operated valve as a 
metering valve in the water line to 


@ 


provide the desired flow of water dur- 
ing the running phase of the cycle, 
the solenoid operating solely as a stop 
valve. 


PRESSURE-OPERATED WATER 
REGULATING VALVES 


A second type of water regulating 
valve and one extensively employed 
in the refrigeration industry is the 
pressure actuated water regulating 
valve. This type of valve is operated 
by the discharge or high side pressure 
of the condensing unit with which 
it is employed. 

The valve is designed not only to 
start and stop the flow of water at 
the beginning and end of the running 
phase of cycle, but to automatically 
regulate the flow of water through 
the machine’s condenser in response 
to the heat load imposed on the sys- 
tem. 

As heat loads vary, the high side 
pressure operated regulating valves 
vary the flow of water, increasing 
the flow as heat load increases and 
decreasing the flow of water when 
heat loads are reduced. 


Kelvinator Detroit Zone 
Adds Stromberg-Carlson TV 


DETROIT—Nash-Kelvinator Sales 
Corp. here recently announced that 
it has taken on the Stromberg-Carl- 
son television line to market through 
its regular Kelvinator dealers. 

R. W. Walsh, manager of the firm, 
also announced the appointment of 
Malcolm C. Cameron as _ television 
products administrator, Robert Reum 
as special sales representative, and 
Joseph Evans as television technician. 

Both the television line and the new 
ABC dryer were presented to dealers 
during the first week in September 
at an open house in the Detroit-Leland 
hotel. 


Morrison-Dayton Succeeds 
Morrison’s of Bartow, Fla. 


BARTOW, Fla. — Harold Morrison 
recently announced that his electrical 
appliance firm, known as Morrison’s, 
has been dissolved in order to form 
a new corporation, Morrison-Dayton, 
Inc. 

Morrison and Delbert R. Dayton 
are forming the new enterprise. Day- 
ton was formerly a member of Morri- 
son’s electrical staff, and for the past 
year and a half has been an electrical 
and radio technician at the Bartow 
air base. 

The new corporation will continue 
to be the local dealer for Hotpoint 
home appliances, and will also deal 
in radio and television. 
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Biggest Bargain Ever Offered 


TO OUR BIG INDUSTRY 


Every phase of air conditioning and refrigeration selling— 
store layout, and display, financing, inexpensive advertising, 
dealing with manufacturers and distributors, selecting and 
getting the most out of salesmen, outwitting competition, 
making a profit on trade-ins and service, etc., etc.,—covered 
completely in a 638-page encyclopedia: 


“BOTH FEET ON THE GROUND” =| 


by GEORGE F. TAUBENECK 


This book wasn't dreamed up—it was lived. Consists almost 
entirely of ‘case histories’ drawn from interviews with dealers 
all over the country. All your questions answered by successful 
appliance merchandisers who have worked them out in 
Profit from the other fellow's experience! 
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Price: $5.95—-ORDER FROM 


CONJURE HOUSE DIVISION 
News Publishing Co. 
450 WEST FORT ST., DETROIT 26, MICH. 


7-53 * 
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Please send a copy of Both 
Feet on the Ground. 


(C0 $5.95 enclosed [] Send bill 
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Nara Eastern Regional 
Clinic Sept. 15 Will 
Discuss Unethical Ads 


WASHINGTON, D. C.—A one-day 
educational clinic for appliance deal- 
ers in Virginia, Maryland, Delaware, 
and the District of Columbia will be 
held at the Shoreham hotel here on 
Tuesday, Sept. 15, under sponsorship 
of the National Appliance & Radio- 
TV Dealers Association. 

The regional meeting will be the 
first of its kind staged in this area, 
according to George C. Webster of 
John G. Webster & Sons, Inc., gen- 
eral chairman. Speakers will include 
prominent industry personalities. 


Webster indicated that one of the 
problems to be discussed at this “very 
significant meeting” will be  un- 
ethical advertising. He said such ad- 
vertising is plaguing the appliance in- 
dustry in this area. 

The meeting will get under way at 
9:15 a.m. with welcoming remarks 
by Webster, Bill Hills of the local 
Electrical Institute, Herbert H. Mc- 
Murray of Washington Gas Light Co., 
and Bernard Burnstine of D. C. Busi- 
ness Practice Council. Wallace John- 
ston of Memphis, president of 
NARDA, will then deliver the wel- 
come address. 

Keynote address will be given next 
by Mort Farr, Upper Darby, Pa. re- 
tailer and immediate past president 
of NARDA. He is to speak on “Co- 
operation.” 

Others scheduled to talk during the 
morning session are William A. Blees, 
assistant to the head of Crosley; 
James M. Toney, director of distribu- 
tion for RCA Victor; and R. J. Mc- 
Donald, merchandise manager of the 
Laundry Equipment Dept. of West- 
inghouse Electric Corp. 

Blees will speak on “Facing the 
Evils of the Industry,” Toney is to 
discuss “Our Future In TV,” and 
McDonald will talk on “Laundry 
Merchandising.” 

After lunch, T. O. McDavid, vice 
president of Commercial Credit 
Corp., will tell the dealers about 
“Financing In Today's Market.” K. 
G. Roe, manager of refrigeration 


sales, General Electric Co., will speak | 


next, tackling the question “Are Re- 
frigerators Still the No. 1 Appli- 
ance?” 

Following Roe’s talk, John F. Otter, 
vice president of Philco Corp., will 
discuss “Creative Selling’ and Bob 
Justis, president of Justis’ Bros., 
Wilmington, Del., will present his 
views on “The Dealer’s Role in the 
Industry.” 

A discussion period will wind up 
the meeting. 


Tresslar Heads Servel 


Chicago Sales Branch 


EVANSVILLE, Ind.--Appointment, 
of Carroll J. Tresslar as general man- 
ager for the Chicago sales branch of 
Servel, Inc. has been announced by 
James F. Donnelly, vice president in 
charge of sales. 

Tresslar joined Servel in December, 
1952, as a district manager in the 
midwestern region with headquarters 
in Chicago. 

Prior to joining Servel, he was as- 
sociated with R. M. Karet & Asso- 
ciates, Chicago manufacturers’ repre- 
sentatives; was general manager of 
Kentworth Distributing Corp., Louis- 
ville; general manager of the Chicago 
branch of the Philco Corp., and 
wholesale salesman in Chicago for 
Stromberg-Carlson, Zenith, and Gen- 
eral Electric. 

Servel’s Chicago sales branch, lo- 
cated at 333 W. Lake St., distributes 
the company’s home appliances in 17 
counties of northeastern Illinois and 
in Lake County, Ind. 


Coleman Co. Issues 24-Page 
Air Conditioning Booklet 


WICHITA, Kans.-Basic informa- 


| tion about heating and cooling the 


home is contained in a new, 24-page 


_ booklet published by the Coleman 


Co., manufacturer of home heating 
and air conditioning equipment. 

In addition to discussing the prin- 
of blended-air heating and 
blended-air conditioning, the booklet 
points up the many economies 


| which may be realized by the home 
/ owner who installs summer cooling. 


Copies of the booklet, “Heating 
and Cooling Your Home,” may be ob- 
tained from the company. 
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CLASSIFIED ADVERTISING 


“Positions Wanted” $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


IN Southwest, preferably 
Arizona. Over 20 years’ experience in 
sales, service, and installation of com- 
mercial refrigeration, air conditioning, 
and heating, while operating own busi- 
ness and as service manager for firm 
doing over $1,000,000.00 yearly. Can ar- 
range personal interview. BOX 4380, Air 
Conditioning & Refrigeration News. 


LOCATION 


SALES ENGINEER, wide experience in 
industrial, commercial, and _ residential 
air conditioning, packaged and fleld as- 
sembled installations; able to lay out and 
engineer complete systems, supervise in- 
stallations, and train personnel. Member 
ASHE&VE. Presently employed in Midwest- 
ern territory, will move anywhere. Wants 
to join aggressive organization. BOX 4381, 
Air Conditioning & Refrigeration News. 


POSITIONS AVAILABLE 


ENGINEER EXPERIENCED in design of 
domestic gas appliances, especially central 
heating and air conditioning. Salary com- 
mensurate with ability. Write complete 
resume of experience and education to 
CHATTANOOGA IMPLEMENT & MANU- 
FACTURING CO., Chattanooga, Tennes- 


see, 


SALES AND serviceman with complete 
service knowledge of Freon systems to 
5 h.p. and electrical controls. New line 
with large manufacturer, The opportunity 
is outstanding for an aggressive man in 
the under 40 age group. Location—Chicago, 
and there will be considerable traveling. 
Write fully, please, and in confidence. 
DEPARTMENT M, Box 29, Melrose Park, 
Illinois, 


THE COLEMAN Company, Inc., has open- 
ing for application engineer with ex- 
perience in residential heating (forced 
warm air) and year-round air condition- 
ing. Some administrative experience also 
required. Excellent opportunity for ad- 
vancement with an industry leader. Sub- 
mit resume to J. D. ECKLES, National 
Service Manager, The Coleman Company, 
Inc,, Wichita, Kansas. 

WANTED: AMERICAN air conditioning 
engineer for Baghdad, Iraq, on two-year 
contract. Practical experience essential. 
For details write air mail to KUMAIT 
co., LTD., P. O. Box 130, Baghdad, Iraq. 


BOX 4373, Air Conditioning & Refrigera- 
tion News. 

REFRIGERATION MECHANIC: 
around experience, commercial and do- 
mestic, who can hold customers. The men 
who most fit our needs seem to come 
from experience in their own shops. Re- 
lief from 24-hour responsibility but still 
have opportunity to use initiative. Must 
be neat, 100% sober. Southern California, 
near Los Angeles. BOX 4374, Air Condi- 
tioning & Refrigeration News. 


WANTED: ACCOUNTANT, full charge. 
Experience in refrigeration service and 
sales operation desirable. Future for self- 
starter with initiative. Good detail work 
essential. Locate in southern California 
near Los Angeles. Old, established firm. 
BOX 4375, Air Conditioning & Refrigera- 
tion News. 


SALES ENGINEERS—We need men with 
experience in application, estimating, and 
selling refrigeration and air conditioning 
equipment. We mant men who are now 
doing a good job, but who would prefer 
to work in Columbus, Ohio. Submit 
resume of experience and references. BOX 
4376, Air Conditioning & Refrigeration 
News. 

SALES REPRESENTATIVES wanted. Na- 
tionally-known refrigeration equipment 
manufacturer has number of highly pro- 
ductive territories open in ice cream in- 
dustry—unlimited earning possibilities. 
Write fully—furnish references, All replies 
confidential. BOX 4878, Air Conditioning 
& Refrigeration News. 


ENGINEER: LEADING manufacturer of 
residential heating and cooling equipment 
in the Washington, D. C., Baltimore, 
Maryland, area desires the services of an 
engineer experienced in the application 
or design of such equipment. Furnish 
education, work, history, and starting 
salary with application. BOX 4382, Air 
Conditioning & Refrigeration News. 


SERVICE MANAGER—Capable 


and ex- 


| perienced man wanted by Carrier distribu- 


tor located in an excellent southern city. 
Prefer one who has had Carrier experi- 
ence, Salary up to $7,000.00. Please state 
your qualifications and we will arrange 
for a personal interview. Write BOX 4383, 
Air Conditioning & Refrigeration News. 


75-TON, 60-TON, 40-ton, 15-ton York 
Freon compressors, complete with motors, 
switches, sheaves, shell and tube condens- 
ers. Good condition. Will sell cheap. Used 
in bank and had good care. H. & H. 
EQUIPMENT COMPANY, INC., 337 So. 
Industrial Blvd., Dallas, Texas. 


BRAND-NEW GENERAL ELECTRIC fan- 
led hermetic units at tremendous sav- 


REFRIGERATION SERVICE man. Must 
have good personality, managerial ability, 
and ability to get along with people. At 
least five years’ experience in commercial 
refrigeration and erection and installation 
of modern equipment, preferably with 
knowledge of McCray refrigeration. This 
is a permanent connection, to one who is 
qualified, with an establishment 32 years 
in business on Florida's west coast. Reply, 
giving full details, with references from 
those who previously employed you, as 
well as character references from non- 
relatives and others not previous em- 
ployers. POST OFFICE BOX 98, Tampa, 
Florida, 


WANTED: DISTRICT managers. Posi- 
tions are now open in our organization 
for two experienced air conditioning sales 
engineers, to cover established territories 
from headquarters in Atlanta, Georgia and 
Memphis, Tennessee, Salary, expenses, 
and realistic income plan. Must be able 
to design and lay out heating and cool- 
ing systems, and to find, develop, and or- 
ganize dealer sales outlets for packaged 
air conditioning units, year-round units, 
and heat pumps. Please apply only if 
your present position is not providing an 
income commensurate with your highest 
level of ability. All replies strictly con- 
fidential. Submit full details of your quali- 
fications, experience, present remunera- 
tion, and a recent photograph. All ap- 
plications from men with high level ex- 
perience will be answered. Address replies 
to TYPHOON AIR CONDITIONING CO., 
INC., 794 Union Street, Brooklyn 15, New 
York. 


NATIONAL CHAIN store sales represen- 
tative to sell new super merchandiser line 
of commercial refrigerators to the chains. 


ings! Model SA6AM1 and SAGAL1 (% hp.), 
$34.00. Model SA4AL1 (% hp.), $37.00. 
Also, brand-new completely-assembled 
home refrigerator kits, consisting of % 
hp. Tecumseh unit, evaporator and capil- 
lary, only $40.00. Write MANN REFRIG- 
ERATION SUPPLY COMPANY, 440 La- 
fayette Street, N. Y. C., or phone 
GRamercy 3-8000. 


FOR SALE: Three 60-ton York Freon 
compressors, model #D7 with 60 hp. 440 
V motors, condensers, and controls, Please 
contact NORGE APPLIANCE SERVICE 


DEPARTMENT, Borg-Warner Corpora- 
tion, 2969 Lakeshore Drive, Muskegon, 
Michigan. 

ATTENTION SERVICEMEN — Send for 
our 1953 Catalog. Relays, expansion 
valves, controls, dehydrators, V belts, 
open & hermetic units. All new mer- 


chandise at great savings up to 50%. 
Sold on Money Back Guarantee. WALTER 
W. STARR REFRIGERATION, 2833 Lin- 
coln Ave., Chicago 13, Illinois. 


PRANCHISES AVAILABLE 


MANUFACTURER'S REPRESENTATIVES 
territories available for nationally adver- 
tised walk-in coolers, cold storage doors, 
and display cases, Manufacturing plant lo- 


cated in the Middle West. Write BOX 
4384, Air Conditioning & Refrigeration 


News. 
BUSINESS OPPORTUNITIES 


TO SETTLE estate: Profitable wholesale 
and retail washer parts and appliance 
business, with outstanding service con- 
tracting department. Located in Florida's 
largest trading area. Will keep accounts 


receivable and sell inventory at cost. Pur- 


Good salary and incentive plan to capable | 


REFRIGERA- 
yeorgia. 


man. Contact WARREN 
TORS, Box 1436, Atlanta 1, 


| «8714 


chase agreement can be arranged for ap- 
proximately $5,000.00. Address replies to 
SAN PEDRO, Tampa, Florida. 


REFRIGERATION ENGINEERS: Open- 
ings with nationally-known refrigeration 
manufacturer. Hermetic compressor de- 
sign experience necessary. Jobs are lo- 
cated out of town, with a progressive, 


long-established firm, well known in the | 


industry. Send resume with small photo. 
Confidences fully respected. Our employees 
know of these openings. 
Conditioning & Refrigeration News. 


BOX 4364, Air — 


SACRIFICE: HOUSEHOLD refrigeration 
service and sales of reconditioned refrig- 


erators. Completely equipped for her- 
metics, lathe, external and _ internal 
grinders, 400 amp. Lincoln welder, gas 
torches, drill presses, electric ovens, hy- 
| draulic press, steam boiler, pumps, 
| grinders, hot tanks, shop tools, truck, and 
office equipment, Rent shop 40 by 80. 
Four or more experienced mechanics busy 


INDUSTRIAL REFRIGERATION and air_ 


conditioning service and erection me- 
chanics wanted for eastern Pennsylvania 
area by one of the leading firms. Steady 
work, highest rates; prefer union card- 
holders. Reply to BOX 4365, Air Condi- | 
tioning & Refrigeration News. 


WANTED: MANAGER, by commercial re- 
frigeration and air conditioning firm es- 
tablished 22 years in a rapidly growing 
New Jersey territory. Franchised for na- 
tionally-known products. Twenty-five em- 
ployees at present. Must be competent to 
take complete charge of sales, service, in- 
stallations, accounting, and administra- 
tion. Owner anxious to retire within few 
months. Can 
to right party. Write full particulars to 


offer attractive proposition | 


year-round, Same name and owner for 22 
years in lucky, rich, Long Beach, Cali- 
fornia. Trade area population within 20 
miles over a million. Parts inventory at 
cost. $5,000.00 cash will handle. L. K. 
Willis, owner, retiring. WILLIS REFRIG- 
ERATION SERVICE, 1110 E. Broadway, 


| Long Beach 2, California. 


FOR SALE: Appliance sales and service, 
including commercial refrigeration service. 
Near Gary, Indiana. Selling the best 
brands of home appliances, refrigerators, 
TV. air conditioners, deep freezes, and 
ranges. Yearly income, $40,000. Modern 
building and real estate with a beautiful 
display room. Business is large enough for 
partners. Owner forced to sell due to ill 
health. Total price, $60,000.00. BOX 4385, 
Air Conditioning & Refrigeration News. 


THE MASTER SERVICE MANUALS — — — 


BUSINESS NEWS PUBLISHING CO., DETROIT 
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Hotter Climate -- 


(Concluded from Page 1, Column 2) 


bombs though. They dissipate too 
quickly. 

“We could probably regulate the 
weather right now if we had instru- 
ments close enough to the sun to 
measure the variations of solar radi- 
ation. Then we could compare that 
with our ground measurements and 
learn the effect of the atmospheric 
resistance.” 

How does he intend to get his in- 
struments up there? Well, Wexler 
Says, someday man is going to per- 
fect a space platform and that will 
be just the thing for weather ob- 
servations. 

Earlier this year, a couple of 
other weather doctors published their 
diagnoses to the effect that people 
just don’t think it is getting hotter 
and dryer. It is. And the weather, 
over the long pull, is going to con- 
tinue advancing in that direction. 

Prof. Paul B. Sears of Yale univer- 
sity came to that conclusion as 
a result of findings from an expedi- 
tion to dry lake beds in New Mexico 
and Mexico. 

Drillings in these lake beds, which 
pictured the sequence of changes in 
vegetation and climate through the 
centuries, showed changes from 
spruce, oak, fir, and other varieties 
of trees associated with cool, moist 
climates to pine, which grows in dry, 
hot climates. 


TREND WILL CONTINUE 
FOR CENTURIES 


He predicted that the trend to 
warm and dry weather would con- 
tinue for centuries before it reversed 
itself. 

He noted that on an economic level, 
this meant increasing scarcities of 
water supplies and a definite need 
for conservation of natural resources. 

Another authority, Dr. Charles 
Ernest Pelham Brooks, former head 
of the climatology division of the 
British Meteorological Office, and 
author of the book, “Climate Through 
the Ages,” advances the same idea. 

Writing in January issue of 
Harper’s magazine, he notes that the 
average temperatures in America 
during the 1940’s were 4° higher than 
in the decade of the 1850's. 

He thinks that there is a good 
chance that the trend to warmer 
weather will continue and states: 

“Should the present tendency con- 
tinue, we can expect quite consider- 
able changes in the world’s economy. 
The polar regions will gain in im- 
portance, by the increased product 
of fisheries and the extension of agri- 
culture and forestry into ever higher 
latitudes. 

“With the cold currents carrying 
much less ice, countries like Labra- 
dor and Greenland will come into 
their own. Against this, as the zones 
of climate moved northward, there 
would probably be an_ increased 
tendency for drought in the marginal 
agricultural lands of middle lati- 
tudes; ‘dust bowls’ might become 
more widespread. 

“It is hard to say whether the gain 
would exceed the loss, but widespread 
changes in distribution of popula- 
tion would be certain.” 

Dr. Brooks, however, is not so sure 
that this tendency is going to .con- 
tinue indefinitely. He reports that 
even over the few thousand years 
of human history, significant changes 
in the climate of various parts of the 
world have taken place. He notes 
that while the glaciers are rapidly 
(for a glacier) melting away now, 
it would take a 5° drop in average 
temperature to start them moving 
in the other Girection again. 


FLO-COLD Stainless Stee/ 


DRINKMASTER 


ICE CUBER-COOLER 
“A CASE OF COOL JUDGMENT.” 


Mfg. by 
United Friguator Engrs. 
Menominee, Mich. 


Write for free 8” x 10” photos 
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Attendance Up After 
Lakeland, Fla. Church 


Installs Conditioning 


LAKELAND, Fla. — Lakeland’s 
first air conditioned church is enjoy- 
ing increased attendance and _ in- 
creased attentiveness since the cool- 
ing system was installed, its pastor 
said recently. 

The Rev. Luther C. Laite, pastor of 
the Wesley Memorial Methodist 
Church, at the corner of North Mas- 
sachusetts Ave. and Parker St., said 
the system, by making the building 
more comfortable, has brought more 
people to church, and has helped 
those who attend to be more attentive. 

The air conditioner itself consists 
of two 10-ton units in five-ton banks, 
so that only those units which are 
necessary to reach a certain temper- 
ature need be used. The units can 
drop the temperature to as low as 
72° but for comfort the temperature 
is maintained at 78°. 

Air ducts are connected with the 
central heating plant, and the same 
system can be used for heating and 
cooling. The efficiency of the system 
is such that the desired temperature 
is reached within half an hour. 

Purchase and installation of the 
air conditioner were authorized in 
May. 


Coleman Net Sales Hit 
$25 Million In 7 Mos. 


WICHITA, Kans.-— Combined net 
sales of civilian products and military 
equipment in the first seven months | 
of 1953 of The Coleman Co., Inc. were 
$25,021,930, a gain of 14% over last 
year’s record high of $21,418, 161. 

Net earnings were $1,317,283, 
equal to $3.21 a share on the 400,000 
shares of common stock. For the first 
seven months of 1952 earnings were 
$882,342 or $2.11 a share. 

Heavy shipments in July of the 
company’s home heating and air con- 
ditioning equipment were a major 
factor in setting a new record for the 
month, Sheldon Coleman, president 
and general manager, said. Net sales 
for July were $4,366,081 compared 
with $2,923,501 for the same period 
last year. 

The board of directors declared a 
regular third quarter dividend of 25 
cents a share on the common stock of 
the company payable Sept. 4 to stock 
of record Aug. 28 and a dividend of 
53% cents a share on the preferred 
stock, payable Sept. 11 to stock of 
record Aug. 28. 


Louisville, Ky. ASRE 
Holds First Meeting 


LOUISVILLE, Ky.—A talk by J. 
V. Knight, manager of engineering, 
Major Appliance Div., General Elec- 
tric Co., highlighted the first meeting 
of the recently-authorized Louisville 
Section of the American Society of 
Refrigerating Engineers. 

Efforts of Al Chadburn, assistant 
secretary of the ASRE, and Jim 
Snyder of the Cincinnati Section in 
getting the Louisville Section under 
way were successful, with 42 mem- 
bers and applicants attending the 
dinner meeting held at the Kosair 
Temple, it was reported by H. H. 
Shuell, secretary of the local section. 

Chairman Francis “Pat’’ Shannon, 
assistant chief engineer, Refrigera- 
tion Div., The Henry Vogt Machine 
Co., presided. 

Two committee chairmen were se- 
lected during the meeting. Robert P. 


Marley Names Cameron 
Executive Vice President 


KANSAS CITY, Mo.—J. A. Cam- 
eron has been appointed executive 
vice president and assistant general 
manager of the 
Marley Co., manu- 
facturer of water 
cooling towers and 
other cooling equip- 
ment. 

Cameron has been 
with the Marley 
Co. since 1937, at 
which time _ he 
served as a sales 
engineer in their 
New York office. 
In 1939 he was 
promoted to New 
York sales manager and within a 
short time was elevated to eastern 
regional manager, in which position 
he has served until his recent appoint- 
ment. In 1944 he was made vice presi- 
dent of the company and in 1952 
he was elected to the board of direc- 
tors. 

Cameron received his bachelor of 
science degree in mechanical engi- 
neering from Pennsylvania State col- 
lege. 

Prior to joining the Marley Co. he 
was a sales representative with the 
Ingersoll-Rand Co. in New York. 


J. A. Cameron 


New Firm for Lafayette, La. 


LAFAYETTE, La. — Nelson-Bil- 
leaud, Inc. has been formed by J. 
Walter Nelson and George L. 


Billeaud, Jr., as an air conditioning, 
refrigeration, and heating business. 
Behe firm is located at 1019 Oak Ave. 


Precipitron- - 


(Concluded from Page 1, Column 5) 


borne dust—effective even against 
tobacco smoke particles, which are 
as small as 1/250,000th of an inch 
in diameter. 

“For some time our engineers have 
been experimenting with certain de- 
sign changes in the Precipitron in 
order to develop a special low-cost, 
yet highly efficient, electronic air 
cleaner for homeowners,” Cott pointed 
out. 

“Our new, lightweight model, the 
PH-122, weighs only 200 lbs. (one- 
third less than its predecessor) and 
is substantially simpler and cheaper 
to install and maintain. It now 
makes electronic air cleaning eco- 
nomically possible for more and more 
homeowners.” 

The Precipitron is a simple de- 
vice with no moving parts. Its opera- 
tion is based on the principle that 
objects with unlike electrical charges 
attract each other, Cott further ex- 


plained. 
Air entering the device to be 
cleaned first passes_ electrically- 


charged wires which give dust 
particles in the airstream a positive 
charge. These particles then are re- 
moved by being drawn to oppositely 
(negatively) charged metal plates 
from which they are disposed of by 
being flushed down a drain. 

Model PH-122, designed to fit the 
needs of an average 5-to-7 room 
house, handles from 1,000 to 1,200 
c.f.m. To fill the needs of larger sized 
homes, a slightly larger model (PH- 
242) has also been developed. This 
model handles from 2,000 to 2,400 
c.f.m. Both units clean recirculated 
air from the living quarters as well 


ce a 


¢ 


as “make up” air from the outside. 

Economical to run, the home units 
may be operated for slightly less 
than it costs to run a 60-watt light 
bulb, according to engineering 
studies. Maintenance is low, since 
there are no moving parts, and elec- 
tronic tubes are guaranteed for one 
year. 

Both units have the simplest water 
and drain line and electrical connec- 
tions possible. They do not need 
permanent drain connections, and can 
be plugged into any alternating cur- 
rent, 115-volt line. They may be 
adapted quickly to any forced-air 
heating system or residential air con- 
ditioning plant. Compact and encased 
in a gray enamel-finished steel cabi- 
net, all major internal components 
are made of aluminum. 


Electricity Use - - 


(Concluded from Page 1, Column 3) 


Use of air conditioning equipment 
gets a large share of the credit for 
the record consumption, as about half 
of the increase over last year was 
made in a few large eastern and mid- 
western cities where there are many 
air conditioning installations. These 
include New York City, Chicago, Bos- 
ton, Philadelphia, Detroit, Cleveland, 
and Toledo. 

EEI reports that ever since late 
July consumption has hovered around 
the 8.5 billion mark. Last year’s high 
was less than 8.3 billion and was only 
above 8 billion kwh. in three weeks 
in December. 

EEI statisticians said that this 
stepped-up demand for current has 
tended to offset a rather slow recov- 
ery in industrial power use, which 
has been down because of vacation 
periods. 


De rer 


BUSH Tamm O- yee ve stem 


Therm-O-Cycle evaporators in 0° 


storage room. 


Bill Williamson and E. R. Shaw 
in one of meat storage rooms. 


Quinn, representing McQuay, Inc. in | om 


this area, was chosen as chairman 
of the technical committee, 
Martin Weber, 


and | 
chief engineer of | 


Thompson Kissel Co., was named | 


membership chairman. 


Next meeting of the group will be | 
held on Sept. 28 at Hesenour’s. D. C. | 


McCoy of Frigidaire will speak on 
“Your Car Can Beat the Heat.” 


MeNeil To Head Sales In 


West for Delco Products 


DAYTON—Appointment of John E. 
McNeil as Delco Products western 


| sales manager was announced re- 


cently by J. N. Tilbrook, sales man- 
ager for the Delco Products Div. of 
General Motors Corp. 

McNeil has been associated with 
Delco Products since 1942 in various 
engineering and sales positions. He 
will have his headquarters in Los 
Angeles. 


BUSH MANUFACTURING COMPANY 


Bush Therm-O-Cycle .. . 


Bulletin 525A, 


the modern refrid . 
simplified hot gas defrosting. Check these advanfag 


\/ Room air passed over a re-evaporator coil furnishes the 
heat required for defrosting. 


\/ Re-evaporator supplies unlimited amount of heat, 
requires no storage reservoirs, reboilers or other devices. 


free upon request, 


WEST HARTFORD 10, CONNECTICUT 


New Williamson Locker Stor- 
oge Plant addition, Walnut 
Creek, Calif, installation mode 
by £. 8. Shaw of Walnut Creek, 
a Wm. Weraboch Co. dealer. 


yet 


\/ Dependable, fully automatic operation. 

\/ Simple installation; convenient servicing. 

\/ Economical, frost-free evaporator operation. 
\/ Minimum box temperature rise. 


Bush Therm-O-Cycle system capacities range from 4,500 to 54,000 
BTU/hr. Therm-O-Cycle systems are shipped complete and include 
evaporator, re-evaporator, heat interchanger, hot gas solenoid and 
strainer, timer and regulating valve. 


contains lotest data. 


f 


ai 


e - = = z z ow ¥ 83 Sat ove 5 Fam ee PBA ee St gma. Oe ea stewie Seakiadiice 
ie in RE te Rae a ee eee oe anceiern tm someone ee FOF tee a cer ee 
« te ue Z ‘ wae “~ mi a aT oo Pe Sy 5 ‘ 


5 ai : F 


© seabicisats alls <a a Sis Se ne Sige. 
Fe aes Ta = oe ee ee 


er wee 


Toe. ee SS ee NS eee oe eS 


eas Hs ‘ \ Z : i em ; eaeee: Bi 2 ( ee x us ‘ oye % s : sf edi a iS . “ = , ‘ eae oy a ie ) : : pe ; 7: as iy 
is ae \ ‘ ’ ‘ ad a 
= ee : 
. a scennainsieniesiialalaisaiaitanptntdadaataiaiaaniatiaaaninniiel — sheathed 
| ae ee 
i ren ° 
al ie 
ais ge Po 
res 
es 
pe 
fed 
hee. 
fe his 
mn 
ie 
Brae 
MMe 
sii Po 
ilo 
Eien 
aod 
cee 
ae 
7 eee ae Po 
7 
a J 
. 
Bae ¢ 
4 
4 
] 
3 
aan , : 
oe NE Be Fi i 
s, “ : ss < 
1 a ees is 1 
per a Ye 
: — —— ae : : 
ee | a * me Be oARME FREED Dung a tT site 7 
a iiss SLA 0 (aes ae oll - ts 2 
ae & inten bead a - —-_—— eh va, 
aa a rd nn - L %& “OS 2 ag a 
ei: , — S - — 
: us| ree y al) | : | 
ake ; = i ' } | i - 
© : ee Se j ‘ 4 
| — 1- ¢ | 40 aw | : 
Sane ; : T — ¢ | 7 
| ate FP rn ae —_— : - ra ~. : 
| te it a Ris pe an ec i ee ~~ Mt dee a 
a ee PO Re BRN Sieh eam, ea < Je : 
‘ ce Se as Ok ee ae spike oy NF igi at? ha N. 
” 
2 % 3 PM , 
: SP Le a a a aes n 3 ‘ ; f 
Stee Mi. yon gg ea ere ae * r os hes 
ies e i ' ee ee isd 
, * : eng 4 he! be 
——— en a i 
a ‘ eheris 
" : ae : S 
ig. be ‘ eK P 
f ‘3 ; 4 stem, fea q 
i | : * Z 4 an 
te v —_ ‘ : ; We 
ag ' “ ’ 63 Ad = : 
t a , ind “ om , 
ol : 4 i - : n 
pas — = t sue ds ‘ , 
re ae ee oe bag " es 
ae me — ; = Sy 
aa, i 
ie . sy 
| } Po * 
Sine Ph 
bet | a4 
igs Le 
En | eu 
=f | ead 
; .— li ~ - ane 
e ee. a SS ar Sr er Sr = « ee ay 
os : - SS P = ae ve 
Pe | P “i oe ae 
: ; . ) 4 if. ; silt 
= - ; P rT i Bie 
r] - * . | : i” ' i i oe 
ee SA" | 1 ‘ ae tw Zz as 
- p | 
yore a 4 % A 
- : a : , , , ; fl ; 
[ie = re ; "1 
: * : Bese | Ae hae = ‘or ‘e 
: — be SS | Pe ee . oa 
at a . SSS al sch aay , i ce 
SSS 4 : i P y 
nesrvameessibainds | : i. Cra dt et 
ee : ¥ | 
P 7 > 
Po | ; y s fe ‘ eer SE a aay aE 
= a ‘ ‘ (| - en 
é i * ” a P = 
~ * i 
3 : pee iz i =, 
4 oii We wis ; ef 
4 | I eecepeeemensenseneditioneemmnentomemnmnetinaemnenn seas eee eet ‘ - . ee Os = 
: | . 
+ . sos 
ie ia 
ie = ee 
cli xia 
~ i 5 
oy bse fee ae Wa eae ime ’ To rts Mies ek ons TN ‘ eae ter: aS per ae ; Peel eg Cle: a ae RRERS Pe Pee eS EEN Ree ce ep ae EG Ue ro Fy ae Pre he eae ee 
, , A ye * 7 ; . * ‘. : “ 2 Ed % ae ee Wee : ci F ~~ E inet 7 4 ij ~ y 3 ; < f 
es ene Cee ie ae oe i ~* a FS Feoue * <= aes : : - = & a8 pha! i a ‘ ead tae ay ee ; ies ee Pe Syoe oe ; eos ee Se Scam Reseed : See res cs oa : nd ; Nes bs t | Fi gael a oe 
ae ee eo Sen Cen ee er eh eae et ee Eg ee ce oe ae er, ge ae Ee ee ee eA ee ee Oe oe Re ee ee ee ee ee nee eee te a EE oe a RS ee repre, Sacgeeat ou FOF EE TR ee a 


